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Sparks 
August is dying. _ regrets. 


Heads are cocked now toward 
- September for sweet sounds of 
higher and steadier output totals. 


To those buyers low on waiting 
ts, every delivery will be “The 
Car of the Future” for some time 
9 come. 
* * * 


Seen on a firm’s bulletin board: 
“All notifications of your absence 
to weddings, funerals and ill- 

in the family must be re- 
ported to your foreman before 9 
clock on the day of the game.” 


ruck Boom? 


The volume of trucks needed for 
he rehabilitation of Europe may 
cause an export market boom un- 
der the Marshall foreign-aid pro- 
gram. 

Running at a record rate, the 
truck industry should be able to 
“meet all needs if steel is available, 
it is reported. 


* * * 


Oil Probe Predicted 


“It was obvious that major oil 
firms were discriminating to some 
extent against small independent 
producers and distributors,” Sen. 
Wherry «(R), Nebraska, declared 
last week. He is chairman of a 
Senate subcommittee investigating 
midwestern oil shortages. 

Hearings in Chicago indicate suf- 
ficient grounds for an investigation 
of the oil companies, he said, add- 
ing that many dealers “charge di- 
version of increased supplies to 
company-owned outlets.” 

* * * 


Against Trend 

Sales of service and limited- 
function wholesalers during June 
are estimated at $4,842,000,000, the 
Department of Commerce an- 
nounced last week. This represents 
an increase of about one-sixth 
over dollar sales for June, 1946. 
On a seasonally adjusted basis, 
June sales this year declined slight- 
ly from the preceding month. 


Automotive and electrical goods | ™ 
merchandising at $417 and $274 
million, respectively, were more 
than 50 and 100 percent above 
June, 1946, levels. On a seasonally 
adjusted basis, June trading in 
hese groups showed little change 
from May. 


Top Cars 
New car registrations for six 
} months, plus 12 states in July: 


1947 
5 we 
1—325,744 
2—261,443 
3—159,981 
4—117,931 
5—104,765 
6—101,111 
I— 92,269 
8— 55,848 
9— 55,582 
10— 52,323 
ll— 51,379 
12— 46,153 
13— 35,155 
14— 26,318 
21,784 
6— 19,288 
7— 16,149 
S— 12,686 
i 11,617 
) 7,602 Crosley 
Total All Makes 
| 1,575,478 517,854 
| For further details see page 
D, today’s issue. 


Make 
Chev. 
Ford 
Plym. 
Buick 
Pontiac 
Dodge 
Olds. 
Nash 
Mercury 
Stude. 


Lincoln 2,578 —16 
Willys 


26—17 
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Car Production Estimates 


By Automotive News 
(U0. 8S. PRODUCTION ONLY) 


Week 


Ended 
Aug. 23, 
1947 


GENERAL MOTORS .. 28,666 
uick 6,068 


Same 
Week 
1946 
23,677 
4,369 
683 
11,930 
3,033 
3,662 
17,595 
1,781 
4,689 
8,678 
2,447 
12,434 
10,113 
379 
1,942 
112 
2,361 
132 


Week 
Ended 
Aug. 16, 
1947* 
29,912 
5,903 
1,289 
14,893 
3,677 
4,150 
14,550 
1,472 
4,116 
7,011 
1,951 
8,103 
1,875 
"228 
445 
1,838 
3,387 
65 1,656 
67 


1,767 


1,339 
2,026 


61,943 


Station wagons. *Revised. 


909 2,499 
1,486 


1,934 sees 
193,046 1,083,182 2,214,509 


ose 73,475 
703 20,427 


62,341 


(Truck Table on Page 41) 


More U.S. Trust Actions Due; 
Steel, Tire Industries Hit 


WASHINGTON.—At the moment the antitrust division of the Depart- 
ment of Justice is operating under a full head of steam and, while no 
newspaper correspondent can be specific, additional actions along the 
lines of those of last week are indicated here. 

Preliminary reaction of the chiefs of the companies involved in the 
government proceedings indicates they will be vigorously disputed in 
court. The actions may be drawn out over months and years. 

While the government’s field of investigation and action has been 
broad, indications are that it will be considerably expanded in the weeks 
and months to come. it is not known just what it will include. 


a 

HE steel industry, ‘Mae on a hot 

spot in the national economy, 
pred into these further troubles last 
1 i change by the Federal Trade 

Commission of engaging in a 
wrongful and unlawful combina- 
tion and conspiracy to fix and 

maintain identical delivered price 
quotations and to restrain and de- 
stroy competition in the sale of 
iron. and steel products. 

A call to leading producers to 
= appear Sept. 12 before the steel 
subcommittee of the Senate Small 
Business committee to discuss the 
steel situation, especially with ref- 
erence to supply and distribution. 
3 Public disfavor, as evidenced by 

an editorial in the Detroit Free 
Press calling for criminal action 
against the steel industry as well 
as the FTC civil action. 

The FTC charge was made 
against the American Iron & Steel 
Institute, and its 100-odd members, 
including all the important iron 
and steel producers in the country. 

While most of the steel com- 

panies were silent, Irving S. Olds, 
chairman of the board of U. 8. 
Steel Corp., defended the basing- 
point method as one opening the 
way for competition rather than 
barring it. 

Any other pricing method would 
invite chaos, he said. 

+ é * 
A§ FOR the congressional inves- 
tigation, Senator Edward Mar- 
tin, Pennsylvania, chairman of the 
subcommittee, said in his letter to 
steel company officials: 

“The principal subjects of inves- 
tigation developed by the steel sub- 
committee include: (1) The ‘grey 
market’ in steel, caused by diver- 
sions of steel by users and dealers, 

(Continued on Page 40, Col. 1) 


PSD ERAL chau: that compa- 
nies producing 90 percent of 
the nation’s tires have conspired 
to fix prices, were called prepos- 
terous by tire makers last week. 

The criminal complaint, naming 
19 defendants, was filed last Mon- 
day in Federal District court for 
the southern district of New York. 
It charges that the alleged con- 
spiracy has existed for 12 years. 

Terming the charges preposter- 
ous, E. J. Thomas, president of 
Goodyear, asserted they would be 
fought to the limit. 

Most of the tire makers pointed 
out that tire prices are at or be- 
low prewar levels, while most 
other prices have climbed steadily. 

William O’Neil, president of Gen- 
eral Tire & Rubber, said that tires 
are selling 2.4 percent below pre- 
war levels. The suit just doesn’t 
make sense, he added. 


On the basis of present costs, 
(See TIRES, Page 8, Col. 5) 
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Chevrolet, Pontiac Shut 
As Murray Strike Ends; 
Output Drops to 78,298 


L-M, Studebaker Resume; Ford, Dodge Truck Aided; 
Steel Shortage Hits General Motors Again; 
3,000,000th Vehicle Built in ’47 


* *~ + 
By Jim White 
Staff Writer 
Gere of the 29-day-old 
strike at Murray Corp. of 
America’s main plant last week 
will permit the resumption of full 
production schedules at Ford, Lin- 
coln-Murray, Studebaker and 
Dodge plants within a week or 10 
days. 

Murray, supplier of automobile 
bodies, announced Thursday that 
production had been resumed, with 
full operations expected shortly. 

In the meantime, the Ford Motor 
Co. and the UAW-CIO continued 
to negotiate the question of a pen- 
sion plan. At press time (Thurs- 
day), no agreement had been 
reached. 

The new Murray contract, which 
runs until Jan. $1, 1949, calls for 
a 15-cent-an-hour pay boost re- 

troactive to May 1, outlaws sit- 
down strikes and slowdowns, and 
gives the union guarantee of im- 
munity from damage suits under 
the Taft-Hartley Act. 

Effect of the agreement will re- 
sult in a payroll increase of $2,- 
000,000 a year, with retroactive 
payments adding another $500,000. 

Pattern of the settlement follows 
that of International Harvester’s 
recent agreement with the UAW 
relating to the union’s financial 
liability wherein Murray agrees 
not to bring suit under the Taft- 
Hartley Act for damages result- 
ing from unauthorized work stop- 
pages, provided the union: 

(1) Posts notices within 24 hours 
that a stoppage is unauthorized, 
and (2) orders workers to return 
to their jobs promptly. 

* * + 


TOPPAGES in violation of this 

agreement allows the company 
to discharge any worker who par- 
ticipates in the strike or incites 
such action. The union can then 
review the company’s action in cus- 
tomary grievance procedure. 

It is further agreed that the 
union must not call a general 
strike until all grievance proce- 
dures are exhausted and then not 
until 45 days after the original 
filing of the grievance. 

The company, in turn, agreed not 
to effect a lockout until negotia- 
tions have continued at least five 
days in the fifth stage of the pro- 
cedure. 


The Murray strike was the di- 


(Continued on Page 33, Col. 1) 


* * + 
By Bernie Thomas 
Staff Writer 

ESPITE settlement of the Mur- 

ray strike, production woes 
mounted last week as General Mo- 
tors announced that steel shortages 
will close Pontiac and Chevrolet for 
at least one week, and Carter Car- 
buretor went on strike. 

The past week, however, saw 
the assembly of the 3,000,000th 
vehicle to be built in 1947. The 
seven-day total dropped slightly 
to an estimated 58,498 cars and 
19,800 trucks—a total of 78,298 ve- 
hicles, as stifling heat continued 
to drive thousands of workers 
from their jobs. 

The previous week’s performance 
included 62,341 cars and 19,758 
trucks—a total of 82,099. 

Cc. E. Wilson, GM president, an- 
nounced that steel shortages would 
force the closing of the Chevrolet 
and Pontiac plants this week,or 
next. Fisher body plants will also 
be affected. 

In his statement, Wilson said 
that “it has been determined that 
Buick, Oldsmobile, Cadillac and the 
GMC truck plants will not be 
closed.” 

Carter Carburetor is a volume 
supplier to GM and a limited sup- 
plier to Ford. 

* * 


LTHOUGH the long Murray 
strike was settled last week, 
the weatherman continued to ig- 
nore appeals for better working 
conditions. 
At Chrysler, an estimated 22,185 
workers left their jobs in six plants 
(See OUTPUT, Page 41, Col. 3) 


Production 
Automotive News Estimates, 
U. S. Cars, Trucks 


78,298 82,099 «88,501 


Last Prev. 1946 
Week Week Week 


For complete production totals 
by makes, see table, page 41. 


Ford, Studebaker Left as Chrysler Ups Prices 


NLY Ford-Lincoln-Mercury and 
Studebaker remained to be 
heard from as Chrysler Corp. and 
Willys-Overland joined the parade 
of higher prices last week. 
Chrysler announced ° price _in- 
creases of $45 to $143, effective Aug. 
18 on its passenger cars and trucks. 
Willys boosted the price of its 
jeep station wagon $63.34 and its 
four-wheel drive truck by $47. 
Prices on the jeep and two-wheel 
drive trucks were left unchanged. 


In This Issue 


Chrysler hikes average $87 on 
all of the corporation’s passenger 
models, and $65 on most of its 
Dodge trucks. 

Both firms laid price increases 
to higher labor and material costs, 
which Chrysler said have risen 
steadily since December, 1946. 

On individual models, Chrysler 
increases range as follows: 

Chrysler models, $100 to $130; De 
Soto, $90 to $130; Dodge, $85 to 
$130, and Plymouth, $75 to $130. 

Previously, price increases had 
been announced by GM, Packard, 
Nash, Kaiser-Frazer and Hudson. 

At GM, Cadillac raised prices $66 
to $168, Oldsmobile from $85 to 
$100, Buick from $60 to $139, Pon- 


tiac from $60 to $139, and Chevrolet 
from $57 to $70. 
* + * 
M’S ACTION followed earlier 
hikes announced on GMC trucks, 
Buick and Chevrolet station wag- 
ons, and the Chevrolet convertible. 
Packard increases ranged from 
$92 to $200, Nash’s from $95 to $168. 
On Aug. 11, Kaiser-Frazer upped 
the price of its Frazer by $99, and 
a week later followed with an 
identical hike on the Kaiser model. 
Shortly after Hudson fell in line 
by revealing price increases rang- 
ing from $45 on its convertible to 
$95 on other models. 


At press time Thursday, a price 
(See PRICES, Page 39, Col. 3) 
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On the Ground 





’47 SOAP BOX DEKBY KING, Kenneth Holmboe of Charleston, W. “Va., receives a 





kiss from his mother following his victory at Akron in the 10th annual event sponsored 


by Chevrolet and 135 daily newspapers. More than 75,000 persons, including Actor 
Jimmy Stewart. and Aviator Jimmy Doolittle, witnessed the finals. 
Holmboe; Kenneth; his younger brother, and Father L. M. Holmboe, who holds the 


national champlonship — 


Soap Box Derby 
Sets New Marks 
In 10th Running 


By Pete Wemhoff 
Editor, Automotive News 

AKRON. — Chevrolet set out to 
make the 10th annual Soap Box 
Derby the best ever—and succeeded 
hands down. 

The event had 135 entries, a 
record—and 110 newspapers had to 
be turned down this year because 
of runoff problems at Derby Downs 
here. 

“Smoothest running Derby yet,” 
was the consensus of officials 
who participated in all 10 events. 

More Chevrolet dealers were in 
attendance than for many years. 


There were extra added attrac- 
tions for the champs in the per- 
sons of Actor Jimmy Stewart and 
Aviator Jimmy Doolittle—plus a 
daily newspaper especially for the 
kids. 

The main attraction for news- 
papermen from the _ sponsoring 
dailies—the annual press party— 
was sockeroo. 

Arkon will be the site for next 
year’s race, Thomas H. Keating, 
Chevrolet sales chief, told an 
anxious audience at the cham- 
pions’ banquet. Akron works it- 
self into a lather each year, fear- 
ing the Derby might be moved 
elsewhere. 

In addition to several trophies, 
this year’s winner, Kenneth Holm- 
boe of Charleston, W. Va., received 
a four-year college scholarship. His 
racer also was awarded the trophy 
for the best brakes. 

Kenny, who is 14, nosed out 
“Red” Miller of Akron in the final 
heat. Third place went to Richard 
Rhoads of Kent, O. 

Other places went to Bill Boat- 
man, Cleveland, fourth; Philip 
Smith, Los Angeles, fifth; Bruce 
Wilging, Mansfield, O., sixth; Wil- 


liam Althoff, Columbus, O., sev- 
enth; John Studnicky, Detroit, 
eighth; Bernard Stone, Wichita, 


Kans., ninth, and David Nicholl, 
Denver, tenth. 

Fastest heat was made by Tony 
Penuelas of San Diego, in 26.23 
seconds for the 975-foot course. 
His car was designated the best 
designed in the Derby. 

Ability of the kids to build great- 
er speed into their racers each 
year—despite a gradual shorten- 
ing of the course—is worrying offi- 
cials. There were a number of 
slight mishaps in the finals, but 
no one was injured. 


Fifty Exice Fords 
City Fathers Grab Chance 


To Double Order 


CLEVELAND.—Through a dup- 
lication of orders, the City of 
Cleveland last week received 100 
new Ford cars instead of 50 as 
originally ordered, it was disclosed 
here. 

The order was placed with both 
Detroit and Buffalo offices, it was 
declared, and when the additional 
50 cars came through, city officials 
had their choice of accepting or 
rejecting the oversupply. The city 
accepted. 


Left to right: Mrs. 


GRAND PRIZE for victory in the 10th 
annual All-American Soap Box Derby—a 
four-year college scholarship—is here be- 


ing received by Kenneth Holmboe, the 
champ, from T. H. Keating, general sales 
manager of Chevrolet. 


Registrations Hit 
1,534,918 Cars 
In First Half 


lof 1947 a total of 1,534,918 new 
automobiles were registered, R. L. 
Polk & Co., statistician for the 
automotive industry, has reported. 
June saw 269,863 new cars titled. 

The total for the first six months 
was three times greater than for 
the first six months of 1946, when 
493,299 new car registrations were 
recorded. 

On the basis of returns from 48 
states for June, new truck regis- 
trations for the first half of the 
year should approximate 436,000 
units, Polk statisticians said. For 
the 48 states, 63,788 new trucks 
were registered in June, as com- 
pared with 45,787 units for the 
same states and time in 1946. 

Truck registrations for the first 
six months are approximately 
twice those of the first half of 1946. 


New passenger car registrations 
for July from the first states tab- 
ulated indicate that if ratios con- 
tinue totals will be approximately 
the same as for the month of June, 
while new truck registrations 
should end at approximately 60,000 
units. 

Need a Service Man—Want a Job—try a 
want ad in Automotive News. They get 
quick results! 





All-Time High 
Seen in State 
Cas Tax Take 


Collections in 1947 
Due to Exceed ’46 
By $100 Million 


NEW YORK.—State gasoline 
tax collections this year are ex- 
pected to reach an all-time high 
of about $1,170,000,000, the Ameri- 
can Petroleum Industries Commit- 
tee of the American Petroleum In- 
stitute announced last week. 

This figure, which is based on 
the trend of 1947 collections, will 
surpass by more than a hundred 
million dollars the peak reached 
last year when the states col- 
lected $1,065,000,000 from _ this 
source. 

In addition to this amount, the 
committee forecast additional col- 
lections by the states of nearly 
$585,000,000 from motor vehicle reg- 


taxes. 
It was pointed out that these 


from other levies against automo- 
bile and truck owners such as mu- 
nicipal and county taxes, tolls, and 
federal excises such as the 1% 
cents per gallon tax on gasoline 


lubricating oils. 


The committee based its predic- 
tion of unprecedented revenues on 


were: 
1. With nearly 34,000,000 private 
and commercial motor’ vehicles 


registered in 1946 and with approx- 
imately 2,660,000 produced by the 








automotive industry so far this 
year, the number of vehicles in 
use, after allowances for scrap- 
ping, is expected to exceed the 1946 
ievel by a substantial amount. 

2. A general increase in revenues 
brought about by wider gasoline 
consumption. During the first four 
months of 1947, motor fuel con- 
sumption for the country as a 


| Whole ran more than 7 percent 


above last year. In several states 


| the rate of increase was more than 
DETROIT.— During the first half | 


15 percext. 


3. The higher gasoline tax rates | 


enacted this year in California, 
Colorado, Connecticut, Maine, | 
Maryland, Nevada, Rhode Island, | 
Vermont, District of Columbia. 

The committee said that average 
special taxes per motor vehicle, 
including federal levies, reached an 


all-time high last year by outstrip-| 


ping 1941’s record figures. 

In 1941 the state average per 
vehicle ranged from $39.97 in one 
state to $90.05 in another. Last 
year the state average ranged 
from $50 to more than $100. 
And the committee feels that the 
trend toward higher automotive 
tax costs has not spent its force 
as evidenced by the fact that more 
than 70 gasoline tax increase bills 
were introduced in the legislatures 
of 30 states, and nine increases 
were enacted. 

In many of the states where pro- 
posals to increase tax ‘rates were 
rejected this year there is already 
talk among the proponents of “try- 
ing again.” 

Even though 1948 is considered 
an “off year” as far as state legis- 
latures are concerned—only 10 are 
scheduled to hold regular sessions 

-it is expected that many will be 
convened in special session. 








MODEL CAR WINNERS proudly show their distinctive creations to a master crafts 


man, C. 


E. Wilson, president of General Motors Corp., at the annual award presenta- 


tion banquet of the Fisher Body Craftsman’s Guild in Detroit last week. The winners, 


left to right: 


Donald Stumpf, Buffalo, N. Y., runnerup in senior car division; Charles 
Jordan, Whittier, Calif., senior award winner; Wilson; James Mariol, Canton, 


0., junior 


champion, and Philip Rauth, York, Neb., second in the junior competition. 


istration fees and motor carrier | 


estimates do not include revenues | 


and the 6 cents per gallon tax on| © 


several factors, chief among which | 
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In the Air... 











ONE OF THE most interested spectators at the first International Model Plane Con- 
test, sponsored by Plymouth at Detroit last week, was Plymouth President D. S. Eddins. 
He is shown here with two of the contestants as they readied their planes for the gaso- 
line free flight events held at Selfridge Field, Army air base near Detroit, which was 
loaned to the contest for three days to encourage youth interest in aviation. 








spiral is on the way in the opin- 


ion of P. C. Patch, chairman of a 
business survey by the Purchasing 


Agents Assn. of Chicago. 

The survey indicated lower back- 
logs of orders, faster deliveries, 
and lengthening of buying policies. 

Analyzing the survey, Patch said: 

“With prices going up again 
and sufficient confidence return- 
ing to somewhat lengthen future 
buying periods, the recent fear 
of recession seems to have been 
pushed into the background.” 
Forty-three of those responding 
believed that price increases would 
cause a recession before the end 
| of the year due to consumer re- 
sistance. The majority believed 
that the recession would come 
later. Special emphasis was placed 
on the first quarter of 1948, Patch 
said. 

He said that the report indi- 
cates that business will be good 
for at least the near term. 

“However,” he warned, “too much 
price inflation must eventually 
place many products out of reach 
and bring on the sharp downward 
reaction all business is anxious to 
avoid.” 

The July survey showed that 49 
percent of the reporting members 
indicated a lower order backlog, 
indicating that customers are get- 
ting more of the things for which 
they have been waiting. 

“Generally,” Patch said, “faster 
deliveries, which probably also 
mean more consistent deliveries 
of some of the critical items, 
apparently are keeping inven- 
tories evenly balanced at the 
current levels. 

“Prices are certainly on the in- 
crease again; we see that in just 
one month they have gone up for 
two-thirds of those responding to 
the survey.” 

Patch said that more buying is 


Nash Critically Il 
As Wife Dies 


BEVERLY HILLS, Calif.— 
Charles W. Nash, 83, founder of 
the Nash car and one of the na- 
tion’s pioneer auto manufacturers, 
was critically ill at press time 
Thursday following the death of 
his wife. 

Suffering from a heart ailment 
for years and bedridden for months, 
Nash suffered shock on being told 
that the wife he had married 63 
years ago died Monday night. 


New Price Spiral? 


Business Survey Indicates Renewed Confidence; 
Recession Possibility Pushed Back 


CHICAGO.—A new high price|being done 


| which 





CONGRATULATIONS to Tom Greet, winner of several trophies and cash prizes in 
Plymouth’s first International Model Plane Contest, are extended by R. C. Somerville, 


general sales manager, at the award banquet in Detroit. 






in the 60-to-90-day 
bracket, compared with hand-to- 
mouth and shorter term purchases 
several months ago. 

| Increased wages to miners have 
| already resulted in higher prices 
for coal and steel, and 80 percent 
of the members replying to the 
survey considered the move the 
prelude to another upward spiral 
for prices in general 


Edsel Ford Estate 
Pays $3,686,117 
On Tax Debt 


MT. CLEMENS, Mich.—The Ed- 
|sel Ford estate has turned over 
a check for $3,686,117.01 to County 
Treasurer William G. Miller for 
state inheritance taxes. 

Probate Court attaches said this 
|check, plus $3,000,000 paid a year 
|ago, “in all probability” clears up 
the estate’s tax debt to Michigan. 

The money goes into the primary 
school fund. 

The estate, valued unofficially at 
about $200,000,000, will be in pro- 
cess of probate for another two 
years. 





Pontiac Reopens 


Okla. City Zone 


PONTIAC.—Pontiac Motor will 
|reopen its Oklahoma City sales 
zone Sept. 1, L. W. Ward, general 
sales manager, 
announced last 
week. The reac- 
tivated zone, 
closed during the 
war, will be in 
charge of Ross 
Thompson, for- 
merly assistant 
zone manager at 
Kansas City. 

Reopening of 
the Oklahoma 
City zone will 
lallow Pontiac to better serve its 
owners and to work more closely 
with its dealers in the territory 
comprises Oklahoma and 
sections of Arkansas, Texas and 
New Mexico, Ward said. 


A sales meeting and luncheon 
in the Biltmore Hotel, Oklahoma 
City, on Aug. 28 will be presided 
over by W. E. Norman, assistant 





4 


Ross Thompson 





general sales manager in charge 
of the western United States. 
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now that federal building re-|mechanic stalls available. 
strictions are eliminated, save | operations do not come under the 


structures for recreation and 
amusement p dealers are 
reviving their interest in expansion 
programs. I do not believe any 
dealer can make a mistake in ex- 
panding facilities for the service 
department. It is certain that the 
market for service is going to in- 
crease. 


Some dealers teil me that, if it 
was difficuk for dealers to pay in 
the 1930s for buildings they bought 
or erected in the 20s on the basis 
of $1.50 or $2 per foot, it may be 
risky and again difficult to pay 
in the 1950s for buildings erected 
now at $7.50 to $8 a foot. In con- 
sidering expansion plans, it is well 
to remember a more or less ac- 
cepted formula in this business. 
Fixed expense should never exceed 
50 percent of the estimated gross 
profits. You need the other 50 per- 
cent for variable expenses, reserves 
and profits. In estimating gross 
profit, of course, we should con- 
sider normal years and not the 
present or wartime-inflated profits. 

+ + a” 


New Dealers Face 


Lot of Trouble 


NUMBER of established deal- 

ers during and sirice the war 
received priorities for new build- 
ings costing from $100 to $500,000. 
For these rs, with years of 
experience, it probably involves a 
minimum risk. 

Throughout the country, as I 
have traveled in the last six 
months, I have noticed a great 
many dealers expanding in the 
smaller towns. This investment is 
usually by a dealer who had taken 
on a line not previously represent- 
ed in that town. This new dealer 
could obtain building priorities. 
The established dealer, with an 
existing place to do business, could 
not get clearance for more than 
a $500 expansion program. 

On the other hand a new 
dealer with the new line, who 
had no place to do business, was 
given priorities to build build- 
ings representing an investment 
usually of twenty to fifty thou- 
sand dollars. Many of these new- 

run 


The mortality of such dealers is 
as yet hidden. Their place of busi- 
ness in existence. Often 
times a line of cars has already 
been changed. One or more of the 
original partners have washed out. 
In other words, there is no real 
evidence of failure as the concern 
is still operating. The original pro- 
prietors or partners have sunk 
their capital into the venture and 
sold out at a loss. But, with times 
being so good, it is still a rela- 
tively simple matter to find a new 
proprietor or a new partner. 

7 oe 


Can Solve Problem 


Easily Sometimes 


I AM still convinced that a dealer, 

considering expansion plans, 
should first make sure that he is 
using his. present facilities to the 
very best advantage. Sometimes 
all a dealer needs for expansion is 
additional parking facilities for 
customers’ cars so that all of his 
present building space can be used 
for customer labor. Many dealers 
have solved their problem also by 
removing from their main build- 
ing their fender, body, and paint 
departments, thus making more 


These 
heading of quick service. 
Many 


plenty of parking space and in- 
stalled not only the body and 
paint but car wash and lubrica- 
tion. They use their former serv- 
ice department for quick service 
jobs and as a service sales floor. 
They employ car hops to run 
cars to their adjacent establish- 
ments and bring cars back when 
they are ready to deliver to the 
customers. 

The ideal situation for any busi- 
ness and particularly in automo- 
bile retailing is flexibility between 
gross sales and the overhead. With 
low fixed overhead one can al- 
ways expand when business devel- 


ops to justify it. But with an over- a 


head based upon good years, then 
we immediately stand to liquidate 
our capital account during off 
years. It is certain that the deal- 
ers who are going to stand up and 
make money during the tough 
competitive conditions must have 
a good service operation. The more 
service customers he has the more 
contacts he’s making for new car 
sales. The income from the servic- 
ing department will provide a 
background so he van withstand 
any situation. 
* > * 


Service, Parts Profits 


Provide Cushion 


T= business of retailing auto- 
mobiles has changed. While 25 
years ago our income was mostly 
from new car sales, now we must 
remember our profit potential is 
four times greater on service than 
on new car sales. As an example 
of this situation, I recently visited 
a dealer whose total service in- 
come now is $100,000 a month, 
while 25 years ago his only income 
was on the profit on sales of new 
cars. 


Likewise I just visited a dealer 
in a town of 800 population. He 
has stock of parts inventoried at 
$20,000. He turns it four times 
a year. Even though most of 
these parts are wholesaled, it 
constitutes a greater profit than 
he obtained from selling new 
cars when he started in business 
also 25 years ago. 

Just recently I visited still an- 
other dealer’s place of business. 
This dealer had recently passed on 
after making more than a million 
dollars in this business. He started 
out with a small place and ex- 
panded only as his business grew 
and crowded him out of his old 
quarters. The business, as he left 
it, covered a quarter of a city 
block but there was evidence of 17 
different building expansion pro- 
grams while he occupied the space. 


Don’t Risk Capital 
On Mere Hope 


SUMMARIZE, most dealers 

feel that it is wise to expand. 

Dealers feel that in this uncertain 

world there is at least one cer- 

tainty—that the parts and service 
business is sure to grow. 

They, therefore, feel that even 
with the high cost of building, 
its good judgment to expand to 
take care of business they are 
now losing on account of lack of 
facilities. 

But, before committing them- 
selves to large capital expenditures, 
it is wise to see that present facil- 
ities are most advantageously em- 
ployed. 

Further, it’s the consensus that 
it is risky in making capital in- 
vestments on hopes. A new dealer 
is better off to keep his overhead 
low and expand his facilities as 
his business grows. 





**We received excellent results from our 
advertisement printed in the Classified Sec- 
tion of Automotive News.'’—Adams & Son, 
Coeur D’Alens, Idaho. 
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Harris-Sauer Rebuilds 


Cars From Tires Up 
‘ ERIE, Pa.—Harris-Sauer, Inc. 
(Ford), 144 W. %th St. Erie, 
Pa., announced last week it has 


and offer a new car guaran’ 
The new plant is equipped with 
$15,000 in special tools. Each re- 
built car is accompanied 
new car guarantee warran 
J. Harris and L. C. Sauer 
proprietors. 








SEATTLE. — Starting early in 
September and extending into De- 
cember is a series of state and 
national dealer meetings and con- 
ventions which M. O. Anderson, 
president, NADA, is scheduled to 
attend. The list of dates is close- 
packed and their geography wide- 
spread. 

All of which proves that the 
NADA president will not lack 
something to do as the many activ- 





BACKED BY Pennsylvania Automotive Assn. and the Harrisburg Automobile Dealers 
school 


Assn., the first Harrisburg Area Bicycle Contest for public and pupils 
in grades 3 to 10, inclusive, won blic approval and columns of favorable r 

iblicity for dealers. Claude 8. Klugh, PAA manager, and H. Westwick, the 
PAA’s safety director, are urging throughout the state to conduct similar con- 


Jones, of Barmont-Jones (Ford); Westwick; Ellis Sutliff, Sutliff Chevrolet, 
commit J. B. Martin, of J = Marte 

tee; J. ° . Be Motors (Chrysler-Plymou 
Packard Harrisburg L. Hollands, 


Harrisburg A 
» Inc., and Capt. John 


served as chairman of the bicycle contest 
ith); Al Shader, of 
Harrisburg police department. 


South Carolina Dealers Set 
For Parley Sept. 21-22 


COLUMBIA, 8S. C.—The South 
Carolina Automobile Dealers Assn. 
will hold its eighth annual conven- 
tion at Myrtle Beach Sept. 21-22, 
A. H. Easterby, president, an- 
nounced last week. 

Easterby said the convention will 
include two major new features: 
An exhibition of equipment and a 
panorama portrayal of “The Prog- 
ress of Transportation,” featuring 


Mallon Motors 
Sued as Trade 
Brings $12.35 
NEW. 


[ARK, N. J.—A suit filed 
in Circuit Court here last week by 
the purchaser of a new automobile 
charges that $12.35 allowed him 
by a new car dealer as the trade-in 
value of his 1941 Pontiac was “un- 
reasonable, unjust and fraudulent,” 

The plaintiff, Morris Jacobson of 
Irvington, seeks to recover $1,237.65 
from Mallon Suburban Motors, of 
East Orange. The amount repre- 
sents the difference between $1,250, 
which Jacobson asserts was the 
market value of his 1941 car when 
he purchased a new Pontiac in 
April, and the $12.35 he said the 
firm allowed him. 

Jacobson’s counsel, Charles S. 
Orkin, said his client was not 
given a separate price on the new 
model but was quoted prices in- 
volving the trade-in of his old car. 
He said the Mallon firm’s sales- 
man assured Jacobson he would 
receive a reasonable amount on 
the trade-in. A few days after the 
car was delivered, according to 
Orkin, Jacobson received an in- 
voice showing he was allowed only 
the $12.35 for the trade-in. 

William M. Frank, general man- 
ager of the Mallon concern, was 
quoted as saying that Jacobson’s 
car was beyond repair and could 
be sold wholesale for only a few 
dollars more than the amount al- 
lowed. He said the firm did not 
want the car so he told a sales- 
man to quote a low price to Jacob- 
son. 

Jacobson accepted the deal, 
Frank said, adding that Jacobson 
signed a purchase order outlining 
the complete transaction. Orkin 
maintains that Jacobson signed a 
purchase order which .was blank. 

According to Orkin, the invoice 
mailed to Jacobson listed $1,359 as 
the cost of the new model, $56 for 
transportation, $104 for handling 
and tax, and $393.35 for optional 
equipment. Total cost was $1,912.35 
of which Jacobson paid $1,900 in 
cash, Orkin stated. 








a display of several of the oldest 
automobiles in the U. S. 


A preliminary list of speakers 
includes the following: W. K. To- 
boldt, editor of Motor Age; Fred 
Rockelman, Tucker Corp. sales 
head; John W. Stokes, editor of 
Automotive Tax Publishers, Inc.; 
Lee Moran, past NADA executive 
vice-president, and George Bowie, 
Firestone Tire & Rubber Co. public 
relations department. 

Entertainment will include the 
music of Graham Jackson and 
other top-flight performers. 

Ladies will be treated to a fash- 
ion show conducted by Lisbeth 
Wolfe of Columbia. 

The equipment exhibit is the first 
of its kind ever to be displayed in 
this section of the South, accord- 
ing to Easterby. 


N. H. Dealers Set 
For Sept. 10 


NEW CASTLE, N. H.—Plans are 
almost complete for the annual 
convention of the New Hampshire 
Automobile Dealers Assn., to be 
held Sept. 10 in Hotel Wentworth- 
by-the-Sea here. 

Ralph T. Wood, Dodge-Plymouth 
dealer of Portsmouth, is co-chair- 
man of the convention. 


Want to buy or sell new or used cars? 
Classified Want Ads (see inside back cover) 
will solve your problem. 


On the House . 


A Date with Anderson 


Several Dealer Conventions on Itinerary 
Of NADA Head Before Jan. 1 








ities set and in prospect run right 
up to the time of the national con- 
vention and equipment show, Jan. 
25-29. (The convention proper is 
Jan. 27-28.) 
The opening 
state conclave 
to beckon And- 
erson is the 


convention at 

Biloxi, Miss., 

Sept. 7-9. 

On Sept. 15 he 
plans attending 
the Wisconsin 
Automotive Trade 
Assn. meeting in Milwaukee; Sept. 
16-17, the directors and executive 
committee sessions will require 
Anderson’s presence in 3 
Sept. 19, both Anderson and Wil- 
liam L. Mallon expect to attend 
the Inter-Industry Safety Commit- 
tee meetings in Detroit. 

Other dates which Anderson 
hopes to meet follow: 

South Carolina Automobile Deal- 
ers convention, at Myrtle Beach, 
Sept. 21-22; New Jersey Automo- 
tive Trade Assn. meeting at At- 
lantic City, Sept. 23-26; the Tri- 
State convention (Delaware, Mary- 
land, Pennsylvania), at Atlantic 
City, Oct. 8-4. Other state meet- 
ings, in various parts of the na- 
tion,, are scheduled up to Dec. 9. 

Recently Anderson was at the 
Automotive Trade Assn. Managers 
annual convention in Detroit. Dur- 
ing August he has been spending 
some time at home in Seattle, look- 
ing after the Anderson Buick Co., 
which he heads. 

At the Chicago directors and 
executive committee meetings 
the general membership drive on 
a national basis will highlight the 
program, final organization to be 
perfected for the “Give a Day to 
NADA” (Oct. 7). 

The annual convention and 
equipment show, the first to be 
sponsored by NADA, will also come 
in for important attention, space 
drawings and naming of the con- 
vention committee being on the 
agenda. 


Honored Dealers 
10 Enter N. Y. Group’s 


Hall of Fame 


SARATOGA SPRINGS, N. Y.— 
Ten automobile dealer members 
with the longest continuous record 
in the automobile business were 
elected to the New York State 
Automobile Dealers Hall of Fame 
at the 24th annual convention held 
here. 

The dealers so honored were Fred 
Forness jr., Olean, who had the 
longest record, followed by Nor- 
man C. Lawson of,Central Valley, 
Albert E. Nelson, Lockport; Chaun- 
cey D. Hakes, Albany; Harrison 
R. Franklin, Pulaski; Lewis EB. 
Springer, Auburn; Roy M. Sutliff, 
Kingston; C. C. Bateman, Dans- 
ville, who is past president and 
life director of the association, and 
Spencer R. Egglefield of Elizabeth- 
town. 





M. O. Anderson 





After all the trouble of last winter, you’d think dealers would re- 
member the ABCs of good public relations. But not so with some 
dealers, for newspapermen tell me that dealers are still writing let- 

ters to publishers, instead of contacting the editor 


lights... . 





Wemhoff 


or the writer involved. Also just the other day, a 
Detroit dealer loaded $423.17 worth of accessories 
on a $1,700 car, including such things as silhouette 


All dealers might ponder the advice given by 
A. W. Mitchell, Chevrolet dealer of LaPorte, 
Ind., who’s a state senator: “By the time the 
next legislative session meets, dealers are going 
to be at an all-time low in public relations. This 
is due to unavoidable delays in delivery of cars, 
the jealousy of businessmen and customers of 
the profits we’re currently making, and unfor- 
tunately the fact that some dealers are still un- 


aware they are digging their own graves by failure to take care 

of their present legislators in a decent manner.” ... 

Studebaker’s new convertible, as yet unannounced nationally be- 
cause of the Murray strike which halted production, is attracting 


lotta attention in Detroit dealer showrooms. 


. . . Bob Somerville, 


Plymouth’s new sales chief, was a genial host at a recent press party; 
says Plymouth’s model plane contest has bigger potentialities than 


first thought. 


—Prre Wemnorr 
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WE STAND FOR: 
11. Fair and equitable contracts between manufac- 
turers and dealers in motor vehicles, parts and ac- 
cessories. 12. A fair profit to the dealer on every 
used vehicle accepted in partial payment for a new 
car or truck. 13. Every dollar of gasoline tax col- 
lected by state or federal governments applied to 
the building and maintenance of highways. 14. The 
elimination of governmental and bureaucratic con- 
trols over this industry. 15. A return to the pre- 
cepts of independence and the rewards of applied 





energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 





Facts Take a Holiday as UAW 
Opens Political Cireus 


NE of the greatest problems in the auto industry is the 
a for politics among the various factions of the 
UAW-CIO. 


As one auto maker puts it: 


“The AFL boys have the racket down to a science. 
They just twist your arm. But the UAW boys beat your 
head in while they fight among themselves.” 


An instance is the Ford pension plan, which some UAW 
leaders hail as a great advance while others try to torpedo 
it for political reasons. 

Then there is the attack on the auto industry by R. J. 
Thomas who is trying to win back the presidency of the 
union from Walter Reuther. 

And to the strike against the Taft-Hartley law, which 
shut Murray Corp. for a month, and which is led by Emil 
Mazey. Mazey is reported to be aspiring to the post of 
secre -treasurer of the union. Meantime, production of 
Studebaker and Ford was curtailed by the strike. 


It seems that every time a union leader wants to get a 
higher post, his strategy is to beat the auto industry over 
the head to show what a fine boy he is. 

Reuther unseated Thomas as president by leading the 
strike against General Motors. The fact that union members 
lost a lot of money and got no bigger increase than workers 
. at other companies apparently meant little. After all, didn’t 
Reuther play heil with General Motors? 

Now Thomas is issuing newspaper releases to the 
effect that six auto companies are making $300 on every 
car produced. Apparently he gets his fi 8 by the sim- 
ple process of dividing the profit of the companies by 
the number of cars produced, ignoring the fact that they 
make a wide variety of products and parts besides cars. 
Mazey is gaining union fame by saying in effect “to hell 

with the law of the land.” 

“To put our position simply and bluntly,” Mazey is quoted 
in | papers as saying, “what we are saying is that, in 
order for us to operate your (Murray) plants, you will have 
to agree not to sue the union under the provisions of the 
Taft-Hartley bill, period.” 

These are just a few of the cases that get publicity. Day 
by day, the auto companies are constantly t by problems 

from inte wars. of the union which usually have 
nothing to do with the welfare of the workers. 

Under such circumstances, how can the union leaders hope 
to obtain a responsible position in the nation’s economy? 





Maybe it’s the heat! Maybe it’s 
because I didn’t remember Kip- 
ling’s “Only mad dogs and Eng- 
lishmen go out in the midday sun!” 
Enyhoo, I got an idea which 

should be the sim- 

JUST ONE pile solution of the 
BIG HAPPY whole present-day 

FAMILY! labor - manage- 

ment fracas. When 
I divulge it, you will ask yourself 
why you didn’t think of it first. 


pendent upon the production rec- 
ords for their revenue. This, of 
course, gets away from any objec- 
tion that the union can have to 
an incentive plan by the employer, 
as it applies to the individual 
worker. As the production of a 
given plant was stepped up, the 
union would profit, whether by a 
royalty or per unit, or whatever 
basis was agreed upon. There 
would no longer be any need of 
the union member contributing one 
dollar or for the factory withhold- 
ing from his paycheck. 
So you see: 


(1) The union member would be 
happy because he paid no dues. 
(2) Management would be happy 
because nm would come 
back to the basis of an 
honest day’s work for a fair 


wage. 
(8) The union bosses would be 


their “take” would be stepped 


(4) 
happy because there would be 
more things for more people— 
and at less cost! 

m * a 

SOME PESSIMISTIC critics of my 

idea may suggest that they doubt 

if the unions would listen to my 
proposal. My only answer to this 
is that I think they will listen to 
anything that brings more dollars 
into headquarters. Some others 
may ask, by what means the union 
bosses can influence their mem- 
bers to step up production. My 
answer to this is that the unions 
have proved themselves very in- 
genious in devising plans to get 
their members to do what they 
want them to do. In this case, it 
would be a matter only between 
the union and its membership, so 
that the methods used to secure 
the desired effect could be kept 
strictly their own secret. 

oe * & 

THE FAR-REACHING effects 
of my plan are not to be sneezed 
at either! From what I have read, 
this plan would only be an adap- 
tation of the program which the 
Communist party in Russia has 
so successfully operated for lo, 
these many years. Fortunately, 
there are several American union 
bosses who have studied the Soviet 
plan right on the home grounds. 
They should know how it is done, 
in the land where they know how 
to do it. In this case, the unions 
simply take over the authority 
which the political party in power 
in Joe Stalin’s land has found 
worked out so profitably —G.M.S. 
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ExTRY ! ExTRY! 
JOE DOKES FINDS OUT ° 
ALL ABOUT THE 
1948 CARS. OH,BOV! “4 
EXTRY ! 
EXTRY !1 





Same OP Story 


Well, the war is over and one 
should assume that the warnings 
of various business analysts should 
have been followed, but what have 
we? Where are the retaliations for 
the lack of courtesy on the parts 
of storekeepers and their sales- 
men, as were promised by those 
who kept little note books in order 
to remember those who forgot the 
basic rule of one who sells or 
serves: to be humble? 

In my experience, things have 
gotten worse rather than better; 
worse insofar, as there isn’t any- 
more the excuse, “you know there 
is a war on.” 

I think these signs of lack of 
genuine friendliness, humor, inter- 
est and courtesy will have some 
effect, when things become com- 


7, | Sept. 18-19—8' 


—Poinier in Detroit Free Press 
the Mountains of Our National Faith 


{YOGGIE LOOKS at 
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‘Boom & Courtesy .... 


This open forum for the discussion of any subject of interest to 
=. your letters are welcomed. No attention is given to 


readers, 
letters but may sign your name with 
used, if yeu 6° request. Address Editor, Automotive News, Detroit 26, Mich. 



















the assurance that it will not be 






petitive again. It seems true that 
most people cannot stand prosper- 
ity. 

The word service ought to be 
brought back to its original mean- 
ing, which is more than just per- 
forming some work. It includes 
friendly attention, patience, will- 
ingness, earnest attempt to cure 
troubles and a good number of 
other things—George L. Glaser, 
Los Angeles. 


Coming Events 


8) 

Sept. 1-4—Salt Lake City (Hotel Utah). 
Fall meeting of the Society of Mechan- 
ical Engineers. 

Sept. 1-8—Biloxi, Miss. (Buena Vista 
hotel). Tennessee Automotive Assn.'s 
eighth annual convention. 

Sept. 10—New Oastie, N. H. (Hotel Went- 
worth-by-the-Sea). Annual convention of 
New Hampshire Automobile Dealers 
Assn. 

Sept. 12-13—Traverse City, Mich. Annual 

meeting of Michigan Trucking Assn. 

Sept. 15-16—Egg Harbor, Wis. Annual 
meeting of Wisconsin Trucking Assn. 

Sept. 17-18—Mlilwaukee (Hotel Schroeder). 
SAE Tractor meeting. . 

Sept. 17-26—Chicago. National Machine 
Tool Builders Exhibit and Production 
and Machine Tool Show. 

it. Louis. Annual convention 
National Used Car Dealers Assn. 

Sept. 21-22—Myrtle Beach, 8. ©. (Hotel 
Ocean Forest). Annual meeting of South 
Carolina Automobile Dealers Assn. 

Sept. 25-26—Atilantic City. Annual conven- 
tion of New Jersey Auto Assn. 
Sept. 28—Oleveland (Hotel Statler). An- 
nual meeting of Automotive & Aviation 

Parts Mfrs. 

OCTOBER 
. 2-4—Los Angeles (Biltmore Hotel). 
SAE Autumn Aeronautical mee’ l 

Oct. 3-4—Atilantic City. Annual convention 
of Pennsylvania Automotive Asan. 

Oct. 3-4—Atilantic City. Tri-State Conven- 

tion (Delaware, Maryland and Pennsyl- 


vania dealers). 
. Tex. Petroleum Mechan- 
ical Engineering Conference. 
12-1 veston, Tex. Texas Auto- 


motive Dealers Assn. meeting. 
Beach. Annual conven- 


~ 


fh Rial ice 
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THE 1947 STUDEBAKER 


The postwar leader in 
motor car style! 
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Goons Threaten Mechanics . . . 
Detroit Dealers Fight 


Union Coercion 


DETROIT.—Dealets in the met- 
ropolitan areas here rallied last 
week to oppose efforts by Local 415 
UAW(CIO) to call out dealership 
mechanics and shop workers in 
protest to dealer refusal to sign a 
union blanket agreement on wages, 
percentages and other related prob- 

The walkout last week of what 
union officials claimed to be 2,500 
striking Ford, Lincoln-Mercury, 
Chevrolet and Buick dealership 
mechanics resulted in the tempo- 
rary shutdown of nearly 380 

automobile and truck dealerships 


Obituaries 


Glenn Holmes, 
Pioneer Dealer, 
Dies at 70 


CHICAGO.—Glenn E. Holmes, 
70, who shared with William L. 
Hughson, of San Francisco, the 
distinction of , be- 
ing the first two 
Ford dealers in 
the United States, 
died Aug. 17 after 
an illness of sev- 
eral years. Both 
of these pioneers 
were granted 
Ford franchises 
in April, 1903. 

Mr. a = 
Glenn E. Holmes 82nized Glenn E. 

‘3 Holmes, Inc. in 

and later became the first 

automobile dealer to move his head- 

quarters establishment into the 
heart of the downtown district. 

In June, the firm’s name was 
changed to Holmes Motor Co. and 
now occupies a sales and service 
building at 30 W. Lake St. and 
also: in Milwaukee, Wis. 


Mr. Holmes was president of the 


firm bearing his name until 1935, 
when he was elected as chairman 
of the board, being succeeded as 
resident by Frank H. Yarnall, 

associated with the company. 


Funeral services were held Aug. 
19 in the chapel of Memorial Park 
cemetery at Skokie, a suburb of 
Chicago. Born in Paw Paw, Mich., 
Mr. Holmes is survived by his 
widow and two daughters. 


+ . + 

Pioneer Dealer Purkey 
Dies in Tacoma 

TACOMA, Wash.—Roy K. Pur- 
key, 59, ploneer Tacoma and south- 
west Washington automobile deal- 
er, died recently while on vacation 
at Suttle Lake, Ore. Purkey en- 
tered the automobile business in 
1919 at Aberdeen, Wash., when he 
operated an automotive paint shop. 

He subsequently acquired dealer- 
—_ for such cars as the Paige 
and Jewett and, since 1941, has 
been associated with Allen EB. Bel- 
ley. 

+ 7 * 
Wm. E. Barlow 

MEMPHIS.—Funeral services for Wm. 
Emmett Barlow, long-time Memphis auto- 
mobile dealer, were held last week. He 
died Aug. 10 from a heart attack. With 
his son, Norman ©. Barlow, he operated 
the Barlow Motor Co. for 15 years, retir- 
ing three years ago. 


“Flying squads” were employed 
early in the dispute to block off 
approaches to service departments 
of the Jerry McCarthy Highland 
Chevrolet Co. at 12897 Woodward 
Ave. and at the Ver Hoven Chev- 
rolet Co., 13831 Van Dyke Ave. 
Pickets were said to have been re- 
inforced by 200 union “goon squad” 
members in a 15-minute demon- 
stration before the Ver Hoven 
buildings where mrechanics 
mained on the job and refused to 
take part in the strike. Pickets 
visited several other dealerships, it 
was declared. 

The dispute involves Local 415 
UAW(CIO) and between 90 to 95 
percent of the Ford dealers in De- 
troit, four Chevrolet and seven 
Buick dealerships. 

Pierce E. Wright, counsel for 
the Chevrolet dealers, 
that Ray Dooe, business agent of 
Local 415, fomented the strike to 
stampede unorganized mechanics 
into his union. Dooe, it was fur- 
ther charged, is demanding a 
blanket agreement covering all 
dealerships, whereas the dealers 
are willing to negotiate separate 

ments. ’ 

Ford dealers have gone on record 
as being willing to negotiate the 
dispute as individual dealers, but 
refuse point-blank to have any- 
thing to do with bargaining as a 
group. 

The union claims it has organ- 
ized between 90 and 95 percent of 
the Ford ‘shops. On the other hand, 
only four out of 35 Chevrolet deal- 
erships hold contracts with the 
union, three others having canceled 


‘their agreements at the request of 


their mechanics who voted them- 
selves free of the CIO nearly two 
years ago. Six Buick shops out of 
20 hold agreements. 

Two mechanic groups returned 
to work of their own volition the 
second day of the strike, it is said. 
They were those at Ver Hoven 
Chevrolet Co. and Jerry McCarthy 
Highland Chevrolet Co. 

Counsel Wright charges that 
the terms of the union contract 
constitute a restraint of trade 
since the demands are such that, 
to meet them, dealers would be 
forced to increase service work 
charges to the customers. 

Some of the union demands call 
for a guaranteed $2 per hour, or 
60 percent of the customer labor 
bill — whichever is higher — 60-day 
leave of absence without loss of 
seniority, a 15-minute washup pe- 
riod at quitting time with the com- 
pany furnishing the soap and tow- 
els, and six paid sick leave days 
per year or the paid equivalent 
thereof. 

The Buick dealers, it was pointed 
out, presently hold a contract with 
the union which is considered to 
be more to the advantage of the 
mechanics than that proposed by 
the union. Buick dealers admit they 
are at a loss to understand the 
union’s change of pace in the mat- 


guesses .« On the morning of June 28, 
truck with the cab that ‘‘breathes’’ was placed on the showroom ring. 


Champion Denies FTC Charge 


Of Price Discrimination 


WASHINGTON. — Charges of 
price discrimination and use of ex- 
clusive-dealing contracts are denied 
in an answer filed with the Federal 
Trade Commission last week by 
Champion Spark Plug Co., Toledo. 

Alleging violation of the Robin- 
son-Patman Act, the Federal Trade 
Commission Act and section 3 of 
the Clayton Act., the commission’s 
amended complaint challenges the 
following practices: 

Selling spark plugs of like grade 
and quality to various classes of 
purchasers at “widely varying 
prices,” ranging from 6 to 26 cents 
per plug. 

Paying “special sales service 
compensation” to certain purchas- 
ers when such payments are not 
available “on proportionally equal 
terms” to other purchasers. 

Negotiating contracts granting to 
certain purchasers a “special low 
price” in return for an agreement 
to use or sell Champion spark 
plugs exclusively. 

Fixing and maintaining “varying 
and discriminatory resale prices” 
for spark plugs, ranging from 29 to 
65 cents. 

In its answer Champion de- 
nies generally any violation of 
law and avers that many of the 
complaint’s allegations are “un- 
true.” It also contends that issu- 
ance of an order requiring Cham- 
pion to discontinue the practices 
complained of would actually be 
“detrimental to the interest of the 
public,” hecause such an action 
would have an adverse effect on 
competition. 

“These practices are representa- 
tive of the methods of distribution 
and sale which generally prevail 
throughout the automotive’ parts 
and accessories business and in 
other industries,” the answer says, 
“and instead of having any tend- 
ency or effect of injuring, lessening 
or destroying competition; these 
practices have, over a period of 
years, stimulated and promoted 
competition on fair and equitable 
terms.” 

Champion occupies a “unique 
position in the automotive indus- 
try,” according to the answer, by 
virtue of its being the only manu- 
facturer supplying a _ substantial 
volume of spark plugs to automo- 
bile companies which is not in any 
way affiliated with any such com- 
pany. In the second place, it adds, 
Champion devotes its efforts exclu- 
sively to the manufacture and sale 
of spark plugs and to service to 
spark plug buyers and users while 
most if not all other spark plug 
manufacturers make and sell other 
automotive products, parts and ac- 
cessories. 

In view of these facts, issuance 
of an order against Champion 
would tend to injure its ability to 
compete with other spark plug 
manufacturers, the answer con- 
tends, and automobile manufac- 
turers now purchasing spark plugs 
from Champion would be encour- 
aged to produce their own spark 
plugs or to procure them from one 


Les| of Champion's two major competi- 


tors, with the result that compet- 
itive opportunities for Champion 
and other independent spark plug 


manufacturers would be substanti- 
ally decreased. 

Champion admits selling its 
spark plugs “at certain different 
prices” but states that the prices 
quoted in the amended complaint, 
while “approximating” current 
prices, are not accurate and do 
not take into consideration fac- 
tors affecting the actual prices 
received by Champion, such as 
cash discounts, freight allow- 
ances, federal excise taxes and 
other terms and conditions of 
sale. 

Denying the charges of price dis- 
crimination, the answer sets up 
both defenses allowed by the Rob- 
inson-Patman Act: 

That Champion’s varying prices 
make only due allowance for dif- 
ferences in the cost of manufac- 
ture, sale and delivery resulting 
from the differing methods or 
quantities in which Champion sells 
or delivers its spark plugs to its 
customers. 

That Champion’s prices have 
been offered and made in good 
faith to meet equally low and low- 
er prices and the services and fa- 
cilities offered by its competitors. 

As to the charge that the prac- 
tice of selling spark plugs to auto- 
mobile manufacturers for original 
equipment use at a price far less 
than that charged purchasers who 
use or resell the products for re- 
placement purposes is discrimina- 
tory in violation of law, the answer 
says that the six-cent price charged 
manufacturers (as against 21 to 26 
cents charged others) is “only a 
nominal price” which is in sub- 
stance a “bookkeeping device” and 
does not represent the actual price 
received by Champion. Such man- 
ufacturing accounts are “profitable 
to Champion,” the answer declares, 
adding that for a variety of rea- 
sons the price received is “substan- 
tially in excess of six cents per 
plug.” 

The answer denies that “spe- 
cial brand” spark plugs sold to 

Montgomery Ward & Co. at a 
price lower than that charged 
distributors for the regular 
Champion brand are “of like 
grade and quality” with the lat- 
ter. 

Champion’s resale price mainte- 
nance policy, which allegedly in- 


Consent Decree 
Ends Suit Against 
Timken Axle 


DETROIT.—A consent decree 
has been entered by Federal Judge 
Ernest A. O’Brien terminating the 
antitrust action against Timken- 
Detroit Axle. 

Timken was an exclusive licensee 
under military vehicle patents and 
had issued a number of sublii- 
censes to other manufacturers. The 
patents and rights to royalties in 
the Timken license and the sub- 
licenses were purchased by the 
government after copies of the sub- 
licenses had been turned over to 
it early in 1942. 


Timken said that at the same 
time it granted a royalty free li- 
cense to the government for the 
duration of the war which saved 
the government millions of dollars 
in royalties. This agreement pro- 
hibited Timken from making any 
changes in the sublicenses without 
government approval. The govern- 
ment for several years continued 
to collect royalties on commercial 
production under the sublicenses, 
the company states. 

The controversy arose when Tim- 
ken _ voluntarily submitted its 
agreements for examination by the 
Department of Justice. The de- 
partment objected to some of the 
agreements and Timken worked 
with the government to arrive at 
a solution of the problem satis- 
factory to both. 

An agreement was finally worked 
out in which the government ap- 
proved repudiation of the subli- 
censes by Timken on the condition 
that Timken would guarantee that 
the government would lose no roy- 
akties as a result of the repudia- 
tions. 

New agreements were then work- 
ed out with certain of the sub- 
licensees and submitted to the gov- 
ernment which did not object, Tim- 
ken said. These were therefore put 
into effect. Some months later the 
antitrust suit was filed by the De- 
partment of Justice. 

When Timken was finally in- 
formed of the wishes of the de- 
partment and was assured that it 
could comply with those wishes 
without incurring liability under 
its agreement with the govern- 
ment, Timken was pleased to en- 
ter into the consent decree, it 
added. 


Timken stated that the decree 
terminates the sublicenses to which 
the department objected and it will 
continue its policy in this fleld of 
granting licenses to all applicants 
at reasonable royalties. 


volves the sale of spark plugs at 
discriminatory prices to different 
classes ‘of purchasers, is defended 
by the answer as a means of cre- 
ating and maintaining “open, fair 
and healthy competition at every 
stage of distribution or reselling,” 
to the benefit of all concerned. 
The answer asserts that “special 
sales service compensation” is 
available on proportionally equal 
terms to all its distributing cus- 
tomers, and denies the execution 
of any exclusive-dealing contracts 
since 1940, or the enforcement of 
such contracts prior to that time. 


$75,000 Fire in Ga. Firm 

CARTERSVILLE, Ga.—Warlick- 
Jones Chevrolet Co. was damaged 
by fire Aug. 10 to the extent of 
$75,000. 
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Not So Long to Wait! 


of = | 

sed 5 e4 WILLOW RUN is beginning to hit its real stride. Every month 

. : new production records are being set, and your local Kaiser- 
. Frazer dealer is now getting a steady, though still inadequate, 

supply of these truly modern cars. Talk with him today—and 

arrange to drive the KaIsER or the FRAZER. Compare the ride! 

You will share the enthusiasm of tens of thousands of owners. 


al F. oP 
a Place your order right now. With today’s production, you’ll 


have your KAISER or your FRAZER very soon. And you’ll agree 


™ 
- that for such a truly fine car, it was not so long to wait! 


KAISER-FRAZER CORPORATION « WILLOW RUN, MICHIGAN 
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Tucker, Playboy Begin 
Limited Production 


Two automotive newcomers, 
Tucker in Chicago and Playboy in 
Buffalo, were pushing production 
of handbuilt models last week. 


Preston Tucker announced that 
production is in progress on 25 
Tucker ‘48s, which are scheduled 
to be completed in 60 to 90 days. 

Lou Horwitz, president of Play- 
boy Motor, said that his firm had 
hegun active production. Ten cars 
are scheduled for September, 50 for 
October, 100 November and 150 De- 
cember. 

Playboy was scheduled to start 
production in May, but was delayed 
by design changes and material- 
procurement difficulties, Horwitz 
said. 

Tucker said that bids have been 
requested by the company on dies 
needed for manufacturing on a 
mass-production basis. He hopes to 
produce the rear-engined Tucker on 
a 1,000-car-per-shift basis. 

Floyd Cerf Co., which is handling 
the Tucker stock sale, said that 
proceeds of the sale so far, plus 
cash assets of the corporation, total 


about 90 percent of the amount 
needed under the company’s lease 
arrangement with WAA. That calls 
for $15,000,000 by Nov. 1. 

The 1948 Playboy was shown for 
the first time outside the New York 
area last week—in the Congress 
Hotel in Chicago. The car was then 
taken to Toronto for display at the 
Canadian National Exhibition Aug. 
22 to Sept. 6. 


Columbus Dealer 


Offers Panacea 


COLUMBUS, O.—Easing of traf- 
fic congestion here through the 
construction of a three-deck, 4,000- 
car, low-cost master parking cen- 
ter beneath the state house lawn 
at an estimated cost of $2,000 has 
been suggested to the Columbus 
city planning commission by 
George Byers, a Columbus auto- 
mobile dealer. 


AN Want Ads cost little—get results— 
why not use ’em? See inside back cover. 





AS PART of a continuing program by the Hudson sales organization to keep Hudson 
cars in the spotlight, this 1947 Hudson Commodore Eight convertible brougham was 
used as the official car and led a parade marking the 75th anniversary of the Freehold 


(N. Y.) fire department. 


Lincoln-Mercury 


Salesmen Meet 


DEARBORN.—For the first time 
since 1941, salesmen from 30 Lin- 
coln-Mercury dealerships in the 
Dearborn district will meet for a 
luncheon Aug. 27. 

J. C. Doyle, Ford Motor Co. cen- 
tral region manager, and K. G. 
Niswonger, Lincoln-Mercury dis- 
trict manager, will address the 
salesmen. Plans for a 5,000 square 
foot Lincoln-Mercury display at 


the Michigan State Fair will be 
discussed. 


Walls Opens L-M Home 


In Prince George, B. C. 

Fred Walls & Son Ltd. (Lincoin- 
Mercury) has opened its new gar- 
age at Third Ave. and Vancouver 
St., Prince George, B. C. 

The new premises are 78 by 68 
feet, fronting on Third Ave. and 
the service garage is 44 by 64 feet. 
Fred Walls is general manager and 
Melvin Walls sales manager. 





--- THAT’S THE TREND! 


As a matter of fact, it’s more than a trend. 


Motorists all over the country, 


income group, have demanded wider wind- 
shields and larger windows. And they have 
made these desires known in nation-wide 


SAE and newspaper-sponsored 


vast majority of potential buyers placed this 
need at the top of the list. Car manufacturers 


who have carried out these d 
won instant acclaim. 


For your Safety Glass requirements, choose 
“Pittsburgh.” These Safety Glasses are un- 
surpassed in quality and dependability. They 


and in every 


surveys. The 


as flat panels. 
emands have 


have earned the endorsement of car manu- 
facturers and buyers alike. They are the prod- 
uct of an organization whose vast scientific 
resources, technical skill, and manufacturing 
knowledge are unequalled in the industry. 
And remember, Pittsburgh Safety Glasses 
can now be mass-produced in curved as well 


In the application of glass to your cars, feel 


free to consult our Safety Glass specialists. 


Sat ety GLASS os -nrounse 


DUPLATE SAFETY PLATE GLASS « 


le ‘eurrseuren’ tends foe Quality Glass and Paint 
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DUOLITE SAFETY WINDOW GLASS 


ih a AG “RES. 


Their experience and knowledge are at your 
disposal. Pittsburgh Plate Glass Company, 
2278-7 Grant Building, Pittsburgh 19, Pa. 








Tires 


(Continued from Page 1) 


he asserted, the price of tires is 
down almost 54 percent. 
* * * 


. S. RUBBER’S president, Her- 
bert E. Smith, said three of 
the four tires, which account for 
85 percent of his firm’s business, 
sell below prewar levels. 
Firestone Tire & Rubber said 
that its first quality tires are 2.4 
under prewar levels, whereas liv- 
ing costs have risen 51.4 percent. 


J. L. Cochrun, vice-president 
in charge of sales for Seiberling 
Rubber, said that “we strongly 
believe there is no justification 
for the charge.” 

Meanwhile, John F. Sonnett, as- 
sistant to the attorney general in 
charge of the antitrust division, 
said that the tire suit was not 
related to the justice department 
inquiry into possible conspiracies 
in the fields of housing, food and 
clothing. 

+ + 
i complaint named 10 com- 
pany officials, eight leading rub- 
ber companies and the Rubber 
Manufacturers Assn., a trade or- 


ganization. 
It was charged in general in the 
complaint that the defendants 


“have held meetings and confer- 
ences within the said _ district 
(southern district of New York) 
at which prices and policies per- 
taining to the distribution and sale 
of tires and tubes were discussed, 
formulated and agreed upon, and 
from time to time have commu- 
nicated with one another orally 
and in writing to discuss and de- 
termine prices and price policies.” 

John Ford Baecher, first as- 
sistant to Sonnett, said that the 
investigation of the rubber in- 
dustry began in March, 1946, and 
was prompted “by | numerous 
complaints from independent tire 
dealers and others concerning 
the pricing practices of tire man- 
ufacturers.” 

In addition, it was charged that 
the defendants had agreed on dis- 
counts, allowances and _ bonuses. 
Uniform warranties and adjust- 
ment policies were agreed upon in 
order to eliminate price competi- 
tion, it was charged. 

7 + + 
(eras named were Day- 
ton, Firestone, General, B. F. 
Goodrich, Goodyear, Lee, Seiber- 
ling and United States Rubber. 

Individuals named were Cochrun; 
I. Ejisbrouch, vice-president of 
Dayton; George Flint, chairman of 
the executive committee of tire 
manufacturers division of RMA; 
A. A. Garthwaite sr., president of 
Lee; H. N. Hawkes, assistant gen- 
eral manager of the tire division 
of U. S. Rubber; Lee R. Jackson, 
executive vice-president of Fire- 
stone; L. A. McQueen, vice-presi- 
dent and director of General; J. 
J. Newman, vice-president of Good- 
rich; A. L. Viles, president and 
former chairman of the executive 
committee of the tire manufactur- 
ers division of RMA, and R. S. 
Wilson, vice-president and director 
of Goodyear. 


$19,000 ¢ OPA Damages 


Appealed by Gardner 

CORPUS CHRISTI, Tex.—Appeal 
to the Circuit Court at New Or- 
leans on a $19,000 OPA judgment 
against Allen Gardner, owner of 
the Gardner Motor Sales here, has 
been made by attorney for the 
dealer. 

The OPA judgment was for $19,- 
000 treble damages against Gard- 
ner, who was accused of several 
specific sales of second-hand cars, 
during regulation by OPA, at 
prices in excess of the established 
ceilings. 

A jury verdict was rendered in 
favor of OPA at the initial hearing 
and a motion for a new trial was 
overruled by Judge Allen Hannay 
of the U. S. District Court. The 
appeal to the Circuit Court was 
eventually granted. 


Hawkins Names Chadwick 


H. S. Chadwick has been appoint- 
ed promotional manager for Haw- 
kins Motors Ltd., 3333 Fraser Ave., 
Vancouver, B. C. He has had ex- 
tensive experience in the automo- 
tive business, being formerly with 
General Motors, Ford Motor Co, 
and Pacific Acceptance Co. 
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The Post is the Number One magazine with the auto- 
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Registration Rising 


Reports From States Show Current Titlings 
Are Ahead of Prewar Levels 


NEW YORK.—Growing motor 
vehicle registration is réfiected in 
recent reports from state capitals. 

More vehicles were registered in 
South Dakota during the first 
seven months of 1947 than for the 
entire year of 1941, it was reported 
by E. S. Goff, director of the sec- 
retary of state’s motor vehicle di- 
vision. He listed total South Da- 
kota registrations up to Aug. 1 of 
229,154, including 154,210 passenger 
cars. Registration for 1941 reached 
229,101 to set a record until this 
year. 

Registration fees thus far this 
year in South Dakota amounted 
to $1,587,903, or $372,828 more 
than for the first seven months 
of last year. Registrations for 
the same period last year totaled 
204,649, or 24,505 fewer than this 
year. 

California’s state department of 
motor vehicles announced that 3,- 
529,215 motor vehicles were regis- 
tered in that state during the first 
half of the current calendar year. 
Including 2,878,740 passenger cars, 


317,095 trucks, 40,287 motorcycles 
and 293,093 trailers, the total rep- 
resented a gain of 408,484 over the 
total number registered during the 
corresponding period last year. 
Registration and vehicle license 
fees collected during the first half 
of the year totaled $145,011,651, an 
increase of $17,999,420 over last 
year. 

Despite a 25 percent decrease in 
the price of automobile licenses, 
Virginia took in 2 percent more 
revenue from motor vehicle regis- 
trations in the fiscal year just end- 
ed than in the preceding year. In 
the 1945-46 fiscal year, when full 
rates prevailed, the state took in 
$7,498,442. In the past fiscal year, 
when the 25 percent license reduc- 
tions authorized by the 1946 state 
legislature became effective, the 
state took in $7,644,385. 

C. F. Joyner jr., director of the 
Virginia division of motor vehicles, 
attributed the increase primarily 
to a general gain in the number 
of motor vehicles and to certain 
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increases in license charges levied 
against trucks. 

The division’s total gross reve- 
nues for the fiscal year just 
closed totaled $43,426,956, which 
was 32 percent above the pre- 
vious year. Main item in the to- 
tal was the gasoline tax, which 
yielded $33,433,472, a gain of 42.2 
percent. 

Receipts from motor vehicle li- 
censes in Louisiana increased 19.5 
percent in the 1946-47 fiscal year to 
reach a total of $4,911,142. 

Maryland motor vehicle revenue 
for the fiscal year ended June 30 
totaled $10,679,645.42, nearly 54 per- 
cent above the preceding fiscal pe- 
riod and the highest for any fiscal 
year in the history of the state 
department of motor vehicles. 

Factors listed as contributing to 
the sharp increase in Maryland 


effect with the new registration 
last spring; the number of titles 
taken out for vehicles registered 
for the first time in Maryland— 


number of titles. B. Sharp. 





Opportunities 


for the right people in the right places 


WITH THE NAPA JOBBER FRANCHISE 


If you are debating whether to set up a jobbing busi- 
ness of your own—if you are wondering, perhaps, 
how to make your present jobbing business more 
secure and more profitable—it will pay you to in- 
vestigate the NAPA Jobber Franchise. 

There are desirable jobbing territories in various 
sections of the country where the NAPA Franchise 
is open. That the trade in these territories will 
welcome the superior service the NAPA Jobber is 
able to give is proved by the experience of more 
than 2,000 other NAPA Jobbers. 


Tue NAPA Franchise offers advantages which are 
not duplicated elsewhere in the industry—advan- 
tages which have been developed and proved in 
more than twenty years of practical operation—in 
good times and bad—in peace and at war: 


@ A single source of supply, giving overnight service or 


better, on the majority of your requirements of service 
parts, materials and supplies. 
®@ Substantial savings in buying, receiving, stocking and 


clerical costs. 


®@ Nationally-known lines, with quality assured by the 
NAPA Seal—known to repairmen everywhere through 
NAPA's long-established advertising program. 


NATIONAL AUTOMOTIVE PARTS ASSOCIATION 


NIA\PA\ 
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Detroit 1, Michigan 


@ Uniform system of Stock Regulation and Obsolescence 
Prevention, on all NAPA lines, insures better service— 
protects against loss. 


@ Service, operating and sales programs that function for 
the success of your complete business. 


Based on this combination of advantages is a well- 
organized, smoothly working system of operation 
which lifts a tremendous burden of detail from the 
jobber’s shoulders, and provides a dependable guide 
to sound operation and management. 


The NAPA Franchise is not a substitute for good 
business sense, ambition, or energy. But the record 
of NAPA Jobbers shows that it enables the com- 
petent operator to realize a greater return on his 
investment of time and money. 


The NAPA Jobber does not walk alone. He shares 
in the strength and support of a great national 
business organization. 


For complete information on the opportunity af- 
forded by the NAPA Franchise, consult your near- 
est NAPA Warehouse, or get in touch with this 
office directly. 








J. F. Sharp, Inc. 


J. F. Sharp, Inc., 
and thus subject to a 2 percent|N. Y., has been incorporated to 
excise tax—more than doubled; /|deal in automobiles, 
and gains in fines and costs re-|auto accessories. The company is 
sulting from motor vehicle law | capitalized at 500 shares of no par 
violations, increases in the num-j/value. Incorporators 
ber of transfers, and in the total | Sharp, Spencer E. Merry and Mabel 


Ogdensburg, 


trucks and 
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; ) GREER-ROBBINS CO., said to be the oldest Chrysler-Plymouth dealer in the world, 
included: Total vehicular registra- | opened its a home at 8930 Wilshire Bivd., Beverly Hills, Calif., with an attendance 

. | of 10,000. T gales and service facilities cover 39,000 square feet at both corners of 
tion ee from 516,229 to 571, La Peer and Wilshire Bivd. Greer-Robbins Co., one of five oldest dealers in California, 
590; higher license fees went into started March 4, 1904, according to A. C. Robbins jr., general manager. 


Pittsburgh Plate 
Introduces New 


Plastics Series 


MILWAUKEE.—Selectron resins, 
the plastics developed by the Pitts- 
burgh Plate Glass Co. research 
laboratories for wartime radar and 
aircraft applications, have been 
converted to postwar applications, 
it was announced last week by Dr. 
Howard L. Gerhart, director of 
Pittsburgh’s plastic research lab- 
oratory. 

“In order to provide a maximum 
service,” Dr. Gerhart stated, “we 
have adopted a policy that is 
equivalent to producing tailor- 
made resins. Each of the Selec- 
tron series of resins has been de- 
signed to meet a specific applica- 
tion or type of application in in- 
dustry. Variations of viscosity, ad- 
hesive quality and curing condi- 
tions are all taken into considera- 
tion. Within limits, we are making 
the resins available in specifica- 
tions individually designed to the 
customer’s needs.” 

Selectron applications range from 
the production of plastic bowling 
balls, golf clubs, boats, jewelry, 
aircraft parts and automobile bod- 
ies to protective films for bottle 
caps. 


Insurance Rates 


Boosted in Tenn. 


NASHVILLE, Tenn.—-State In- 
surance Commissioner James M. 
McCormack has announced sharp 
upward revision of some classes of 
automobile insurance in Tennessee. 

Policies covering fire and theft 
and miscellaneous permits were 
jumped from $6 to $8 a year, effec- 
tive Aug. 1 on new and renewable 
business, and on all policies after 
Oct. 1. Collision rates on $50 and 
$100 deductible policies were jump- 
ed 10 percent on cars less than 
six months old and 43 percent on 
cars more than 30 months old. 





Easy Money 
90% of Indiana Resales 


Laid to Big Bonuses 


MARION, Ind.—The Indiana Au- 
tomobile Dealers’ Assn. has found 
that 90 percent of the new cars on 
used car lots were sold by dealers 
to regular customers who could 
not resist the bonus of $200 to 
$1,000 offered by the used car oper- 
ators, according to Herman Schae- 
fer, executive-secretary of the asso- 
ciation, in speaking at a meeting 
of Marion district dealers here. 


Mexicans Contemplate 


Auto Equipment Plant 

LAREDO, Tex. — The Mexican 
Department of National Economy 
has advised the Nuevo Laredo In- 
dustrial Reconversion Chamber 
that a group of Mexican industrial- 
ists is considering establishment 
of a plant to manufacture hydraulic 
automobile and truck elevators and 
automotive equipment. 

In addition to the elevators, used 
in hotels and commercial buildings, 
the proposed plant would maxe 
washing, greasing and lubrication 
equipment for garages and servi ‘e 
stations, Nuevo Laredo officials 
have been advised. Nuevo Laredo 
is located across the Rio Grance 
from the American town of Laredo. 
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|| IMPORTANT 
| ANNOUNCEMENT 


= The exclusive patented* PECKAT AUTO SHADE 
> o is now manufactured and distributed only by 
the Charles Peckat Manufacturing Co. 
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ins Patent holder’s promotion 





bod- > 
ottle | oo ee 3 
of original “clamp-on 
shade becomes nation-wide 
, 
| ~y The PECKAT AUTO SHADE, manufactured and sold largely 
a by licensees under various trade names in the past, is now 
oo marketed solely by the Charles Peckat Manufacturing 
the ee 
were Co., patent holder. 
ffec- 
yable ‘ ‘ 
after The PECKAT AUTO SHADE was introduced nine years 
and ; ‘ 
amp- ago—the first such accessory available to the motoring 
than ° ‘ oe. a 
2 on public. It was sold under the PECKAT name in Illinois, 
d. Pre ‘ ‘ . ~ ‘ 
Wisconsin and California, the other 45 states being cov- *PATENT NO. 2,180,909 
ered by the licensees. Now, with the withdrawal of these [Carre 
Ds grants, the manufacturing and sales program of the ie 
Pe Charles Peckat Manufacturing Co. will be stepped up to 
ae 
ound a national scale. 
rs on 
alers ? ; i ae 
could A unique feature of the PECKAT AUTO SHADE is its 
0 to ; 
oper- exclusive mounting brackets which permit the unit to be 
chae- - . “We : 
asso- clamped on without the need for drilling holes. It is also 
eting ° ° ‘ . 
ae widely known for its welded, one-piece steel frame, com- 


pletely covered with leathercoid. 


taal New car dealers may have further information regarding 
Kicalr ¢ : 


nomy the PECKAT AUTO SHADE and the availability of dealer- 


o In- 





mber ships by writing Department M. 
trial- ¢ 
ment 
euls ; at di 
; and Legal actions have been filed against in- 
d NOTICE e fringers of patent No. 2,180,909 held by T pe i C F 6 $9 d 00 plus a nominal charge for installing 
se * ‘ ° . 
ead > the Charles Peckat Manufacturing Co. oh $ * . the PECKAT AUTO SHADE and color- 
make (Slightly higher in the west) matching it to the customer's car. 
ation 
irvice 


=! CHARLES PECKAT MANUFACTURING CO., MAYWOOD, ILL. 
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Used Car Dealer Notes .. . 


NUCDA Safety Drive 





DETROIT.—The National Used 
Car Dealers Assn. has decided to 
enlist the support of its members 
in the national safety movement. 

It ‘will explore means of con- 
tributing to the safety campaign 
at its national convention in St. 
Louis Sept. 18-19. 

Many believe that the used-car 
dealer is a key point in the safety 
movement. Lynn Wertz, secretary- 
treasurer of the association, points 


out that by a few simple inspec-| 


tions the used-car dealer can see 
that the cars he sells are relatively 
safe. 

This, Wertz says, contributes to 
the standing of the dealer among 
his customers and also contributes 
to the public welfare. In turn, the 
national association can obtain 
goodwill for the used-car industry 
as a whole by embarking on a 
safety campaign. 

As for the details of this, Wertz 






| believes that any customer can 
| be sold on paying a little more 
to make sure that the brakes, 
lights, steering mechanism and 
horn of the car he buys have 
been checked and put in order. 
| “It is such public-spirited and 
;sound business activities as this,” 
| Wertz says, “that will improve the 
reputation of a legitimate used-car 
|dealer and set him above the fly- 
| by-nights.” 
Means of putting into operation 
| NUCDA’s safety campaign will be 
| discussed at an open forum during 
|the convention. 
Other problems that will be dis- 
cussed at the forum include public 
relations, customers, local and state 


legislation and taxes. 
oa # * 


New Fla. Commissioner 

| al 

| Promises U. C. Crackdown 
MIAMI, Fla.—Florida used car 
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A DEALERSHIP THAT HAD ITS ROOTS in Studebaker carriages and wagons and 
in 1907 began merchandising automobiles has been awarded a Studebaker plaque com- 
memorating 40 years of service. It is Mosehart & Keller Automobile Co., Houston. 
Shown above at the award ceremony are Bill Schieeter, president; Paul R. Davis, gen- 


eral sales manager of Studebaker; 
Schieeter jr., assistant treasurer. 


Ww. E. 


Roberts, regional manager, and H. D. 





dealers are facing a crackdown 
from John Kilgore, newly appoint- 
ed motor vehicle commissioner, 
who succeeded George Asbell. Kil- 
gore announced in Tallahassee last 
week that he will enforce regula- 
tions strictly to “protect the public 
from fraud and deception.” 

No change was made in the an- 
nual license fee of $5 and those 
issued prior to May 12 will remain 
in effect until Dec. 31, but any 


dealer who has a license for a 
principal business location must 
obtain a separate license for each 
additional site. 

The commissioner warned that 
a license and permanent place of 
business will be required of any 
person making more than two 
transactions in used cars within 
a 12-month period. 

The business location may not 
be the residence of the dealer un- 
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Alloys 


Can you cut costs and weight with light, corrosion-resistant 
extrusions of high-strength Alcoa Aluminum Alloys? In 
bumpers, for example, Alcoa facilities permit freedom in 
design, distinctive shapes, and the advantage of a semi- 
finished part, as delivered. A wide range of attractive finishes is 
possible in the aluminum itself, or it may be electroplated by 


When you think of aluminum for automotive parts, it’s 
natural to think of Alcoa. Our automotive experience extends 
unbroken from the first use of this metal in automobiles more 
than 45 years ago, and offers practical help in problems of 
alloy choice and fabrication. Alcoa recommendations will be 
unbiased, for our facilities permit production by sand, semi- 
permanent or permanent-mold casting, by forging, regular or 
impact extruding, or whatever method is called for in your 
case, to give you best results. Call your nearest Alcoa sales 
office, or write ALUMINUM Company oF America, 1926 Gulf 
Building, Pittsburgh 19, Pennsylvania. 


ALCOA ALUMINUM “ 
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less it is completely separated from 
living quarters, he warned. Neither 
may it be a tent or any temporary 
stand, such as a trailer resting on 
wheels, jacks or removable blocks 

Kilgore said he also will require 
dealers to label and stamp the 
title certificates of cars used as 
taxis, U-drive-its or any other type 
of for-hire service when they are 
offered for resale. 

* - + 


Atlanta Police Considering 


Daily Used Car Report 


ATLANTA, Ga.—Atlanta Police 
Chief Herbert T. Jenkins an- 
nounced last week that he was 
considering the adoption of a plan 
for police regulation of the used- 
car business similar to that adopt- 
ed in March by the Birmingham 
(Ala.) police department. 

The plan provides that every 
used-car dealer in the city furnish 
to the police department each day 
a description of all automobiles 
bought the preceding day, together 
with the name, age, sex, color, 
residence and general description 
of the person selling the automo- 
bile. 

In the event it is adopted here, 
Chief Jenkins said, the plan will 
aid greatly in the recovery of 
stolen automobiles. 

* + * 


U. C. Showroom Opened 


In Cleveland by Dubbs 


CLEVELAND.—A used car show- 
room to compare with new car 
dealerships is the boast of Dubbs 
Motor Sales, 7710 Superior Ave., 
here. 


Occupying over 12,000 square feet 
of display space and with adjacent 
parking facilities of 10,000 square 
feet, the building has four huge 
display windows to focus attention 
on the cars inside. The service de- 
partment is all tile and has a ca- 
pacity of 18 cars. Three two-post 
Weaver lifts also have been in- 
stalled and two overhead electric 
doors speed the flow of traffic. 

Built at a cost of over $50,000, 
the business has a turnover of at 
least 50 cars a month, according 
to Ben Dubbs, owner and a veteran 
of 18 years in the automotive in- 
dustry. Lou Zoss is general man- 
ager and Louis Meldorf is his as- 


sistant. 
* * * 


New York 


The New York Used Car Deal- 
ers Assn. has added 21 regular 
members and five associate mem- 
bers. 


Olds School 
Enrolls Limit 
Until Jan. 1 


LANSING.—Interest of Oldsmo- 
bile dealers in the factory-conduct- 
ed Hydra-Matic school for dealer 
mechanics has been so widespread 
that full classes are now enrolled 
for the remainder of the year and 
for the first class in January, 1948, 
D. E. Ralston, general sales man- 
ager, revealed last week. 


The school offers a practical and 
comprehensive course on General 
Motors’ Hydra-Matic drive. Cur- 
rently more than 80 percent of the 
new Oldsmobile cars manufactured 
are equipped with this engineering 
advancement, ordered as optional 
equipment by Olds customers. 


Only dealer mechanics who are 
already thoroughly experienced are 
eligible to attend the school. Upon 
completion of the two-week course 
with satisfactory grades, they are 
issued a_ certificate identifying 
them as Oldsmobile Hydra-Matic 
Master Mechanics. 


Since the school opened in May 
of this year, 114 mechanics have 
been trained. These men came 
from all parts of the United 
States and a few of them came 
from foreign countries, as repre- 
sentatives of General Motors Over- 
seas division. A student from Ice- 
land is expected in September. 

To broaden the base of the Hy- 
dra-Matic training program as 
much as possible, Oldsmobile is 
also enrolling a few trade school 
instructors. They, in turn, instruct 
many ex-G. I.’s, now studying me- 
chanic courses approved by admin- 
istrators of the GI training bill. 
Oldsmobile equips them with train- 
ing manuals, charts and other 
training aids so that the course 
parallels that given at the factory. 
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BINGHAMTON, N. Y.—New 
York state’s Motor Vehicle Dealer 
Registration Law can control “fly- 
by-night dealers,” but any legisla- 
tion designed to control new-used 
car prices would be unconstitu- 
tional, according to state Senator 
Floyd E. Anderson. 

Anderson offered his opinion 
when asked whether present leg- 
islation could be used to force deal- 
ers to reduce the selling price of 
cars. 

The state senator previously 
advised the Broome County 
Board of Supervisors that the 
Dealer Registration Law, of 
which he is co-author, was de- 
signed to eliminate the automo- 
bile “black market.” 

The board had urged Anderson 
to support state legislation to con- 
trol the purchase and sale of used 
cars so as “to eliminate the abuses 
now existing.” 

Senator Anderson defined an au- 
tomobile “black market” as 


Black Market Cure? 


N. Y. Can Regulate “Fly-by-Nighters,”’ Says Senator, 
But He Doubts Legality of Price Control 
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merchandise and, therefore, gouge 
the public. 

He expressed the opinion that 
if all used cars could be sold by 
state-licensed dealers who are in 
business permanently, the pub- 
lic would be “more likely to ob- 
tain value received.” 

“But,” he said, “I question the 
right of the legislature to fix prices 
on commodities such as automo- 
biles. It would be unconstitutional.” 

The State Motor Vehicle Bureau 
under present law, he said, licenses 
only those dealers who observe 
good business and safety practices 
in line with the bureau’s regula- 
tions on motor vehicle safety. 

He explained that the dealer 
control law was passed early in 
1946 when there were virtually 
no new cars on the market. 

At that time, fly-by-night dealers 
were bringing “junk” cars into the 
state, passing them off on the pub- 
lic for high prices and moving on 
before buyers found they were sold 


a 
place operated by “fly-by-night”| Worthless automobiles. 


dealers who misrepresent their 





The Golde 


But, he said, if the buying and 


drives an 8-wheel job 


The Golden Crescent Farmer has eight 


wheels or more on the ground at all times. 
Tractor, Trailers, Farm Machines and 
even the “Pleasure” car must be ready to 
roll in all weather over all kinds of terrain. 


The substantial farmers of the Goldex 
Crescent are big volume customers for 
tires, spark plugs, gasolines, motor oils 
and the hundreds of other items the city 
dweller buys in small quantities. Natu- 
rally, it takes special advertising in maga- 
zines the farmer reads and believes, to 
sell the specific advantages of any prod- 
uct for his specialized uses. 


Luckily, it takes very little money to thor- 


A 


oughly cover two-thirds of the substan- 


tial farmers inthe three Goldex Crescent 







| selling of automobiles is restricted 
to recognized licensed dealers, the 
public will be more likely to ob- 
tain value received because perma- 
nent dealers have reputations to 
maintain. 

“Therefore,” he said, “permanent 
dealers are likely to take only a 
legitimate mark-up on used cars 
as against fly-by-night operators 
who charge phenominal prices and, 
therefore, gouge the public.” 


Wagstaff Visits 


Eastern Dealers 


DETROIT.—J. B. Wagstaff, vice- 
president in charge of sales for De 
Soto, attended a series of informal 





dealer luncheon meetings on the 
East Coast during the past week. 

Meetings were held in Boston, 
Cambridge, Hartford, Providence 
and Portland. 

He was accompanied by Arthur 
B. Nielsen, DeSoto’s Eastern re- 
gional manager. 


Kansas Assn. Tops 1,000 


TOPEKA, Kan.—The Kansas 
Motor Car Dealers Assn. has an- 
nounced the addition of 67 new 
members since June 1. These new 
members bring the Kansas asso- 
ciation total up to 1,039. 


states. A campaign in Michigan Farmer, 
The Ohio Farmer and Pennsylvania 
Farmer does the most complete and 


economical job. 


May we help you find specific applica- 
tions of your product for farm use—help 
you build immediate sales plus a real 
backlog of sound consumer preference 


for the future? 


Write for your copy of Study Number One 


The Continuing Study of Farm 
Publications 
THE OHIO FARMER 


Capper-Harman-Slocum, Inc. 
1013 Rockwell, Cleveland 14, Ohio 
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MICHIGAN’S CHAMPION truck drivers, Louis Priemer and Michael Katalinich (sec- 
ond and third from left), are practicing daily for competition Oct. 27 in the National 
Truck Roadeo at Los Angeles. Driving Chevrolets, Priemer and Katalinich, both em- 
ployes of Trucking, Inc., Detroit, won the straight truck and truck semi-trailer classes 
of the Michigan Truck Roadeo at the State Fair Grounds (Detroit) with near perfect 
scores in difficult driving tests. Shown with the champions are M. D. Madora, Detroit 
zone truck manager of Chevrolet, and H. P. Sattler, zone manager. 


Thanks to Dealer Help 


Michigan Truck Roadeo Draws 5,000 Spectators 
As Result of Big Promotion 


DETROIT.—Demonstrating what 
can be accomplished by truck 
dea'ters if they interest themselves 
in the promotion of a_ trucking 
event, the recent Michigan Truck 
Roadeo held at the Michigan State 
Fair Grounds here Aug. 9 played 
to over 5,000 onlookers, more than 








attended the national run-off of 
this event in Chicago last fall held 
in connection with the ATA an- 
nual convention. 

One truck dealer who took off 
his coat and played a large part 
in making this state competition 
an outstanding event was Saul 
Rose of Grand River Chevrolet 
Co., claimed to be the largest 
Chevrolet truck dealership in 
Michigan. Six of the eight final- 
ists drove Chevrolet trucks in 
the execution of the difficult driv- 
ing tests. 

Other dealers who played an im- 
portant part in the promotion of 
the event, gave prizes to the con- 
testants and provided bands for the 
big parade through the loop dis- 
trict of the city preceding the event 
were Southwestern Motor Sales 
and Al Long, Ford dealers; the De- 
troit Ford Dealers Assn.; the De- 
troit Dodge Dealers Assn.; Fed- 
eral Truck branch and factory, 
Reo distributor and factory, and 
the Chevrolet Motor division. 

In addition to the Fruehauf and 
Trailmobile branches, another con- 
tributor to the success of the event 
was Knorr-Maynard Co., Michigan 
distributor for the Truckstell com- 
pany. 

Louis A. Priemer, veteran em- 
ploye of Trucking, Inc., of Detroit, 
ywho has driven 250,000 miles with- 
‘out ah accident, captured first 
place in the straight truck class. 
Don Wigent, Long Transportation 
Co., Detroit, was second, and 
Thomas Bennane, Trucking, Inc., 
third. Twenty contestants partici- 
pated in the event. 

Another employe of Trucking, 
Inc., who also operated a Chevro- 
let, Michael Katalinich, was first 
in the tractor-semi-trailer class. 
Myron Beckford, Inter-City 
Trucking Service, Inc., Detroit, 
took second place with Harold 
Baer of the same company third. 
Twenty-one drivers participated 
in the truck semi-trailer event. 

Only two drivers entered the 
truck and full trailer competition 
with Kenneth Clay of Associated 
Truck Lines, Grand Rapids, the 
winner. He drove a Reo. 

Attendance and interest in the 

Roadeo was the greatest in the his- 
tory of the event in Michigan. The 
difficult driving tests were preced- 
ed by examinations for the drivers 
on safety and traffic regulations. 
. Trophies to the winners were 
presented by State Police Commis- 
sioner Don Leonard. The commit- 
tee in charge of the event was 
made up of John Flake, E. J. Alger, 
R. H. MacKinnon, Emery Dykstra 
and William Meritt. 

Included in the gifts presented 
to each of the 41 participants in 
the Roadeo were Stetson hats by 
the Detroit zone of Chevrolet, 
two decks of cards by South- 
western Motor Sales, billfolds by 
Al Long, sun glasses by Federal 
and lighters by Reo. 

Prizes to winners were cash 
prizes of $50 first, $25 second and 
$10 third to winners in each class 
awarded by the Detroit Ford Deal- 
ers Assn., $10 each to the three 
winners in each event by Knorr 
Maynard and gifts to all partici- 
pants and to winners by the AFL 
Teamsters union. 

Trophies were also presented to 
each winner by the Michigan 
Trucking Assn., sponsor of the 
event. The three first prize win- 
ners will be taken, all expenses 
paid by the MTA, to the national 
contest to be held this year in Los 
Angeles on Oct. 27. 























NEW YORK.—A public relations 
bulletin which it hopes to issue 
monthly, depending on the supply 
of news, is being started by Ford 
Northeastern Region, 45 Rockefel- 
ler Plaza, for Ford, Lincoln and 
Mercury dealers. 

As well as presenting “more tips 
on building good will” prepared by 
the staff, the new publication seeks 
contributions from dealers. 

The motivating idea is to keep 
dealers informed of new and im- 
portant developments in the field 
of public relations, to digest and 
pass along successful promotional 
plans and programs and to serve 
as a clearing house for tested 
ideas, suggestions and special in- 
formation. 

“But to do this job,” C. J. Seyffer, 
regional manager, tells dealers, 
“we'll need your help. Your indi- 
vidual recommendations and plans 
for building good will (and sales 
volume) through sound, successful 
public and community relations 


BRIGHT, FAST COLORS, which are 
part of the filament itself, cannot 
“run” or stain. Wide choice of 
solid tones, attractive patterns. 
TOUGH LUMITE, made of Dow's 
Saran, can’t be scuffed or scarred 
by luggage, bundles, careless 
feet. It lasts and lasts! 


WOVEN PLASTIC FABRIC for quality seat covers 


LUMITE DIVISION, Chicopee Manufacturing Corp 





Public Relations at Work 


Bulletin for N. E. Ford Dealerships Offers 
Tried Methods, Seeks New Angles 





practices will make these bulletins 
more interesting and practical. 
Please send them in so they can 
be included for the benefit of our 
entire regional group.” 

Brief news accounts in the first 
issue cover the Ford radio show 
to be aired next autumn and dealer 
reactions as shown in a NADA poll 
to Regulation W. 

Specific examples of public re- 
lations in actual practice instead 
of as mere preachments occupy 
most of the four-page release fol- 
lowing a description of the Ford 
public relations setup. 

Typical are these: 

“Macy’s, New York department 
store, includes a post-paid return 
card with all delivered orders. 


‘We'd like to know,” the store asks 
customers, ‘if you’re satisfied with 
the service.’ Answers to the brief 
questions can be easily checked, 
with space to spare for any addi- 
tional comments. 

“Since satisfied customers are 





or cleaning fluid. 
GLOVE-LIKE FIT 


cupping. 











EASY TO CLEAN. Spill anything 
on LUMITE and it comes off in a 
jiffy with plain soap-and-water 





repeat customers, the reply card 
is an excellent barometer of cus- 
tomer opinion. Some dealers may 
want to consider something along 
this line for service department 
use, etc., with cards in glove 
compartment, tucked over sun 
visor, or elsewhere. 

“Weiss Motor Co. (Ford), Balti- 
more, has a new courtesy service 
to keep customers Ford-minded. A 
new 1947 Ford is loaned to owners 
of any make car requiring exten- 
sive repairs. The customer is 
therefore not inconvenienced for 
lack of transportation while his car 
is in the dealer’s shop. 

“Weiss allows 25 miles ‘on the 
house,’ after which there is a nom- 
inal charge for use. In this period 
of limited production such a plan 
might be very difficult for many 
dealers, but it may have future 
possibilities. 

“A number of far-sighted Ford 
and Lincoln-Mercury dealers (and 
competitive dealers, too) are co- 
operating with their local high 
schools in the advancement of 
safety education work by arrang- 
ing for the loan of one or more 
ears for practical highway train- 
ing and road tests by students. 

“Units are strictly on a loan ba- 


all the other qualities of this wonder 
fabric—clear, fresh beauty; glove-like 
fit; stain-proof, scuff-proof durability 


ing seat covers woven of LUMITE. 
LUMITE covers 
guarantee a snug fit permanent- 
ly. No bulges, no wrinkles, no 


hi 


beauty-proved 


SEAT COVERS 


@ The exclusive shockproof feature 
of LUMITE Woven Plastic Fabrics is 
the kind of “extra” that quickly 
closes a seat cover sale. 


When you add this advantage to 


—it isn’t hard to see why more and 


more seat cover buyers are demand- 


Specify LUMITE next time you or- 


der seat covers from your supplier. 


47 Worth St., New York 13, N.Y. 





THE DODGE DEALERS OF BUFFALO have banded together to present WGR News 
each evening, Monday through Friday, at 6 p.m. to, at present, further service sales 
and used cars, and reserve a good radio franchise for the return of new cars in volume. 
Above are _— of Conshafter & Farr, Henry J. Conshafter and Leslie M. Farr 
(left to right). 












sis, with maintenance, insurance 
and other incidental costs absorbed 
by the individual schools. The re- 
sult: An excellent community re- 
lations activity which costs the 
dealer little or nothing and reaches 
right into the home... to present 
as well as future customers.” 


Private Carriers 
Object to ICC 
Safety Proposals 


WASHINGTON. — The private 
carrier conference of the American 
Trucking Assns., Inc., has objected 
to the Interstate Commerce Com- 
missions proposal to extend the 
scope of its safety regulations over 
private motor carriers, terming 
them costly and in many cases im- 
practicable. 

In a letter to the commission, 
the conference contended the ex- 
tra cost for complying with the 
new proposals would be substan- 
tial and added it could find no 
justification for increasing the 
number of private carriers the ICC 
regulates and the severity of the 
regulation. 

The conference declared this ac- 
tion is bound to create a real hard- 
hip on private carriers of prop- 
erty who operate especially in lo- 
cal delivery service within munici- 
palities or between contiguous mu- 
nicipalities on state borders. 

“Their operations,” it was stated, 
“are no different from those of 
other private carriers operating in 
municipalities well within the 
bounds of states. Yet the removal 
of the exemptions, as proposed, 
will cause extra expense and diffi- 
culty to these local delivery con- 
cerns, and, as a result, to their 
customers. In our opinion, this 
action is unwarranted.” 

The conference saw no need for 
private carriers engaged in local 
hauling to maintain drivers logs, 
contending that all such firms us- 
ing their own equipment as an 
adjunct to their principal business 
operate on a 40-hour work week, 
or less, and maintain payroll rec- 
ords to show total hours worked 
for each employe. The log, it held, 
would be meaningless and useless. 


Wanted 
Dealers Urged to Watch 


For Theft Suspect 


RICHMOND, Calif.—Police have 
asked car dealers to be on the 
lookout for Joseph N. Riley, who 
poses as a used- 
car dealer and is 
accused of confi- 
dence operations. 

Riley, 34, 5 feet 
10 and weighing 
220 pounds, is 
wanted by Rich- 
mond police on a 
grand theft war- 
rant. He uses the 
names of Mickey 
Riley, Joseph 
Norman, James 
Norman Riley and Mickey, Mike 
and Norman Riley. 

He walks with a stiff back, is 
of stout build, hair is grey-brown 
and bushy, eyes are blue-green, one 
eye wanders, he is nearsighted and 
wears glasses with thick lens. He 
is a horse-race and home-movie 
fan. 

Riiey left Richmond in a 1940 
cream Dodge sedan, 1947 Califor- 
nia license 35G254, Motor No. 
N-552, Serial No. 30287525, regis- 
tered in the name of Violet May 
Bryson, Callejo, Calif. 


‘“‘We want you to know that Automotive 
News is the most read and quoted paper 
in our establishment.’'’—George Soule, But- 
ler Nash Co., Butler, Pa. 





Joseph N. Riley 





Morris Plans Building 


Azell Morris, 1230 Boonville, 
Springfield, Mo., has announced 
plans for constructing a motor 


sales building on the southwest cor- 
ner of St. Louis and Kimbrough, 
estimated to cost $65,000. The new 
structure will be one-story brick 
and afford 12,000 square feet of 
floor space, 
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the beter Homes Fiat 








Better Homes & Gardens follows the automotive 
market. 


We do it on purpose. 


When the automotive industry created spread-out 
suburban living by putting John Doe behind a wheel 
and freeing him from buses and streetcars, we saw 
a chance for a magazine devoted entirely to the new 
kind of life John Doe and his wife and youngsters 
were living. 

Better Homes & Gardens is written deliberately to 
people in better suburban homes, people with better 
incomes, people who must have at least one car, 


and often have more. 


How well we’ve succeeded in reaching this top group 


the facts show: 


BH&G incomes are among the highest for all 


big magazines. 


Sell - 


through - 


CIRCULATION OVER 


_ AUTOMOTIVE NEWS, AUGUST 25, 1947 


BH&G families spend more than even their 
neighbors in the same block on their homes and 


what goes into them — they’re pace-setters. 


BH&G families want new cars often: the average 


age of their cars in 1940 was only 2.8 years. 


If you could make media to your order, you couldn’t 
do better than BH&G, which reaches the heart of 
your market — the heart of it that can give you 
prestige now and assures you of repeat sales when 
the going gets tougher. Especially when you remem- 
ber that BH&G is NOT a women’s magazine — it’s 
for husbands and wives together just as much as 


homes are for husbands and wives together. 


Are you sure every one of your advertising dollars 
is doing as well as BH&G can do for you? We'd 


like to tell you more — soon. 


MALIN 


Hist Stra Miyiatie 


and Gardens 


3,000,000 











ae 
Highways & Safety... 
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U.S. Studies Divorce 
From Gas Tax Field 


DOSSIBILITY of federal with- 

drawal from motor fuel taxa- 
tion should be “explored,” accord- 
ing to a treasury department staff 
study on federal-state tax rela- 
tions. 

“If timed to coincide with the 
overall revision of the federal ex- 
cise structure anticipated for the 
near future, such arrangement 
might make a significant contri- 
bution to postwar revenue revi- 
sion,” the study states. Such with- 
drawal would be in exchange for 
state withdrawal from another 
area, but what area this would be 
was not specifically advocated. 

The study, entitled ‘“Federal- 
State Tax Coordination,” surveys 
overlapping of federal and state 
taxes (including income, liquor, 
tobacco, etc., as well as gaso- 
line) and analyzes proposals for 
better coordination. 


and state tax collections were from 
duplicating tax categories. While 
gasoline taxes account for 18 per- 
cent of total state tax revenue, 
federal gasoline taxes are less than 
1 percent of total internal revenue 
collections. 

The study points out that the 
federal gasoline tax was introduced 
as an emergency measure, limited 
to one year, during the depression 
(in 1932), a dozen years after the 
states had occupied this field of 
taxation. 

The study reviews coordination 
proposals which generally favor 
withdrawal of the federal gov- 
ernment from this field. The 
question of federal abarmlonment 
of other automotive excises is 
not discussed in view of the fact 
that no comparable direct dupli- 
cation is involved. 


While admitting that the impo- 


AN ENTIRELY NEW FRONT has been added to West Bank Motors (Studebaker). 
900 Monroe St., Gretna, La. C. Ben Snell, owner, just across the Mississippi river from 


New Orleans, employs over 40 people. 


taxes creates administrative prob- 
lems, one section of the report ex- 
presses the opinion contrary to 
that held by highway users that 
the consequences of dual taxation 
are perhaps less serious in the 
field of gasoline taxation than in 
other duplicating taxes. 


taxation of aviation gasoline is 


Titel and Wilcox 
Ray Titel and Lyle Wilcox have 





Wheel Safety 


Dealer Sutliff Heads 
PAA Bike Contest 





committee representing various co- 
operating groups. 

Capt. E. H. Westwick, safety di- 
rector of PAA, explained that “this 
type of contest and instruction has 
been used successfully in other 
states in bringing about a reduc- 
tion in bicycle accidents.” He said 
that it is hoped similar contests 
will be conducted throughout the 
state in the future. 


* * * 


Road Program to Roll 

By Spring in Mass. 
Massachusetts Public Works 

Commissioner William H. Buracker 

has announced that a program call- 

ing for nearly 74 miles of new 


highway construction in Massachu- 
setts at a cost of $21,286,000, half 


|of which will be borne by the fed- 
|} eral government, “will be well un- 
| derway by the early part of 1948.” 


Backed by tne Safety Committee 
Special of the Pennsylvania Automotive 
consideration of the problem of |A88n., 4 Harrisburg Area Bicycle 

and girls in 


necessary, according to the report. |8tades from 3 to 10 in public and 


Contest for boys 


parochial schools was held last 
week. 

Ellis Sutliff (Chevrolet), presi- 
dent of Harrisburg Automotive 





In 1946, 90 percent of federal!sition of federal and state gasoline purchased a garage at Lewis, Wis.! Dealers Assn., was chairman of a 





The Nation’s Number One 
Green Pasture... 





AMONG SOUTHERN CITIES 


Again New Orleans leads the South in Population, Buying Power, Retail 
and Wholesale Sales—all the indexes that make a MAJOR MARKET. 


And in this major market that paces an entire section The Times-Picayune 
New Orleans States gives a coverage that no other media or combination 
of media possibly can! TRULY A GREEN PASTURE FOR ADVERTISERS! 


POPULATION 


New Orleans ... 
. Houston ... 


Louisville 


«+ 562,200 

478,500 
Dallas ..seeeeee++ 466,300 
eocees ++ 375,000 


RETAIL SALES 
Add 000 
«+» $456,327 
455,157 
425,163 


New Orleans . 
Houston . 
Dallas . 


Atlanta «eeeeeeee+365,700 


San Antonio ...-.350,000 
+++ 336,500 
Birmingham ...+.-315,000 


Memphis 


; Member % 4 


ANANetwork 





Louisville 
Memphis 
Richmond 
Birmingham 


WHOLESALE SALES 

Add 000 
Orleans . $1,276,426 
eecccces 1,192,348 
DANG. cscccesaet (64,202 
Houston eoeel, 118,468 


Memphis ..eeee- 1,019,935 
Richmond . 

Birmingham 

Louisville 


New 


Atlanta New 


Hou 
Loui 
Atla 


San 
Birm 


Source—Sales Management, May 10, 1947 


Che Cimes-Picauune 


New ORLEANS STATES 


Dallas .. 


Memphis 


EFFECTIVE BUYING 


INCOME 

Add 00u 
Orleans ..+-$693,694 
STON ceccccces 642,974 
«584,284 
sville .eeese «+ 554,631 
nta . oe e+ 423,332 
Antonio «+++.410,524 
ingham ..+0+-357,169 


Representatives: 


JANN & KELLEY, Inc. 


a 


OVER A QUARTER-MILLION CIRCULATION 


ABC Audit Report 12 Months Ending December 31,' 1946 


Sunday 257,857 


AM 156,552 PM 87,469 





_—_———— 





| Son, 


He said the type of highway pro- 
vided in the new program “has un- 
usual features based on traffic vol- 
ume and turning movements.” Di- 
vided highways will be built on 
main traveled thoroughfares, with 
at least two lanes in each direc- 
tion, shoulders at least eight feet 
wide, and no left turns, he re- 
vealed. 

* + * 


Voters Unlikely to Get 


Diversion Ban in N. J. 


Unless the New Jersey constitu- 
tional convention rejects the rec- 
ommendations of its committee on 
taxation and finance, voters of the 
state will not be given a chance to 
express their views on a provision 
proposed by the New Jersey High- 
way Users Conference and other 
groups interested in highways to 
outlaw the diversion of automotive 
tax receipts to non-highway pur- 
poses. 

The committee has released a 
proposed tax article which does not 
include an anti-diversion provision. 
Proposals that the anti-diversion 
issue be submitted separately to 
the voters also apparently have 
been rejected by the committee. 

* * * 


Expansion Strips 


The route of Florida’s first su- 
perhighway, the projected four- 
lane boulevard which will eventu- 
ally stretch from Jacksonville to 
Miami, has been announced by 
Herman B. Futz, member of the 
state road department. 

Malcolm Wilkins, New Hamp- 
shire state safety director, says 
a survey shows that compara- 
tively few of those with driver 
education certificates were in- 
volved in accidents. 

Though there are no general fig- 
ures at hand to show the diver- 
sion of parking meter income to 
other purposes, it is known to be 
heavy in some cities, according to 
National Highway Users Confer- 
ence. Director Arthur Butler of 
NHUC stresses that NHUC is not 
an advocate of parking meters. 
But if towns have meters, or plan 
to buy them, they should not make 
them “tax collectors” without giv- 
ing the motorist something in re- 
turn, he says. 

Available federal funds for high- 
way construction are being fully 
utilized by Montana, a statewide 
highway commission was told by 
State Highway Engineer Howard 
W. Holmes. . . Detroit councilmen 
approved an ordinance which pro- 
vides that future buildings there 
be provided with off-street parking 
facilities. Some real estate inter- 
ests opposed the plan and are said 
to be considering a challenge in 
court. 

Connecticut is trying out a re- 
flective paint for center-lines. It 
is sprinkled with glass beads to 
reflect the beams from headlights. 

American Trucking Assns., 
1424 16th St., NW, Washington 6, 
is offering at cost a _ book, 
“Things the Professional Truck 
Driver Should Know,” which an- 
swers 264 questions on safe driv- 
ing rules. 

A new Iowa responsibility law, 
effective Oct. 1, provides for sus- 
pension of the drivers license and 
registration plates of any driver 
unable or unwilling to pay dam- 
ages resulting from a traffic acci- 
dent. .. . Indiana will make street 
parking surveys in Decatur, Ander- 
Huntington, Frankfort and 
Seymour to be financed through 
federal funds. Eventually 75 towns 
in the state are expected to par- 
ticipate in the program. 
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SytAtes 


S2avins 


with the J. §. ROYAL 
AR DEALER PLAN 


Here’s a plan that’s especially designed to meet two major 
objectives in a car dealer’s program for the future: increased 


profits and customer control. 


The U. S. Royal Car Dealer Plan puts you in the tire business 
in a way that strengthens your hold on every customer, brings 


extra sales in every department. 


Read it over. See how it can bring you better business from 


the day you put it to work. 





YOU’RE ASSURED UNHAMPERED OPPORTUNITY 


The U. S. Royal Car Dealer Plan assures your independence of thought 
and action—guarantees you that no company-owned stores will 
compete for the business in your area—puts the full weight of 


“U.S.” merchandising behind you. 





YOU ENJOY GREATER CUSTOMER 
CONTROL 


The U. S. Car Dealer Plan completes your 
business by providing quality tires, accessories 
and expert maintenance methods that assure 
a fuller customer service. It helps make your 
place of business permanently a headquarters 
for your customers’ automotive needs. 


Your U.S. Distributor is as near as your phone! 
Call him today about the profit-building, profit- 


protecting Y,$, CAR DEALER PLAN WIRES 
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U.S. ROYAL MASTER 








U. S. ROYAL AIR RIDE U. S. ROYAL DE LUXE 


YOU SELL A UNIQUE LINE 


You have the profit leader among premium tires in the Royal Master. 
You have a new kind of tire and a sales sensation in the U. S. Royal 


Air Ride. And you have a famous original equipment tire—the U. S. 
Royal De Luxe—that is widely accepted as the pace-setter in value 


among standard tires. 


YOU WIN EXTRA PROFITS AND 
PRESTIGE WITH THE ROYAL MASTER 


Before the war the U. S. Royal Master was 
the largest-selling of all top-quality, top-profit 
tires. Now—only a few months after its re- 
introduction—it is back in first place. Its exclu- 
sive extra-quality features assure new-car buyers 
the finest tire performance money can buy. 


YOU GET BACKING THAT KEEPS 
BUSINESS MOVING FAST 


Your U. S. Distributor will help train your 
staff in tire service and tire selling. He will 
make it unnecessary for you to carry heavy 
stocks, permit you to keep your investment 
and equipment to a minimum. 


Compa iy 
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MEWA Members 
Back Fight on 
ASI Show Plan 


CHICAGO. — Opposition of the 
Motor & Equipment Wholesalers 
Assn. board of directors to the 
plan adopted for the 1947 Automo- 
tive Service Industries show is 
winning wide support among mem- 
bers, B. W. Ruark, general man- 
ager of MEWA, said last week. 


A statement by the organization 
pointed out that approximately five 


Trailer Coach Show 


Set for Nov. 8-15 

PHILADELPHIA.—The 13th an- 
nual national coach show spon- 
sored by the Trailer Coach Manu- 
facturers Assn. will be held in 
Philadelphia Nov. 8-15. More than 
500 dealers from all parts of the 
country are expected to attend. 

Wilbur J. Schult, president of 
Schult Corp., Elkhart, Ind., and 
chairman of the show committee, 
said the industry will do more than 
$150 million retail business and 
manufacture more than_ 60,000 
trailer coaches this year. 






“Doing what comes naturally!” 


ND in Cleveland, it’s only natural for readers of the Cleveland Plain 
Dealer to be buying new automobiles. The per capita ownership 

of automobiles in Cleveland is among the largest in the nation. New 
car sales, when broken down into the 273 census tracts in A. B. C. 
Cleveland, follow a two-lane highway with Plain Dealer readership. 


That’s why year after year—through every phase of buyers’ or 
sellers’ markets — the Plain Dealer has maintained its high position 
among the leading newspapers in the country in passenger car adver- 
tising linage. You'll be wise to take advantage of this high-powered 
medium . . . to head your automobile and automotive product schedules 
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months before time of official vote 
of members on the association’s 
policy regarding sponsorship of 
ASI shows after 1947, about 40 per- 
cent of members have already gone 
on record in favor of their board’s 
position. 

“They have done so spontane- 
ously, without special solicitation 
and simply in response to our state- 
ment that comments would be wel- 
come. In addition, a goodly num- 
ber of non-member’ wholesalers 
and manufacturers have expressed 
agreement with the stand taken 
by the MEWA board,” Ruark said. 


The fundamental issue, accord- 
ing to MEWA, is whether whole- 
salers shall go on record in favor 
of encouraging types of competi- 
tion with which they are confront- 
ed by so-called mass or national 
distributors, which in some _ in- 
stances, it is said, are alleged by 
federal authorities to be in viola- 
tion of law. 

MEWA would thus go on record 
in encouraging a breakdown of 
the independent manufacturer- 
wholesaler dealer system of dis- 
tribution, it is found. 


Need a Service Man—Want a Job—try a 
want ad in Automotive News. 
ouick results! 


They get 


with the Cleveland Plain Dealer. 


© CLEVELAND PLAIN DEALER “*. 





Horse Unseated! 


Ancient Cars Still Able 
To Roll Along 


MANCHESTER, N. H. — (UTPS) 
—Ancient cars have been in the 
spotlight in the Granite state re- 
cently. 

William A. Worth, 77, of Vir- 
ginia, and his 62-year-old sister, 
Judith Worth of New York, ar- 
rived in Sunapee in an open, one- 
cylinder 1901 Oldsmobile on the 
first leg of a contemplated 4,000- 
mile trip. The elderly couple made 
the trip from New York in three 
days. 

Fourteen years ago, a Laconia 
merchant, John McIntyre, put his 
$4,000 Franklin roadster in the gar- 
age and locked it up. The other 
day, the car was sold and the new 
owner put gas in the tank, in- 
stalled a battery, stepped on the 
starter, and the old car purred as 
smoothly as ever. 


K. & S. Auto Sales 
A certificate of partnership has 
been filed for K. & S. Auto Sales, 
1257 Fillmore Ave., Buffalo. Part- 
ners are John A. Kreuzer and Ray- 
mond C. Schick. 


CLEVELAND 


PLAIN DEALER 


Cleveland’s Home Newspaper 


John B. Woodward, Inc., New York, Chicago, Detroit, San Francisco, Los Angeles 
A. S. Grant, Atlanta 


Facts for Advertisers 


Do you know where to locate 
dealers to achive maximum sales 
volume? Do you know the past 
automobile buying performance 
of the areas your dealers serve? 
The Plain Dealer Market Survey 
Department can answer not 
only these questions, but can 
also reveal detailed sales break- 
downs from 1928 to 1947, and 
trace Plain Dealer readership 
to car sales. We'll be glad to 
make an appointment with you 
to discuss in detail your market- 
ing potentialities in Cleveland. 


ty 





in a series of newspaper ads by 
Elsbery Reynolds Jr. (Dodge- 
Plymouth), Pomona, Calif. 

Reynolds’ series started with an 
ad urging readers to “watch this 
space every night this week for 
important statements of fact con- 
cerning our business and the auto- 
mobile industry.” 

Next day Reynolds discussed the 
situation in general. On the third 
day Reynolds got specific, giving 
a breakdown of the new cars it 
had received and how they were 
delivered, its views on trade-ins, 
accessory loading, used-car prices 
and announcing that its prices 
would be posted on its showroom 
window. In the next ad, the prices 
were listed, and on the final day 
















—Auto Advertising — 


Dealer Ad Series: 
Hits the Mark 
By Bob Finlay 


One of the most thorough-going | Reynolds wrote an open letter to 
dealer explanations to the public; the public thanking its customers 
we have seen was given recently|for cooperating and stating the 


bE PLYMOUTH 


DE/VERED PRICES WERE 


PLYMOUTH 





officers of the firm were proud of 
its record and would maintain it. 


Each ad called attention to the 
one that would follow. 


AMCO Campaign 


A strong advertising and mer- 
chandising program for AMCO 
jobbers and dealers was an- 
nounced last week by Sid Shepard, 
vice-president and general sales 
manager of Asbestos Mfg. Co., 
Huntington, Ind. Van Auken and 
Ragland, Chicago, has been named 
advertising counsel. 


As Monthly 


Making its bow as a monthly last 
week, Liberty had 44 pages of ad- 
vertising, says Bill Thomas, the 
a new advertising direc- 
or. 


Meeting Set 


The 1948 convention of the Na- 
tional Newspaper Promotion Assn. 
will be held Apr. 5-7 in Cleveland, 
with headquarters at the Hotel 
Carter. 


A cross section poll of the mem- 
bership indicated that the 1948 
meeting should again be held in the 
Middle West, according to Sumner 
Collins, promotion manager of the 
New York Journal-American, who, 
with John Stafford, director of pub- 
lic service of the Rockford (11l.) 
Star and Register, comprises the 
convention site committee. 


Dates of next year’s promotion 
convention dovetail well with the 
ANPA convention to be held Apr. 
20-22 in New York City. It was 
pointed out that many newspapers 
send the same representatives to 
both conventions, especially in the 
case of Far Western newspapers. 


Names 


Howard T. Worden has joined 
Geyer, Newell and Ganger, Inc., 
as an account manager, H. W. 
Newell, executive vice-president, 
announced last week. Worden will 
be in charge of handling the Kel- 
vinator account. 


Summer Sale 
Brost Motors Gets Business 


With Lube Special 


BUFFALO. — Brost Motors 
(Dodge-Plymouth), 1285 Main St., 
is attracting summer lube business 
with a special $9.95 price on a com- 
plete job that usually costs $12.50. 


The lube job includes chassis 
lubrication, $1; change oil, $1.75; 
repack front wheel bearings, $1.75; 
repack rear wheel bearings, $1; 
repack rear springs, $1; drain and 
refill transmission and differential, 
$3; clean air filter, 75 cents; re- 
pack universal, $1.50; drain radi- 
ator, refill, add rust-resister, 75 
cents. 


Newspaper advertising used to 
promote the special offering says 
“Brost’s lube men are sticklers for 
detail.” 


‘*‘We finally located these parts although 
it took 2 ads several months apart. We be- 
lieve in being persistent.’’—Parsons Auto 
Reconstruction Shop, 45 N. Franklin St., 
Washington, Pa. 
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CHICAGO. — Insurance company 
representatives told the American 
Trucking Assns.’ Insurance com- 
mittee here last week that the 
present scarcity of insurance cov- 
erage probably will end within two 
years, when resumption of com- 
petition among insurance compa- 
nies will tend to reduce insurance 
costs. 

Committee members were 
warned, however, that the only 
positive method of cutting in- 
surance rates is to reduce losses 
by investing in a competent 
safety program. 

The forecast of an end to the 
present scarcity of coverage was 
made by Russ Wentzel of the 
Truck Insurance Exchange, who 
declared that motor carrier opera- 
tors should consider a safety pro- 
gram as a sound investment, rath- 
er than a cost. He added that ac- 
cident prevention courses should 
be part of the curriculum of all 
schools. 

Ted V. Rodgers, ATA president, 
said the purpose of the meeting 
was to determine what could be 
accomplished, through cooperation 
of the insurance companies and 
the trucking industry, toward cut- 
ting the cost of insurance to mo- 
tor carriers and losses to the in- 
surance firms. 

R. H. Coleman, committee 
chairman, said that a reduction 
in losses can be achieved 
through adoption of minimum 
safety requirements. This would 
lead, he said, to reduced pre- 
miums. 

A tentative group insurance plan 
was outlined by E. H. Welliver, 
secretary of the committee. The 
plan, he said, contemplates the 
grouping of several insurance 





Nash Escapes 
Ban With New 
Mexican Plant 


MEXICO CITY, Mex.—(LANS) 
—Members of the local automotive 
industry are paying tribute to the 
astuteness of Nash in erecting a 
3,000,000-peso assembly plant at 
Tlalnepantla in the state of Mexico. 

The plant, which follows the 
lead of General Motors, Ford, and 
other American manufacturers in 
setting up their own assembly 
lines here, makes it possible for 
Nash to keep selling both passen- 
ger cars and trucks in Mexico 
whereas many other makes are 
banned under Mexico’s new law 
prohibiting further automobile im- 
portations. 

The decree, issued by President 
Miguel Aleman as a means of 
conserving Mexico’s dwindling dol- 
lar reserves, does not affect com- 
panies with local assembly plants. 
There is no restriction on the im- | 
portation of automobile parts. 

The new Nash plant, which cov- | 
ers 8,500 square meters of prop- 
erty, is one of two in the world | 
equipped with electronic welders. 
The building includes a restaurant 
and infirmary for employes. It also 
houses its own railroad terminal 
so that freight trains carrying 
parts from the United States can 
deliver them directly to the build- 
ing. 

The plant produces 10 to 20 pas- 


senger cars and trucks daily. 
- 7” * 


‘Pre-Fab’ British Buses 


To Be Sent Mexico 
MEXICO CITY.—(LANS)—Great | 
Britain plans to get around the 
new ban on the exportation of 
automobiles to Mexico by shipping 
“pre-fabricated” buses here, Her- 
bert Swinger, representative of 
Tube Investments Ltd., revealed 
during a recent trip to this capital. 
Swinger said his company is 
planning to sell Mexico all-metal 
buses, with a tube-steel chassis 
and parts made of hiduminium, a 
steel alloy, in a “broken-down” 
form. 

_ He explained that construction 
is so simple the parts can be 
mounted into a complete bus by 
the purchaser, who will thereby 
Save 25 percent of the usual labor 
costs. 








Insurance Situation 


Coverage Scarcity to End; Safety Programs Called 
Only Positive Way of Cutting Rates 
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agencies to handle motor carrier 
insurance on a collective basis, 
with ATA handling the placing of 
the insurance for individual truck 
lines. The insurance then would 
be spread among the interested in- 
surers and claims would be paid 
by them on the basis of their pro 
rata participation in the plan. 

Committee members also heard 
a discussion of fire insurance by 
J. R. DeHaven, of the Employers 
Mutual Fire Insurance Co., and a 
talk on insurance rates by E. R. 
Sturgeon, of the same company. 
A subcommittee for motor car- 
riers and a similar subcommittee 
for the insurance companies sub- 
mitted reports recommending what 
each industry can and should do 
in its own behalf to iron out exist- 
ing problems. 

The motor carrier subcommit- 
tee recommended that ATA in- 
stitute a program to inform car- 
riers of every aspect of insur- 
ance and to inform insurance 
companies concerning the truck- 





ing industry’s safety and claim 
prevention activities. 

It also recommended that ATA 
survey all insurance problems; de- 
velop an insurance advisory serv- 
ice for the trucking industry; con- 
duct a study of excess insurance 
in the industry, and set up a liai- 
son committee of carrier and in- 
surance company representatives. 

The other subcommittee recom- 
mended that insurance companies 
cooperate with ATA to sell mini- 
mum requirements to the trucking 


industry; supply the carriers with | 


loss data 30 to 60 days before re- 
newal dates; encourage all com- 
panies to write motor carrier in- 
surance in an effort to broaden 
the field, and make experience rat- 
ings available to all risks. 


GE Infrared Lamp Film 


How manufacturers may use in- | 
frared lamps for heating, baking | 


and drying processes is the story 
contained in kits of informative 
material now being distributed to 
electric utility companies by the 
General Electric lamp department, 
Cleveland. Included with the ma- 
terial is a 25-minute sound film 
in color entitled “Infrared Lamps 


|for Better Production,” and liter- 
| cture for distribution to audience 
|~rours. 





FOUR NEW OLDSMOBILES in daily use by the Lansing fire department. Two of 
them are Series 60 models, and the remaining two are Series 70s. All are equipped with 
the six-cylinder 100 hp. motor. Eight-cylinder 110 hp. motors are also available in these 
series. Members of the department stand by the four bright red cars used by the city’s 
fire prevention bureau, the fire chief, the assistant fire chief and the first-aid detail. The 





latter car is equipped with an inhalator to give assistance on the spot to persons in 


need of resuscitation. 





Permanent 
Wis. Group Continues 
Safety Fight 

Dedicated to a gradual improve- 
ment in the administration of traf- 
fic laws throughout Wisconsin, the 
Wisconsin Traffic Courts Confer- 
ence has become a permanent in- 
stitution. 

A new series of regional meet- 
ings under the sponsorship of the 
conference has started for magis- 
trates, mayors, prosecutors, peace 
officers, law enforcement officials, 





CiuliaS cmnneunme co. 


4a | dod 
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safety officials and traffic engi- 
neers. 

The conferences are prompted 
by the state motor vehicle depart- 
ment’s safety division, sponsor of 
the conference. 


A. L. Hendrix Motors 


A. L. Hendrix Motors, Inc., 
Jonesboro, Ark., has obtained a 
charter from the secretary of state, 
listing authorized capital stock of 
100 shares, no par value. Princi- 
pals are A. L. Hendrix, resident 
agent; Rita Hendrix and Wilson 
Lane, all of Jonesboro. 


ry trim 
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Alabama Liability Law 


Signed by Gov. Folsom 


Gov. James Folsom has signed 
into law a new legislative act re- 
quiring automobile drivers to be 
able to show financial responsibil- 
ity for accidents. The new law 
authorizes suspension of driver's 
licenses and registration certifi- 
cates following automobile acci- 
dents until proof of such financial 
responsibility is shown. 


It provides that drivers whose 
licenses are suspended furnish 
proof that they can pay at least 
$10,000 for bodily injuries or death 
of two or more persons in any 
one accident and up to $1,000 for 
property damages. Proof of such 
responsibility can be offered either 
in statements of property holdings, 
bank deposits or other assets or 
through notice that insurance poli- 


cies cover such liability. 
* * * 


Conn. Tax Measure 


Held Constitutional 


Despite “hopeful discoveries” by 
several “amateur lawyers,” the new 
Connecticut 3 percent use tax on 
articles purchased out-of-state is 
not a violation of the U. S. consti- 
tution, according to State Tax Com- 
missioner Walter W. Walsh. 


Commissioner Walsh said the 
authors of the use tax law were 
careful to avoid conflict with the 
free flow of interstate commerce, 
and patterned their law after the 
California use tax, which has been 
tested several times and found to 


be constitutionalk 
* * * 


Illinois Tightens Curbs 


On Child Labor 


Tightening of employment re- 
strictions for minors is provided 
in a new Illinois child labor law, 
which is now in effect. 


The legislation prohibits the em- 
ployment of minors under 16 years 
of age in public messenger or de- 
livery service, garage, filling sta- 
tion and service station work, in 
connection with power-driven ma- 
chinery, or other hazardous occu- 
pations. 


‘AUTO BOOKS 


That Should Be in 
Every Dealer’s Library 


These books should be in the library 
of every franchised dealer—available 
to his mechanics and salesmen—the 
knowledge they contain will be valu- 
able when the ‘‘chips are down’’ and 
real competition arrives. 











KNUDSEN, A BIOGRAPHY. By Norman 
Beasley. 397 pages, cloth bound. $3.75 
postpaid. 


AUTOMOTIVE MECHANICS. Wm. E. 
Crouse. A comprehensive and basic course 
on the subject of fundamental automotive 
mechanics. Cloth binding, $4.50 postpaid. 


DEALER BUSINESS COUNSEL. Financial 
ang@ operating facts for the guidance of 
automobile dealers. By J. B. Van Tassel, 
Dealer Business Consultant. $2 postpaid. 


DETROIT IS MY OWN HOME TOWN. 
Malcolm Bingay. A story of Detroit and 
sidelight history of the fabulous motor 
car business. $3.75 postpaid. 


FABULOUS HOOSIER. By Jane Fisher. 
A story of Carl Fisher, early pioneer of 
the automotive industry. $3 postpaid. 


FASTEST ON EARTH. By Capt. George 
Eyston. Complete history of every land 
speed record from 1898 to the present. 
Paper-bound, $2; cloth-bound, §3. 


FLOYD CLYMER’S MOTOR 
BOOKS. Order Edition No. 1, 2 or 3 in 
paper cover, $1.50 each. Deluxe cloth- 
bound, $2.50. Steam-car edition, $2, or 
cloth-bound, $3 postpaid. 


HENRY FORD—HIS LIFE, HIS WORK, 
HIS GENIUS. By Wm. A. Simonds. Re- 
printed by Floyd Clymer. Deluxe edition 


$4 postpaid. 


INDIANAPOLIS RACE HISTORY — 1909 

TO 1946. 852 pages, 1,000 illustrations. 

_ edition, $5 postpaid. Paper bound, 
. 50. 





LABOR MONOPOLIES OR FREEDOM. 
By John W. Scoville. Popular edition, $1 
postpaid. 


MOTOR MEMORIES. A saga of whirling 
gears by Eugene W. Lewis. $3.50 post- 


paid. 
BOOK DEPARTMENT 
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Shale a Saver? 





Rock, Coal Deposits Will Stop Oil Drought, 
U.S. Official Tells Oilmen 


DENVER.—"“There is no danger 
that this nation will suddenly find 
itself without petroleum products,” 
said R. A. Cattell of Washington, 
chief of the petroleum and natural 
gas division of the bureau of 
mines, in an address at the Inter- 
state Oil Compact Commission. 
There are vast supplies of oil and 
oil by-products that can be taken 
from shale and coal, he said. 

Cattell gave credit for the im- 
proved picture of oil reserves to 
the oil shale demonstration plant 
at Rifle, Colo., and the labora- 
tory at Laramie, Wyo. The two 
work together to determine po- 
tential oil shale resources in 
western Colorado, eastern Utah 
and Wyoming. 

“Probably crude shade oil can 
be used, with little treatment, as 
boiler fuel, and with slightly more 
complex refining as fuel for Diesel 
engines and domestic oil burners,” 
he declared. “For the present these 
are the things to do with shale 
oil, while methods for making 
gasoline, waxes and other products 
are being developed.” 


The possible yield from known 
oil shale reserves in the conti- 
nental United States is at least 
50 times the present annual 


"48 Cars to Use 
New Shackle, 


Harris Reports 


CLEVELAND.—A series of tests 
on its new concentrated pressure 
spring shackle shows an increase 
of four to six times the normal 
spring shackle life, the Harris 
Products Co. claimed last week. 

Officials said the new shackle 
has already been adopted for use 
on most 1948 model cars. 

In the Harris shackle, the degree 


of angle through which it can turn | 
without slipping and the load it | 


can carry are determined by the 
relationship of coefficient of fric- 
tion, area of contact between rub- 
ber and metal, 
pressure applied to a rubber bush- 
ing, it was explained. 

The shackle is said to be applic- 
able fer use on commercial ve- 
hicles as well as cars. 


PRESSURE CONCENTRATED 
DIRECTLY INTO SPRING EYE 






END OF RUBBER BUSHING 
MOLDED WITH RADIUS. 


Harris Spring Shackle 

Chevrolet Leads 
In New Orleans 

NEW ORLEANS.—July new 
passenger car registrations, as | 
compiled by the New Orleans Au- 
tomobile Dealers Assn. for Orleans 
parish, show Chevrolet with 223 | 
registrations, Ford 115, Plymouth | 
59, Buick 59, Dodge 51, Studebaker | 
49, Pontiac 45, Oldsmobile 43, Mer- | 
cury 34, Hudson 28, Nash 28, Cadil- | 
lac 20, Chrysler 13, Kaiser 11, | 
Willys 10, DeSoto 7, Packard 7, 
Frazer 6, Lincoln 6, Crosley 1. 

In truck registrations Ford had 
37, International 31, Dodge 23, 
Chevrolet 22, Studebaker 19, G.M.C, 


8, Mack 4, White 4, Reo 5, Pontiac 
1, Willys 1, Diamond T 2. 


and by effective | 


| 








consumption of petroleum and 
no use has been found for soil 
Shale except as a source of oil, 
Cattell said. 


He also indicated the develop- 
ment of coal reserves for future 
oil and oil by-products was being 
studied. Known coal reserves, he 
said, could be converted into a vol- 
ume of liquid fuel 1,000 times the 


| present annual consumption. 


Utilization of by-products of oil 
shale processing is basis for an ex- 
tensive field of research, Cattell 
declared. The wide variety of ma- 
terials, ranging from gases to 
solids and including such com- 
pounds as carbolic acid and na- 
tural baking soda are potential by- 
products of an integrated oil shale 
operation, he added. 


Jim Taylor Oldsmobile 
Jim Taylor Oldsmobile Co., 214 
N. Osage St., Independence, Mo., 
has been incorporated by George 
L. Miller, James and Louise Taylor 
to deal in automobiles. 


% 





Rest, relax, refresh in Seattle! It’s 
“spring” right now (Seattle’s average day- 
time summer temperature is 64 degrees). 
Hundreds of beautiful resorts surround 
Puget Sound and the lakes, within a few 


minutes of downtown 


invite you to visit us .. . first-hand informa- 


tion on this rich new 


well, Yes — you can keep cool in this great 


city — where the sales 





“climate” is hot. 
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MANY OF COLORADO'S FISHING STREAMS were brought hours closer to anglers 
when Monarch Airlines installed a new air-automotive service at four points on its 
regular scheduled passenger routes. Shown are 11 of the fleet of 25 Jeep station wagons 
delivered by Kurland Motors, Denver. M. L. Kurland, pictured on the right, is giving 
the keys to G. 8. Kitchen, general traffic and sales manager of Monarch. 


Shearer Appeals 
To High Court 


On Tax Sentence 


ST. LOUIS.—An appeal to the 
U. S. Supreme Court will be taken 
by attorneys for Franklin Wells 
Shearer, Maplewood (Mo.) auto 
dealer in an attempt to void a two 
year penitentiary sentence and a 
$10,000 fine imposed in July by U. 
S. District Judge George H. Moore 
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for income tax evasion in St. Louis. 
Shearer has elected to remain 
in the St. Louis city jail while his 
attorneys continue the fight. While 
in jail Shearer will receive no 
time on the penitentiary charge. 
After Shearer’s conviction on a 
plea of guilty, his attorney assert- 
ed he had been promised that only 
a fine and not a jail sentence would 
be imposed. Attorneys for the gov- 
ernment and others denied this 
and Judge Moore ruled that Shear- 
er was aware of his peril at the 
time his plea was entered, and his 
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| Plea could not be withdrawn. 
Subsequent attempts of Shearer's 
attorneys to obtain his release on 
bond pending an appeal to the Ap- 
pellate Court also were denied and 
on Aug. 4. Shearer was taken to 
the city jail by U. S. marshals. 
U. S. Supreme Court Judge Rut- 
ledge will be asked to sign an 
order for Shearer’s release al- 
though Assistant U. S. District At- 
torney David M. Robinson will en- 
ter a vigorous opposition. Since 
Shearer’s conviction his franchise 
as a Chevrolet distributor in Ma- 
plewood has been cancelled. 


Shearer was specifically charged 
with evading $210,000 in income 
taxes over a period of several years. 


Dallas Factory Office 


Moved by Studebaker 


The Studebaker factory whole- 
sale sales office, handling both pas- 
senger cars and trucks for the 
Dallas area, has moved its quarters 
from 1509 Canton St. where it has 
been located for the past 16 years, 
to 1924 Cedar Springs Ave. in the 
Adleta building. 

W. E. Roberts is regional man- 
ager. 

Want to buy or sell new or used cars? 


Classified Want Ads (see inside back cover) 
will solve your problem. 


i 


Represented by O’MARA G&G ORMSBEE, Inc. 


Los Angeles - 


San Francisco 
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dUST TH’ SAME MR, LIVER L THINK 
THAT 11'S TW’ DEALERS Vor 70 
SEE TOT THAT THESE ZSCO 
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; WEW CARS 


Pikes Peak Race 
Draws Top Drivers 


COLORADO SPRINGS, Colo.— 
The nations top race drivers will 
again vie for over $11,000 prize 
money in the 31st annual Labor 
Day Pikes Peak Hill Climb. A rec- 
ord number of famous cars and 
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(Cartoonist Kempf, a Willys dealer, welcomes suggestions for his weekly 
cartoon strips. Write him care of Kempf Motor Co., Kearney, Neb.) 


Picture 
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YOU A New CAR TODAY. 
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year’s event, Al Daniels, president 
of the Pikes Peak Hill Climb 
Assn., announced last “week. 

A Mercedes-Benz built for 
Adolph Hitler and bought by Don 
Lee, California Packard distribu- 
tor, after the war for $30,000 prob- 
ably will be brought to Colorado 
Springs for the hill climb. 


Others are profiting from AN Want Ads 


drivers are scheduled to enter this | why not you? See inside back cover. 





|Haerle Garage Sold 


‘To Bird and Colter 


John Haerle Garage (Chevrolet 
and Allis-Chalmers), Harland, Wis., 
has been sold to John F. Bird and 
Dean W. Colter. The same prod- 
ucts are being offered. 

Bird and Colter formerly oper- 
ated an airport in Chicago and 
both have had long experience with 
|/motor products. 


¥ ste 
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By Fred Kempf 
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Lawsuits Affecting Dealers... 





Court Decisions 


By Leo T. Parker 


Attorney at Law 
A valid gift consists of (1) de- 
livery of the gift; (2) a valid and 
complete assignment; (3) and, in- 
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F you’re designing an automatic 

transmission you probably want 
to keep the countershaft bearings as 
small as you can without sacrificing 
performance. That’s why we want 
to remind you that Timken tapered 
roller bearings (compared with other 
types of anti-friction bearings) can 
take greater loads in the same space 
or the same load in less space—and 
at less cost! 


Because Timken tapered roller 
bearings take any combination of 
radial and thrust loads there’s no 
need for separate thrust bearings or 
washers. And because Timken bear- 
ings are adjustable the machining 
tolerances of surrounding parts don’t 
need to be as close. 


Timken bearings keep gear teeth 
in closer mesh by holding the coun- 
tershaft in rigid alignment. Deflection 
and end-movement are eliminated in- 
suring less wear on parts, longer 
transmission life. All-in-all, Timken 
bearings will help deliver years and 
years of smooth, quiet, trouble-free 
performance at minimum costs. 


NOT JUST A BALL CD NOT JUST A ROLLER C— THE TIMKEN TAPERED ROLLER (> BEARING TAKES RADIAL AND THRUST —@}-— LOADS OR ANY COMBINATION +t 









LOOK AT PINIONS FOR EXAMPLE 


... Timken bearings have solved the 
tough thrust problem on _ hypoid 
gears. And in wheels, differentials 
and steering parts, too, Timken 
tapered roller bearings have proved 
their ability to take the toughest 
loads in any combination. 


TRADE-MARK REG. U. S. PAT. OFF. 


TAPERED ROLLER BEARINGS 


For nearly half a century Timken 
bearings have been first choice in the 
automotive industry because of pre- 
cision manufacture, design leader- 
ship, quality control and_ special 
analysis Timken steels. Feel free to 
call upon our engineering facilities 
when planning the bearing. applica- 
tions in your automatic transmission. 
In Detroit, phone MAdison 1380. 
The Timken Roller Bearing Com- 
pany, Canton 6, Ohio. 


NOTE TO P.A.'s Because every step of the 
manufacture of Timken bearings is con- 
trolled within our company... because our 
vast manufacturing facilities are widely 
dispersed ... you will find the Timken 
Company a supply source of outstanding 
reliability. 









tentions of the owner to donate 
the gift. 

For example, in Hoskins v. Car- 
penter, 201 S. W. (2d) 606, reported 
July, 1947, it was shown that one 
Hoskins sued the executor of 
Hoard’s estate to recover $500 a 
month for several months, an au- 
tomobile and valuable jewelry. 
Hoskins testified that Hoard had 
agreed to these payments for serv- 
ices rendered as a nurse. 

The testimony proved _ that 
Hoard had delivered the keys 
and a certificate of title of the 
automobile to Hoskins. Also, as 
to the assignment on reverse 
side of the certificate Hoard had 
it signed but not sworn to. The 
court refused to award the auto- 
mobile to Hoskins, saying: 

“This transfer was not before 
a notary public, hence title to the 
automobile did not pass. It was an 
unexecuted gift. This is true even 
though by the delivery of the keys 
and certificate Mrs. Hoard had 
intended to convey the title to ap- 
pellant (Hoskins).” 

Pedestrian Is Negligent 

According to a recent higher 
court, when an automobile driver 
sees an adult pedestrian in a place 
of safety on or near the highway, 
he has a right to presume that 
such pedestrian will exercise “or- 
dinary care” to protect himself 
from injury. 

For example, in Jenkins v. John- 
son, 42 S. E. (2d) 319, it was shown 
that an automobile salesman did 
not see a pedestrian at about the 
center of the middle lane of a 
highway. The salesman immedi- 
ately blew his horn, when he did 
see him. The pedestrian walked or 
half-ran into the side of his car. 

The lower court held the sales- 

man liable in damages on the 
grounds that he was negligent in 

failing to stop when he observed 
the pedestrian. The higher court 
reversed this verdict, saying: 

“If defendant (salesman) was 
negligent in failing to see decedent 
(pedestrian), decedent was equally 
negligent in failing to see defen- 
dant’s car.” 


Wis. Atty. Gen. 
Refuses Petition 


Against Sheriff 


MILWAUKEE, Wis.—Charges in 
a petition by 19 Milwaukee junior 
chamber of commerce members 
seeking the removal of Sheriff 
George M. Hanley do not consti- 


|tute a legal cause for his removal 


from office, State Atty. Gen. John 
E. Martin said in an opinion hand- 
ed to Gov. Rennebohm. 

The members had petitioned for 
a public hearing on Hanley’s auto- 
mobile deals, charging that the 
sheriff had purchased and obtained 
delivery of automobiles “by reason 
of his official position as sheriff of 
Milwaukee county and without a 
license as an automobile dealer.” 

The petition failed to distin- 
guish between Hanley’s conduct as 
an individual and as sheriff, Mar- 
tin said. The attorney general sug- 
gested that if Milwaukee county 
citizens had lost confidence in the 
sheriff, as the petitioners alleged, 
they still had the constitutional 
provision for recalh as a remedy. 
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HERE is a glimpse of a unique plant—-there are 
very few like it in the whole world! Although as- 
sembly lines are familiar sights in American Industry, 
only a small percentage of truck-trailer manufacturers 
operate on the production-line basis. The American 
Bantam Car Company is one of them. 


Bantam Supercargo Trailers roll from two pro- 


tos 
hee 


Drawn by Orison MacPherson in the Bantam Supercargo 
Trailer plant for the Jones and Laughlin Steel Corporation 
—one of a series portraying America's leading industries, 


duction lines, each 700 feet long. These lines have the 
Capacity to fabricate a huge tonnage of steel daily. 
It’s no wonder, then, that Bantam Supercargo is 
rapidly becoming a leading name in trailers. It’s no 
wonder that truck-fleet operators are finding Bantam 
Supercargo the greatest value in trailers today. 


If you'll really compare, you'll buy Bantam! 


AMERICAN BANTAM CAR COMPANY, BUTLER, PA. 


a 








Waldo Made Executive 
In GM Accessory Group 


Robert E. Waldo, personnel direc- 
tor of the Buick-Oldsmobile-Pon- 
tiac assembly division of General 
Motors in Detroit for the last two 
years, will become assistant to F. 
L. Burke, vice-president in charge 
of the accessory group in General 
Motors, it has been announced by 
Cc. E. Wilson, GM president. 

Waldo has been associated with 
General Motors since 1926, when 
he joined the accounting depart- 
ment of Delco-Remy division at 
Anderson, Ind. At the conclusion 
of the war he took over duties as 
personnel director of the B-O-P 
division. 

* * + 


Edison-Splitdorf Appoints 
Morris General Manager 


Arthur Walsh, president of Edi- 
son-Splitdorf Corp., West Orange, 
N. J., has announced the appoint- 
ment of B. F. Morris as vice-presi- 
dent and general manager. 

Morris will assume this new post 


Auto Personnel 
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in addition to his present duties 
as vice-president and general man- 
ager of the Emark battery division 
of Thomas A. Edison, Inc. He fills 
the position formerly occupied by 
Arthur J. Clark, who resigned re- 
cently because of ill health. 
+ * * 


Dupont Co. Appoints Five 


In Recent Promotions 


Elgin S. Nickerson has been ap- 
pointed general manager of the 
fabrics and finishes department of 
E. I. DuPont de Nemours, suc- 
ceeding J. Warren Kinsman, who 
recently became a _ vice-president 
and member of the company’s 
executive committee. 


Other management changes are: 
Dr. H. H. Hopkins, formerly man- 
ager of the finishes division, has 
been appointed assistant general 
manager of the fabrics and fin- 
ishes department, succeeding Nick- 
erson. 

Matt Denning, formerly assistant 
manager of the finishes division, 
has been designated manager, suc- 
ceeding Hopkins. 

M. A. Dibble, formerly assistant 





director of production of the fin- 
ishes division, has been appointed 
assistant manager of the depart- 
ment, succeeding Denning. 

+ * . 


Riker Quits Crucible Steel 


To Head Livingstone 


Frederick J. Riker, former man- 
ager of the Forge Blanks division 
of Crucible Steel Co. of America, 
has been named president of Liv- 
ingstone Engineering Co. (former- 
ly Speedylectric Engineering Co.), 
electric steam boiler manufacturer 
of Boston. 

He succeeds Carter C. Higgins, 
who has been elected chairman of 
the board.’ Higgins is vice-presi- 
dent of Worcester Pressed Steel Co. 

+ * * 


U. S. Rubber Appoints 


Westlund as Manager 


A. G. Westlund has been appoint- 
ed manager of the sales production 
coordination department of United 
States Rubber Co.’s tire division, 
it has been announced by J. W. 
McGovern, vice-president and gen- 
eral manager of the division. In 
his new capacity, Westlund will 
coordinate the production of the 
company’s tire factories with sales 
and inventories requirements based 
on original equipment and replace- 
















ment needs for all types of tires. 


Westlund came with the com- 
pany in 1919 as a bookkeeper at 
the Minneapolis branch. Since 1946 
he has been stationed in New York 
as manager of business develop- 
ment activities for the U. S. Tire 
division. 


ment. 


daille, Ullery will have complet: 
charge of product development for 
Houde. He was formerly associated 


baker. 
* + * 


McCulloch Appoints 


Breer Sales Head 


C. F. Breer has been appointed 
sales manager of McCulloch Mo- 
tors Corp., 6101 W. Century Blvd., 
Los Angeles. He has been assistant 
sales manager of the company for 
the past year. 

Breer will direct sales and adver- 
tising of the McCulloch lightweight 
industrial engines, as well as the 
target-aircraft engines built for the 
armed services. He will also head 
the sales of Haylo gas space heat- 
ers and other McCulloch consumer 
products. 


* * + 
Chevrolet Names Tucker 


Assistant Service Chief 


Appointment of W. L. Tucker as 
assistant manager of the service 
and mechanical department of 
Chevrolet has been announced by 
E. L. Harrig, national manager of 
the department. 


Tucker will have charge of Chev- 
rolet service and mechanical ac- 
tivities in the western half of the 
United States. He started with 
Chevrolet in 1934 as a service in- 
structor in Detroit, and later held 
similar posts in Cleveland and 
New York. 

* * 2 


Ullery to Manage 

Houde Engineering 
Announcement has been made by 

the Engineering division, Hou- 

daille-Hershey Corp., Buffalo, that 

Fred E. Ullery had joined the divi- 

sion as executive engineer and 


Dana Names Pughe 
To Managerial Post 


R. E. Carpenter, executive vice- 
president of Dana Corp., Toledo, 
has announced the management 
addition of Earle W. Pughe as as- 
sistant to the executive vice-presi- 
dent. 








= Pughe was formerly on the tech- 


head of the Engineering depart- 


In his new position with Hou- 


with General Motors and Stude- 
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Boston streets aren’t really so narrow; they’re just fuller! 


We admit it; it’s gotten so bad around 
here that pedestrians have to walk on 
the sidewalks! And, thanks to The 
Boston Globe, it’s getting worse every 
day! 

It seems that whenever a Bostonian 
gets an idea he’d like to buy ... or sell 
...acar, he naturally—and rightly — 
turns to The Boston Globe. In fact, dur- 
ing the first six months of 1947, The 
Boston Globe carried nearly double the 
total automotive classified linage of its 
nearest Boston competitor (Boston 
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Globe, 417,933 lines; paper B, 221,674 
lines). Number of individual ads car- 
ried by The Globe was almost double 
paper B and was more than the com- 
bined totals of papers B, C, and D! 

The place to sell an automobile in 
Boston is The Globe! And The Boston 
Globe “pays off” for any advertiser 
with something to sell in the free-spend- 
ing $2,000,000,000 Greater Boston 
Market, for The Boston Globe is 
Boston’s best-read newspaper and 
Boston’s best buy! 


(Trust us to come out of a traffic jam with a success story!) 


The Boston Globe 


MORNING 


EVENING - SUNDAY 


National Representatives: J. B. Woodward, Inc., New York, San Francisco, Los Angeles Osborn, Scolaro, Mecker & Ce., Chicago, Detroit 


nical staff of White Motor and for 
21 years has been affiliated with 
General Motors. Until his present 
appointment Pughe was manager 
of the Chevrolet commercial body 
plant at Indianapolis. 


General Tire Sends 
Stanley to Chicago 


New manager of the Chicago 
branch sales organization of Gen- 
eral Tire & Rubber Co. is J. P. 
Stanley, formerly in charge of the 
company’s central division truck 
tire sales and sales. personnel 
training. 

The Chicago branch is a part of 
the midwest division, which is 
headed by Ralph Countryman, and 
in his assignment Stanley succeeds 
Frank H. Sibley, who recently was 
named to direct General's newly- 
created St. Louis branch. 


Butterworth Joins AP 


As Toledo Manager 


Tom E. Butterworth has been ap- 
pointed district manager for the 
Cincinnati area by AP Parts Corp., 
Toledo, the muffler and tailpipe 
firm announced. 


H. Gail Kreis, sales manager, 
said that Butterworth left a post 
as a sales and product manager 
for Owens-Corning Fiberglas Corp. 
to join the AP staff. Butterworth 
spent eight years with the glass 
firm, handling battery manufac- 
turer accounts. 

* * * 


Lewis Heads Oil Firm Sales 


In Goodrich Replacement 


Edwin J. Lewis has been ap- 
pointed manager of petroleum 
| company sales for the Replacement 
| Tire Sales division of B. F. Good- 
| rich Co., it is announced by Joseph 
| A. Hoban, merchandise manager. 
| Lewis succeeds Howard F. Miller, 
| who has been assigned other duties. 
With the organization 18 years, 
| Lewis has held a number of ad- 
vertising, sales promotion and sales 
posts, and for the last year has 
been assistant to the manager of 
passenger-car tire sales. 

+ * * 


Frayser Heads Marketing 


For Martin-Senour 


P. C. Frayser has been named 
| merchandising manager of Martin- 
Senour Co., Chicago, it was an- 
nounced by William N. Stuart, 
| president of the 70-year-old paint 
manufacturing firm. 

| Frayser, a veteran of the paint 
industry, has served Martin-Senour 
|as manager of the eastern district 
with headquarters in New York for 
| the last 13 years. He is a past pres- 
ident of the National Paint, Var- 
nish and Lacquer Assn. 

. * - 


Elect Matson, Butler 

James Matson, Montreal, and W. 
C. Butler, Toronto, were elected 
|chairman and vice-chairman _re- 
spectively of the automobile brafich 
of the Canadian Underwrit@rs’ 
Assn. Matson is vice-president of 
the association. 
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Short-Term Rise Seen 


By Stock Analysts 


By George Deery 
Staff Writer 

MORE cheerful tone is noticed 
‘3 in the attitude of three leading 
market analysts in their current 
advice to investors. 
Notwithstanding the truth that 
heat of the sun has cooled ardor 
for sitting in board rooms or at- 
tempting to figure further plans by 
individuals, these authorities be- 
lieve that, based on recent factors, 
a stronger market is due in the 
forthcoming weeks. 

It is granted that the major 
trend is still elusive, but recom- 
mendations are made for moder- 
ate commitments on near-term 
prospects. 

Stocks included in the “buy” list 
in anticipation of short-term swing 
by some of the advisers are: Chry- 
sler, Continental Oil, Electric Auto- 
Lite, General Motors, Humble Oil, 
International Harvester, Mack, 
Phillips Petroleum, Standard Oil 
(Calif.), Texas Co., Barnsdall, Hud- 
son, Studebaker. 

= - + 

N VIEW of the fact that com- 

ments were written before Chry- 
sler raised the prices of its cars. 
the analysis of the firm’s shares by 
the latest issue of The Outlook, 
published by Standard & Poor’s 
Corp., assumes added importance 
since the price boost. 

It states “Third quarter prices 
will hinge primarily on the com- 
pany’s policy with regard to prices. 
Production gains are likely to be 
held to moderate proportions by 
the continued tight steel situation. 

“In addition higher wages will 
be in effect throughout the pe- 
riod, steel prices have been in- 
creased, and parts costs are still 
tending upwards. 

“However, if advances are made 
in the near future, at least well- 
maintained profits should be pos- 
sible. ... The stock at 59 is one of 
the most strongly situated issues in 


an industry with unusually prom- | 


ising prospects.” 
* * * 


Yours Received 


E. K., New York: The 30 issues 
used in the Dow-Jones industrial 


stock average which is frequently | 


referred to on this page are: 

Allied Chemical, American Can, 
American Smelters, American Tele- 
phone & Telegraph, American To- 
bacco B, Bethlehem Steel, Chrysler, 
Corn Products, Du Pont, Eastman 
Kodak. 

General Electric, General Foods, 
General Motors, Goodyear, Inter- 
national Harvester, International 
Nickel, Loew’s, Johns Manville, 
National Distillers, National Steel. 

Procter & Gamble, Sears Roe- 
buck, Standard Oil of Calif., Stand- 
ard Oil of N. J., Texas Co., Union 
Carbide, United Aircraft, U. S. 
Steel, Westinghouse Electric, Wool- 
worth. 

*” * * 

R. G. Palmyra, Pa.: Hupp earn- 
ings for the second quarter have 
not been announced. For the first 
quarter, a net loss of $32,522, or 2 


Oils Favored 
11 Issues Recommended 


By Advisory Service 


Standard & Poor’s Corp. con- 
tinues to recommend the shares of 
oil companies well situated in re- 
gard to crude reserves, and those 
with relatively high ratios of pro- 
duction to crude needs. 

“The outlook for earnings is 
highly favorable,” it states. Earlier 
predictions that oil profits would 
increase 25 percent this year have 
proved to be conservative, and 
sights are now being raised to an 
expectation of earnings of 35 per- 
cent, possibly 50 percent above the 
1946 level. Most of the gain will 
result from price increases for 
crude oil and its products made 
in the latter part of last year and 
thus far in 1947,” it concludes. 

It places a “Buy” rating on the 
following: Amerada, Barnsdall, 
Continental, Humble, Phillips, Sea- 
board, Skelly, Standard of Calif., 
Texas, Texas Gulf Producing and 
Texas Pacific Coal. 








cents a share was reported. This 
compares with a net profit of $56,- 
401, or 3 cents a share on 2,010,014 
shares outstanding. 

Sales and earnings for the past 
three years were: 1944, $9,702,992, 
$627,712, or 31 cents a share; 1945, 
$11,339,072, $905,976, or 45 cents; 
1946. The ratio of current assets to 
liabilities was about 4% to 1 when 
last reported. Further develop- 
ments will be discussed on this page 
in the near future. 

* * * 


Fractions 
Firestone, Fruehauf, Goodyear, 
Studebaker, Western Auto Supply 
and White are mentioned by Harry 
D. Comer of Paine, Webber, Jack- 
son & Curtis in a list of issues con- 
sidered laggards. In the firm’s 








Auto Stocks 


Aug. 11 Aug. 4 
Chrysler ........ 59% 57% 
Crosley ......... x 9% 
General Motors . 59% 59% 
eee 17% 15% 
Kaiser-Frazer ... 8% 7% 
Pere 17% 16% 
Packard ........ 5% 5 
Studebaker ..... 22% 20% 
WOU. eve cedr ove 9% - 9% 





in the rear of the postwar eco- 
nomic parade. Similarly, many in- 
dividual stocks have lagged on the 
summer recovery movement in the 
market. 

“Although the petroleum in- 
dustry’s prosperity is closely in- 
terrelated with the trend in other 
industries, with this reservation 
it can be said that oil has some 
advantages over others,” accord- 
ing to a study by Goodbody & 
Co. It continues, “The labor fac- 
tor is relatively small and cer- 
tain tax aspects have aided the 
industry in its development.” 


Building activity has better 
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Earlier this year the industry was 
aiming at a volume of over $14,- 
000,000,000. . . . Six months earn- 
ings reports show improvement by 
the following companies over the 
same period in 1946: Chrysler, 
Commercial Credit, Federal, Hud- 
son, Motor Wheel, Ohio Oil, Pure 
Oil, Seaboard Oil, Sinclair, Socony 
Vacuum. 
* * +. 


Earnings 


The Budd Co.—Net of $3,340,340 
for the first half of 1947, equal to 
89 cents a common share, com- 
pared to a net loss of $2,211,425 for 
a like period in 1946. Sales of $92,- 
477,707 compared with sales of 
$47,505,235 for the first half of 1946. 
Backlog of orders June 30 was ap- 
proximately $178,682,000, against 
$159,359,000 a year ago. 

Brockway Motor—Reported first 
six months net of $1,093,165, or $5.02 
a share, against $664,072, or $3.05, 
in the first half of 1946. 

Mack Truck — First half net 
profit of $3,420,335, equal to $5.72 
a share, compared with a net loss 
in the comparable 1946 period of 
$1,093,373 before giving effect to 
any carryback tax provisions. 
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$3.28 a share, compared to $824,876, 
or $1.58, for the first half of 1946. 


Shell Union Oil—Consolidated net 
for the June quarter of $12,448,888, 
equal to 92 cents a share, com- 
pared with $7,362,886, or 55 cents, in 
the like 1946 period. For the first 
half of 1937 net was $23,325,959, 
equal to $1.73, against $15,090,389, or 
$1.12, in the comparable six months 
last year. 

Gabriel—Six months: Net profit, 
$186,822 or 49 cents each on 324,249 
common shares, against $180,754 or 
54 cents each on 299,129 shares last 
year. June quarter: Net profit, $70,- 
854 or 17 cents a share, against 
$129,190 or 38 cents a share for 
June quarter of 1946. 

Western Auto Supply—Reported 
net profit for six months ended 
June 30 of $1,751,350 equal to $2.33 
a share, against $3,497,078 or $4.65 
for the first six months of 1946. 

White Motor and subsidiaries— 
Reported for the six months ended 
June 30 net profit of $2,612,855, or 
$3.80 a share, compared with $109,- 
962, or 16 cents a share, in the 
same period last year. 





It costs you about a penny-a-day to keep 


Semi-Monthly Review, he states: 





In 1848, the sleepy harbor settlement 
of Yerba Buena had some 800 inhabitants, 
uncounted dogs and goats, and two hotels. 
For the occasional visiting ranchero, 
Russian sealer, Yangui y Ingles capitans, 
the better hostelry boasted mattresses 
of Genuine Sandwich Islands moss, four 
feather beds purchased from the Mormons, 
flannel blankets, calico quilts . . . once 
obliged a tall guest whose feet stuck out, 
with a bedstead seven feet six inches long. 


Inthe San Francisco of the Gold Rush, 
hospitality became more than a habit, was 
the leading industry for a while. Shortly 
miners who struck it rich, new magnates 
of land, shipping, railroads, brought into 
being large hotels. . . with baths, bars and 
barber shops of Babylonian splendor, and 
lavish larders to tempt the local Lucullus. 
The traditions of hospitality and luxury 
endured to Pearl Harbor, grew threadbare 
in the war, are now convalescing. 

San Francisco’s hotels have always 
played a large part in the life of the city. 
Four generations of debs have come out 
at the Palace. Grandparents fondly recall 


chance now to pass the $12,000,- 
“Common stocks as a group are far 000,000 mark, some sources say. 


Autocar—Six months ended June 
30 net profit of $1,844,020, equal to ' new Now! 





... Rravelers’ Rest 


honeymoons at the red plush and white 
marble Fairmont. And the current crop 
of warriors come home carry on the long 
legend of San Francisco hospitality. 

Per capita, no city in the world has 
more premises for transients ... per the 
last census, 577 hotels with more than 
50,000 rooms—a quota exceeded only by 
NewYork and Chicago—annual rentals 
of $25 million, arrival registrations of 
1,400,000 guests whose estimated 


Current figures are sharply up. 
Conventions are back once more. 
The SF airport adds 800,000 plus 
passengers per year. 





Tie hotel is still a major industry 
here. Even more, it is a Major Influence 
... with the large influx of outsiders, the 
impact of alien views, contributing much 
of the cosmopolitan to the city... a vital 
characteristic duly recognized and catered 
to by The Chronicle. 

For this newspaper, part of the city’s 
past, is also part of its present and future. 
Home-owned, home-edited, meshed close 
with local mores ... it is anything but 
insular in its interests, gives probably the 


best presentation of general news of any 
paper West of New York, is indispensable 
to Northern California’s well informed. 

Reaching one of three city families, 
one of four in contiguous counties that 
contribute so greatly to the city’s cash 
registers... The Chronicle is also a Major 


Influence market-wise. O’ Connor-Moffat. 








City of Paris, White House, the Emporium 
other leading department stores, favor 
it because it brings crowds of customers. 
Forty of the best retail advertisers find 
profit in its columns, and a majority make 
it their major medium. In books, banks, 
and bonds, The Chronicle is the linage 
leader...attracts the best audience for 
the automotive advertiser... And any 
SFW representative can augment your 


understanding of market and medium. 


San Francisco Chronicle 


Sawyer, Fercuson, WALKER Co., National Representatives 
New York, Chicago, Detroit, Atlanta, San Francisco, Los Angeles 


abreast of the automotive news 
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23 Years as Dealer 


Celebrated by Wiles 


Joe B. Wiles, president of Wiles- 
Johnson Motors, Inc. (Chrysler- 
Plymouth), dealership at 3815 Col- 
lege Ave., Indianapolis, celebrated 
the completion of 23 years in the 
automobile business last month. 
Harold Johnson, the other mem- 
ber of the firm, joined the com- 
pany when it moved to its present 
North Side location. 

During the war when Col. John- 
son went on active duty, Wiles, 
with the help of Jimmy Caldwell, 
service manager, kept the business 
going and compiled an impressive 
service and parts record. 

* * + 


Smith-Hite Co. (Packard) 


Opens in Kokomo, Ind. 

Smith-Hite Motor Co. (Packard), 
Kokomo, Ind., celebrated the open- 
ing of its new building Aug. 1-2. 
Hundreds of visitors inspected the 
building and had their first view 
of the 1948 Packard convertible. 
The showroom was decorated with 


many floral gifts of business firms 
and individuals. 

An unusual feature of the large 
brick and stucco building is the 
rounded laminated roof which 
makes possible an interior with- 
out vertical supports. The firm also 
followed the prevailing trend of 
placing their building out of the 
congested business district. Mem- 
bers of the firm are Leon Hite and 
Theodore Smith. 


az * + 
Tucker Distributor 
Appointed in Mass. 


Announcement has been made of 
the appointment of Boston Tucker 
Distributors Corp. as _ wholesale 
distributor for the new Tucker '48 
automobile in all of Massachusetts 
(except Berkshire céunty) and the 
entire state of Rhode Island. 
Wholesale offices have been opened 
at 419 Commonwealth Ave., Bos- 
ton, and a suitable retail show- 
room will be established later. 

The company is a Massachusetts 
corporation with James J. Gaffney, 
president; John J. McGovern, exec- 








THE NEW NASH retail showroom recently completed in Mexico City. The deal- 
ership, known as Nash Armadora Automotriz, 8S. A., is headed by Col. Lawrence 
Higgins, president, who also is the leading figure in the current construction of a Nash 
assembly plant at Tlalnepantia, about 19 miles from Mexico City. 
utive vice-president and general|W. D. Lackey, Margaret Lackey 
manager, and Pershing Kepnus, | and Mrs. C. P. Moser, all of Shelby. 
treasurer. They are now consider- —.  * 


ing applicants for dealerships. Moves Parts Department 


* + + 
° The parts department of Ste- 
Lackey Pontiac phens Buick Co., New Orleans, has 
Lackey Pontiac Co., Shelby, N.|been moved from the second floor 
C., has been incorporated with|to the street level at 739 St. 
capital stock of $75,000 to buy and [een St., according to Glendy 
sell automobiles. Principals are ' Munson, vice-president and general 





The Progressive Farmer is not edited from the seat of 

a tractor. But, many members of the editorial staff do 

° spend about as much time in the field as in the office. 
They conduct on-the-farm editorial research, main- 

tain close personal contact with schools, colleges and 

experiment stations, confer with agricultural, busi- 

ness and civic leaders and associations, attend hun- 

dreds of farm meetings and visit thousands of farms 


and homes each year. 


Thus they get money-making and time-saving ideas 
to present to their readers . . . study the rapidly-chang- 
ing problems and opportunities of Southern agriculture 
... keep “‘in neighborly touch’”’ with the needs and desires 


of subscriber-families. 


That’s why the editorial columns of The Progressive 
Farmer are the farmer’s language . . . 
leadership is practical as well as progressive. And that’s 
also why your advertising in The Progressive Farmer 
makes you a good neighbor to your Southern customers 
who are far more prosperous today than ever before. 


FREE 





why its editorial 


e OPEN THE DOOR TO $ALES is a new 
® book of amazing facts and figures 
on the Rural South’s phenomenal growth as a 
consumer market. 

Obtain your free copy by requesting it from 
The Progressive Farmer, Birmingham 2, 
Alabama, or your nearest advertising office. 





Advertising Offices: BIRMINGHAM - RALEIGH + MEMPHIS - DALLAS - NEW YORK - CHICAGO 
Pacific Coast Representatives: Edward S. Townsend Co., San Francisco, Los Angeles 





manager. The dealership runs 
through the entire block. 
* aa * 


Gill to Build Garage 


A construction application sub- 
mitted by Clyde Gill for a $26,000 
cinder block garage in Chicopee, 
Mass., has been approved by the 
Springfield (Mass.) office of the 
housing expediter. The garage, 60 
by 80 feet, will be operated as a 
service station. 

* . * 


Mid City Motors 


A certificate of partnership has 
been filed for Mid City Motors, 
1600 Main St., Buffalo. Partners 
are Nathan Lukow and Bernie 
Fineberg. 

+ + * 


Raskin Motor Sales 


Raskin Motor Sales, Inc., has 
been incorporated in Buffalo with 
capital of 200 shares. Incorpora- 
tors are Nate R. Raskin, Marvin 
Raskin and Eli Raskin. 

* 


North Bailey to Expand 
North Bailey Motors, Inc., has 
filed plans with the division of 
buildings in Buffalo to enlarge its 
premises at 2649 Bailey Ave. 
o - : 


200 Enjoy Clambake 


About 200 employes of Capitol 
Motors, Hartford, Conn., attended 
the company’s annual clambake 
and picnic recently. 

+ + as 


Knight Leases Body Shop 
Knight Motors (Chrysler-Plym- 
outh), Bishop, Calif., has obtained 
a lease on a body and sheet metal 
shop adjoining its service depart- 
ment. 
. + * 


Ridout Names Battles 


Travis J. Battles has been ap- 
pointed manager of the truck and 
fleet department of Ridout Motors, 
Inc. (Ford), Dallas. 

* 


* * 


Name Tompkins in Ga. 
Tommy Tompkins has been ap- 
pointed Chevrolet dealer in Blake- 
ly, Ga. 


* a * 


Hampton Motor Sales 
| Hampton Motor Sales Co., of 
|Hampton, S. C., has been organ- 
|ized with capital stock of $20,000 
|W. H. Varn is president. 

* 4 * 


Rowe Building Service Shop 
| Donald G. Rowe (Chrysler-Plym- 
|outh), Amherst, Mass., has a new 
|service building, 60 by 120 feet, 
}under construction. 

* * * 


| Fits to Build Body Shop 


Roger Fitz (Chrysler-Plymouth) 
Los Angeles, plans to erect a 1,600 
square foot addition at the rear 
of its service department, to be 
|used for paint and body work. 

* * * 


C. of C. Elects Varner 


| Orville M. Varner, president and 


treasurer of Mohawk Chevrolet 
Co., Inc., Greenfield, Mass., has 
|been elected president of the 


Greenfield chamber of commerce. 
* * *~ 


Leaksville (N. C.) Motors 


Leaksville (N. C.) Motors, Inc. 
has been organized with capital 
| stock of $100,000 to deal in automo- 
| biles. Principals are J. T. Mitchell, 
Harry Davis and W. T. Dent. 


* * * 


Peoples Motor Co. (Ford) Wood- 


|ruff, S. C., has opened a radiator 
2. 
FOR THE CONVENIENCE OF 
NON-SUBSCRIBING READERS 
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Dealer 


McGregor (K-F) Motor Co. 
Buys Out Lewton of Waco 


Lewton Motor Co. (Kaiser-Fraz- 
er), Waco, Tex., has been pur- 
chased by Joel I. McGregor sr. 
and is now known as McGregor 
Motor Co. 

Associated with McGregor are 
his two sons, Charles .B. and 
Frank B. The McGregors also op- 
erate the K-F dealership in Tem- 
ple, Tex. The Waco agency will 
serve as distributor to other Cen- 
tral Texas dealerships. 

Joel I. McGregor jr. will join the 
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for hard-working 
Pert ae ah 


Cok AMALIE gives you a superior 
fleet oil to sell for cleaner engines 
and smoother trouble-free perform- 
ance under toughest operating con- 
ditions. It's AMALIE E-D (Extra Duty 
New war-developed ingredients add 
extra-duty efficiency to straight-run 
refined AMALIE’s naturally greater 
Vel Me Wut 0a 


ard and remember 


oiliness. It's stabilized 
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AMALIE H-D (Heavy Duty 


AMALIR 


E-D OIL 


for Diesel 


See your AMALIE Distributor or write Dept. V 


AMALIE DIVISION 
L. SONNEBORN SONS, INC. 
88 Lexington Avenue, New York 16, N. Y. 
Refineries: Petrolia and Franklin, Pa. 
Plant: Nutley, N. J. 


In the Southwest: 
Sonneborn Bros., Dallas |, Texes 





BUY FROM THE 
MANUFACTURER 


Adjustable Steel 


Shelving 
Parts Bins 





6 Shelves 
12x36” 
6’3” High 





ARKLES 


1238-25-27 N. Bread St. 
PHILADELPHIA 6, PA. 








Driver Cabs and Station Wagon 
Bodies for Jeep Vehicles 
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FOB Cleveland, Ohio 
Immediate Delivery Anywhere in U.S.A. 
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619 Euclid Ave. 
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WAGONS INC. 
Cleveland 3, Ohio 
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staff in a few months. At present 
he is a student at Texas A. & M. 
* + . 


Florida Ford Tractor Co. 


Florida Ford Tractor Co., Jack- 
sonville, Fla., has been named dis- 
tributor of the new Ford tractor 
and Dearborn farm equipment in 
that territory, which covers all of 
Florida and 47 counties in Georgia. 
J. W. Schippman is president of 
the firm, which is located at 1102 E. 
Beaver St. 

. * + 


McWhirter’s, Inc. 


McWhirter’s, Inc., Union, S. C., 
has been organized with capital 
stock of $25,000 to deal in auto- 
mobiles and appliances. H. P. 
Whirter is president. 

* * * 


Lewis Motor Co. 


Lewis Motor Co. Inc. High 
Point, N. C., has been organized 
with capital stock of $100,000 to 
buy and sell automobiles. Princi- 
pals are Fleet Lewis, Vesta C. Wall 
and Grady A. Culler. 

* + - 
Farrar Named by Yaste 


Guy E. Yaste and Son (Dodge- 
Plymouth), has announced the ap- 
pointment of G. T. Farrar as man- 
ager of its truck department at 
216 W. Garden St., Pensacola, Fla. 

a + * 


Frontier Granted Permit 


Niagara Falls (Ont.) city coun- 
cil has granted a permit to the 
Frontier Motors garage to erect a 
concrete garage and showroom on 
Queen street at an estimated cost 
of $50,000. 


* * * 


Waits Motors Opens Shop 


Ray Waits Motors, Inc., (Pon- 
tiac), Charleston, S. C., has opened 
a completely equipped body repair 
shop at 541 Meeting St. in that 
city. 

* ” * 
Garage Serves as Beacon 


The roof of Prescott’s Garage in 
Franklin, N. H., will serve as one 
of the “aerial signboards” which 
will guide passenger planes over 
New Hampshire, it has been an- 
nounced by the state aeronautics 
commission. 

« * + 


Chrysler Men Visit Liddy 


Two Chrysler representatives 
were visitors at the Liddy Motor 
Co. (Chrysler-Plymouth), McAllen, 
Tex., recently. Eugene Gosnell, re- 
gional service representative, con- 
ducted a school for mechanics, 
while Frank T. Copeland, regional 
manager for Chrysler in southwest 
Texas, inspected the company’s new 


home. 
+ +. + 


Lartz Joins Edwards 


Edward W. Lartz, division super- 
visor of the veteran’s employment 
representative, U. S.* Department 
of Labor, has accepted a position 
with Edwards Motor Sales, Inc., 
Springfield, Ill. distributor for 
Kaiser-Frazer. Lartz will be dis- 
trict manager in charge of whole- 
sale operations for 36 dealers in 
16 counties. 

x + * 


Sells Planes in Scotland 

Ian H. Cameron of Strathmore 
Motors, Bridgend, Perth, Scotland, 
is staking the garage trade’s claim 
to sell airplanes, just as today he 
sells cars. A keen pilot and mem- 
ber of the Strathtay Aero Club, 
he has purchased several surplus 
RAF planes which will be dis- 
played at the garage, just as are 
cars. 

* . * 


Gould Purchases Building 


R. O. Gould (Chrysler-Plymouth), 
Long Beach, Calif., has purchased 
a building with 15,000 square feet 
adjoining his present facilities. 
This increases the scope of the 
Gould property to a full block. 

o * * 


Lamont Adds Body Facilities 


Hugh Lamont (Chrysler-Plym- 
outh), Mechanicsville, Ia., has add- 
ed a body shop 50 by 50 feet, which 
will be equipped to handle all 
phases of paint and body work. 

* ” * 


Shepherd Purchases Lot 
Shepherd Motor Co. (Chrysler- 





Plymouth), 
Mo., has purchased an adjoining 
lot at a cost of approximately $18,- 
000, to permit expansion. A new 
paint and service shop is now un- 
der construction. 

* - * 


Kidd Truck & Implement 


Kidd Truck & Implement Co., 
Lewisburg, W. Va., has been grant- 
ed a charter by the secretary of 
state. Authorized capital stock is 
$100,000. Principals are Earl W. 
Kidd and Virginia R. Kidd, both 
of Lewisburg, and William H. 
Level, of Organ Cave, W. Va. 


* * * 


Farber Named by Tucker 


North Kansas City, | 


St., Columbus, O., has been ap- | 


pointed distributor for the Tucker 
automobile in this area. Nicholas 
C. Farber, head of the concern, has 
been associated with the automo- 
bile business in this county for 
26 years. 

* +. 


Jameson at Lions’ Parley 

R. N. (Bob) Jameson, president 
of Jameson Motor Co. (Pontiac), 
Alexandria, La., and his wife at- 
tended the recent international con- 
vention of Lion’s clubs in San 
Francisco. 

* +” 


Rocky Mount Motors 
Rocky Mount Motors, Inc., Rocky 
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ter to deal in auto parts and ac- 
cessories. Authorized capital stock 
is $100,000. Principals are J. D. 
Langley and Etta Langley, both of 
Rocky Mount, and J. B. Walters, of 
Newport News, Va. 

* + * 


Rush Building Ready 
Rush Motor Sales, Inc., has com- 
pleted its new building at 1824 
Cleveland Ave., Columbus, O. The 
building has 20,500 square feet of 
floor space. 
* * + 


Tipton Plant Rising 


Construction is progressing on a 
new steel building for Tipton Mo- 





Farber Motor Sales, 879 N. High | Mount, N. C., has obtained a char-| tor Co., Laverne, Okla. 
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A-B, and 9N TRACTOR 
V-8's-60-85-90-100 H.P. 
and 6 cylinder Available 


DEALERS SELLING rebuilt engines WILL MAKE 


VISUAL INSPECTION and decide 


is rebuildable, or junk, and tag return engine 


accordingly. 


BLOCK DEPOSITS ARE REFUNDED IN FULL 
except when there are missing parts; or when 


trade-in engine is visually a junk 


ance of $5.00 will be given. A junk-engine is one 


MERCURY 


if old engine 


* CHEVROLET 
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DESOTO—PLYMOUTH * 
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exchange 


ORDER NOW! IMMEDIATE DELIVERY 
On All Models Cars 
and Trucks 1929-1946 


Block Deposits $15.00 to $25.00 


NO CHARGES OR DEDUCTIONS: For valve port 


and other repairable cracks—oversize cylinder 


engine, allow- 


that is not in rebuildable condition, that has been 


damaged through freeze cracks or when a con- 


NO CHAR 


necting rod has broken and damaged the block 


or when engine is heavily rusted. 


ALL 


bore—cast iron or steel sleeves—valve seat inserts 
—undersize crankshaft—camshaft—connecting rod 
—broken studs—dirty engine. 


GE BACK FOR NEW BLOCKS 
ENGINES GUARANTEED 
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LARGEST ENGINE REBUILDERS IN THE WORLD 
Write for Price List or Call PLateau 2400 


Aulomotiue Rebuilding Company 
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Chrome Grille Guard 
FITS ALL SIZE TRUCKS. 1” 
solid steel rods securely anchored 
Installed without 





@ SMASH-HIT Grille Guards and 
Rear Bumpers are scientifically de- 
signed from carbon steel to give 
maximum front and rear end pro- 
tection. Their streamlined design 
adds protection and appearance to 
all trucks, and increases truck 
profits. Provide mutual satisfac- 
tion for yourself and truck custo- 
mer! Equip all trucks with Smash- 
Hit accessories. 
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Gis Fail 
“Westerns” 


The “Boot” 





By Jack Weed 





N A RECENT survey conducted 

by the Wall Street Journal, it 
was found that defaults on GI 
loans, granted to veterans to en- 
able them to get into the trucking 
business, were far in excess of 
those for any other type of busi- 
ness. 

According to this survey, the per- 
centage of defaults on all GI loans 
was not found to be excessively 
high, except in isolated instances. 
In fact, banks as a rule report GI 
loans to be good business except 
when the money is invested in 
trucking, taxicabs, electrical appli- 
ance selling and frozen food dis- 
tribution. 

I don’t want to be catty by say- 
ing “I told you so,” but if you will 
remember I did say something 
about the truckers not being over- 
ly excited about returned vets mak- 
ing too much of a problem in the 
trucking business. 

Well, the banks have found that 
out. 

The reasons given for the high 
defaults are: The tendency of the 
GI to abuse the equipment as he 
did Uncle Sam’s vehicles when in 
the service; the lack of sufficient 
capital to finance repairs and nec- 
essary maintenance while keeping 
up the payments on their trucks; 
the lack of business experience, 
especially in keeping accurate cost 
records, and the fact that the 
smallness of the enterprise im- 
poses an additional hazard. If there 
is only one truck and it breaks 
down, all income stops until it is 
running again, deliveries are 
missed, promises not kept and, of 
course, customers are lost. 

+. > + 

ELL Jack Burke, the jovial 

truck sales manager for Chev- 
rolet, must be sorry he didn’t take 
me along out to Montana with him, 
as I suggested when he went out, 
to award that new truck to the 
owner of the oldest “Chevy” still 
on four tires. 

For Jack got himself into trouble 

and came out of it with a brand 
new suit of “westerns” as shown 


*%elow — under very peculiar cir- 
(See TRUCKIN’, Page 30, Col. 1) 














Truckin’ Cowboys 
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sell and service 


Trucks, Buses and Commercial Vehicles. 


Truck Sales Seen _ 


Tied to Road 


Improvement 


Nine States Order 
Studies of Long 
Range Programs 


DETROIT.—Truck dealers 
are becoming more and more 
conscious that the biggest 
unfilled truck market is farm 


and small-town buyers. This 
market bids fair to be good for 
light and medium trucks for sev- 
eral years without getting to the 
point of high saturation that calls 
for intensive selling and competi- 
tive bidding for the business. 

In contemplating this great po- 
tential market for both replace- 
ment and new truck sales, the 
truck industry also sees the neces- 
sity for rapid development of our 
secondary roads as well as the 
main intercity highways. It is the 
secondary roads that act as the 
spurs upon which the farmer and 
the small town merchant and trad- 
er get from the back country to 
the major shipping points. 

Secondary roads—and the 
bridges on these roads—which 
today are the bottlenecks to 
more intensive truck use, are 
much in the official eye of exec- 
utives- of such organizations as 
the National Highway Users 
Conference, the American Truck- 
ing Assns. and various state 
transportation associations. 

Long-range highway planning, 
viewed by highway user groups as 
a “must” in getting a dollar’s 
worth of good roads for every 
highway tax dollar collected, has 
won support in nine state legisla- 
tures during 1947 sessions. Accord- 
ing to information received to date 
by the National Highway Users 
Conference, highway studies have 
been ordered in Illinois, Kansas, 
Maine, Massachusetts, Minnesota, 
Nebraska, Oregon, South Dakota 
and Washington. In California, 
authority apparently broad enough 
for a study was given an assembly 
interim committee. 

Quasi-official studies are also 

(Continued on Page 34, Col. 1) 






Several States 
Increase Taxes 


On Truck Use 


A NUMBER of state legislatures 
** this year enacted bills impos- 
ing higher truck taxes, a survey 
discloses. 

After six years of study by leg- 
islative interim committees, Ore- 
gon’s legislature approved a broad- 
ened schedule of taxation against 
trucks. The measure taxes trucks 
on a ton-mile basis with fees rang- 
ing from six mills per ton-mile on 
the lightest truck to 37.5 mills on 
trucks of 20 tons or more. Farm 
trucks are exempt from the new 
fees, which are expected to bring 
in approximately $1,750,000 of new 
revenue annually for the highway 
fund. 

As part of a new tax program 
to raise revenue for expanded 
highway construction, Califor- 
nia’s legislature set up a new 
schedule of graduated truck li- 
cense fees ranging from $10 to 
$120 for two-axle vehicles and 
from $3 to $200 for vehicles with 
three or more axles, in contrast 
with former levies of $8 to $70. 

The new California program con- 
tinues a 3 percent gross receipts 
tax on for-hire motor freight busi- 
nesses, but provides that for-hire 
operators may claim one-third of 
their weight fee payments as an 
(Continued on Page 32, Col. 3) 





{merica’s 5,000,000 








EXCLUSIVE TRUCK facilities are included in the $150,000 expansion program just 
completed by Glenn E. Thomas Co., Inc. (Dodge-Plymouth), Long Beach, Calif. The 
new truck salesroom with the adjacent parts salesroom is shown. 





RODMAN CHEVROLET Truck Sales and Service (Fresno. Calif.) is in a separate 
building from the passenger car sales and service, visual evidence to the truck buyer 
that the ym is in the truck business solidly and is thinking in terms of taking care 
of its truck’ customers. 





COURI MOTOR CO. (Pontiac-GMC), Portland, Me., has a separate truck sales and 
service building adjacent to its main dealership. The building gives the dealership an 
additional 12,500 square feet for truck service and display. 


gay DODGE = TRUCKS Aaa 


OE oe OO BE A Mic AP 


C. A. GRAY CO., San Diego, Calif., has exclusive truck facilities in a building adja- 
cent to its passenger car business. A large lot adjoining the building accommodates 
every trailer waiting for tractors. The truck repair department has a separate entrance 
for each work stall, thus eliminating unnecessary moving of trucks. The dealership em- 
ploys 34 men in the service and parts department. 











TRUCK SERVICE DEPARTMENT of Humphrey Chevrolet Co., Milwaukee, one of 








the large mass-selling dealers of that area. This department is large enough so that 
trucks can move around handily and get out easily. 


Dealers See Need 
For Separate 


Truck Facilities 
Number Will Double 


In Near Future, 
Survey Indicates 


DETROIT. — With slightly 
over six out of every 10 car 
dealers in this country now 
selling trucks—and serious- 
ly looking upon their truck 


line as a major source of profits- 
it is rather surprising that only one 
out of every 10 truck dealers have 
provided separate facilities for 
truck sales and service, as shown 
in a recent AvtTomotive News 
survey. 

The same survey indicates that 
another 20 percent of the dealers 
handling trucks intend to provide 
separate facilities at some future 
date. 

This is considered sound think- 
ing by truck experts and those 
dealers who have had profitable 
and successful truck selling ex- 
perience in prewar. They con- 
tend that when keen competitive 
conditions return to the truck 
business—as is being indicated 
in some sections now on the 
heavier models—it will be essen- 
tial for the larger dealers to have 
these separate facilities, either 
in a separate building or in a 
service space set aside for trucks 
only in their present building. 

There are many reasons for a 
truck dealer taking this step. 

Prewar experience thoroughly 
demonstrated that the more suc- 
cessful truck dealers built, and 
kept, repeat truck customers prin- 
cipally by the service they ren- 
dered those customers. Business 
gained on the basis of better ser- 
vice was—and will continue to be— 
profitable business. This business 
does not have to be bought with 
discounts or higher trades. 

Present truck service is demon- 
strating that it is a very good 
profit department in the dealer’s 

business when run right. Many 
dealers in prewar never gave truck 
service a reasonable chance to dem- 
onstrate this to them. They didn’t 
understand the truck business and 
for some reason didn’t care to 
learn. 

But present-day dealers—whe- 
ther they ever made a serious at- 
tempt to get into the truck end 
of the business to the extent of 
providing sound service — know 
that service in itself is a good 
dividend-paying part of their 


(Continued on Page 35, Col. 1) 


Top Trucks 


New truck registrations for 
six months, plus 16 states in 








July: 

1947 1946 
Pos. Make Pos. 
1—107,003 Chev. 50,268— 2 
2—106,638 Ford 55,511— 1 
38— 66,866 Dodge 47,028— 3 
4— 56,054 Intern’l $2,3638— 4 
5— 28,215 GMC 6,102— 7 
6— 21,686 Willys 16,029— 5 
7— 21,151 Stude. 8,345— 6 
8— 17,425 Reo $3,365 9 
9— 6,627 White 4,6438— 8 
10— 56,218 Diam. T 2,827—11 
ll— 4,889 Mack 8,720—10 
12— 2,879 Federal 2,107—12 
18— 2,442 Divco 1,816—14 
14— 2,422 Autocar 2,019—13 
15— 2,119 Brockway 1,758—15 
16— 1,850 Hudson 1,259—16 
17— 668 FWD 285—17 
18— 296 Ward La France 
19— 277 Sterling 279—18 
20— 128 Oshkosh 

Total All Makes j 
446,529 241,985 i 


For further details see page 
20, today’s issue. 
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- THE MOST 
COMPLETE LINE OF 
TRUCKS BUILT 


4,400 to 90,000 Ibs. 
Gross Weight Rati 


ea . 









Pail 


Ta 


International KBR-12, 
a - truck-tractor for 
fast highway transport. 










International KB-6, 
with low frame, for 
easy loading. 


INL ALALAAL 
AW, 


\\ 


\ NY N\\\ 


International KB-3-M, 
with Metro Body, 
for multi-stop deliveries. 





Above is a brief picture of what the 
complete International Truck Line and 
International Truck Specialization 


oy! ae 


‘ 
AA 


mean to International Dealers. 


‘ 


Note the complete International Line. 





Recall that International’s facilities for 


International KB-1 
with pickup body, for 


long list of uses. ; ir j 
@ long list of uses fitting trucks to their jobs are so exten- 


sive that International specializes its 
basic models into more than 1,000 dif- 
ferent type trucks. Recall, too, that 
International equips its dealers to ex- 


7 
oy a ANNIVERSARY OF INTERNATIONAL TRUCKS 
1907-1947—Forty years of International Truck 
Service to Commerce, Industry and Agriculture. 


pertly specify the right truck for every 
job. 


Yes, each International Dealer is able 


to recommend and sell the trucks that 


Tune in “Harvest of Stars” Sunday! NBC Network. /' 





INTERNATIONAL 









INTERNATIONAL 





Vv 


Identifies 


Great Trucks 





International W-9064-OH, 
a giant in size and 
load-carrying capacity. 






5 of 1,000 


Specialized 


INTERNATIONAL TRUCKS 


operate best in his territory—trucks that 
are right in size and power, and special- 
ized to give operators low operating 
and maintenance cost, and long, trou- 
ble-free service. 


But the trucks themselves are only 
one reason for the prosperity of Inter- 
national Dealers. Service, parts and 
accessories all contribute. 


For the complete story—the story 
that explains why the International 
Dealer Organization is tops in the in- 
dustry —address 


Motor Truck Division ni 
INTERNATIONAL HARVESTER COMPANY Fa 


180 North Michigan Avenue Chicago 1, Illinois 





Trucks 
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(Continued from Page 28) 


cumstances. That’s Jack on the 
right—with Louis Sumpter, Chev- 
rolet zone manager at Salt Lake 
City, on the left in a matching 
suit—and procured under the same 
very peculiar circumstances. 
I’m not going to “squeal” on 
Jagk—but I won’t stop you from 
asking him how he got that suit 
if you want to. But here’s a tip— 
if you really want to get the low- 
down in all its lurid details ask 
Art Hageman, the Miles City 
(Mont.) Chevrolet dealer who was 
really in on the “kill.” 
. + © * 
But speaking about “westerns,” 

I got the “boot” from a bunch 
of Texans last week who represent 
Fofd tractor in the heart of ——. 
But I didn’t mind it too much. Of 
course, when anyone from AvurtTo- 
MOTIVE News goes to Texas, Amos 
Carter has always come up with a 
10-gallon hat—or a full cowboy 
regalia. 

But I really did get a “boot” in 
more ways than one in this Ford 
tractor breakfast at Mrs. Detroit 
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struction — 


Cadillac Book’s eatin’ house. The 
Stewart Co. of Dallas, together with 
Dearborn Motors, put on the feed 
bags for us and brought ng six 
Braniff Airline lovelies from Texas 
to entertain with a fashion show 
on “horsey” costumes put out by 
Neiman-Marcus, a large Dallas de- 
partment store. 

Now about that “boot” I’ve been 
talking about. The Stewart boys 
did raffle off one—a-ah—lone Texas 
hat to the lucky guy among 50 of 
the working press that were as- 
sembled. But to all of us they gave 
a badge in the.shape of a Texas 
boot, with the word Texas stamped 
on it. 

Say—maybe that “boot” had more 
than a double meaning—and I’m 
playing out the string for it. I 
guess I'd better pull in my horns 
except to say that Frank Pierce, 
“the bull of the herd” at Dearborn 
Motors, admitted that he had been 
in Texas once. 

In my estimation they did turn 
a little “maverick” loose, however, 
when they admitted that the plane- 
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load of tractors they were going to 
fly back to Texas, was to be used 
by the state highway department 
to cut grass along the roads—in 
these days when farmers are cry- 
ing for more and more farm power. 

And it isn’t a “branded” story to 
comment on the fact that the love- 
ly gal, who fashion-edited for the 
Detroit Times and Station CKLW, 
had the scribes going just about as 
much as the Texas “fillies.” 

a * . 
LYMOUTH also cut loose a 
“deusie” of a party and feed 
to introduce R. C. “Bob” Sommer- 
ville to the working press—he’s the 
new top sales mogul. 

H. B. Heberling, who carries 
around a dual title—assistant gen- 
eral sales manager and admanager, 
together with his brother asst. G. 
S. M., Bruce K. Steele, did a beauti- 
ful job of hosting, ably assisted by 
Jim McCandless from the agency. 
All in all it was a nice friendly 
sort of a party, to meet a nice 
friendly sort of a guy, who’s as 
easy to meet and like as one would 
wish to know. 

* * . 
NE of the real active oldtimers 
came bobbing into my office one 
day last week to let me know he 


was tied up with another oldtime 





TRUCK SECTION 





MOSQUITOES OF the Toledo area didn’t stand a chance this year with three of these 
Studebaker pickups abetting a special cleanup squad. The trucks were used to trans- 
port health department spraying equipment to stagnant pools which are normally in- 


cubators for mosquitoes. 
truck and industrial tractor dealer 
friend, Geo. Taylor, in the mer- 
chandising of a new car visor. 
This guy, Harry B. Harper, whor 
I first knew as sales manager of 
Overland years ago but of whom I 
had heard when he was sales man- 
ager of Studebaker, should know 
how to merchandise car visors— 
both he and George have been in 
the game as long as I, or longer. 
and know what it is all about. 
Their visor is a two-piece alum- 


Delivered at 
Kansas City Factory 


OUR customers know what ‘“Fruehauf” 





means on a Trailer—now, you can give 





them the same engineering skill in a top-quality 
Truck Body at a production-line price. With 4-basic 


models and hundreds of 


combinations to choose 


from, selling the Fruehauf line is easy. 


There’s a Fruehauf Factory Branch right in your 
locality which stocks these models and backs sales 
with Factory Service. This eliminates costly layups 


for your clients. 


See these tailor-made bodies now on display at 


your Fruehauf Branch! 


*Base price 12-ft. van body less doors, K. D. Assembly and mounting on 
truck chassis ready for finish paint, $50 additional. Taxes extra. 


S\N 
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BODY 


FRUEHAUF TRAILER CO. * 


69 Factory Service Branches 


TRUCK BODIES 
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inum affair that has several ad- 
vantages—it fits most any split- 
windshield car, it can’t rattle or 
drum, due to the way it’s made 
and is easily adjustable as to height 
and slope. I am sure that Harry 
and George will make this visor 
“zing” just as George put over the 
mechanic light he brought out 
about two years ago and which. 
according to Harry, is still going 
strong. 

It’s really wonderful what a 
Dodge dealer can do in the auto- 
motive “gadget” line when he has 
a son who can run the business 
profitably, isn’t it? I suppose that’s 
what an early experience in the 
garment business does for one- 
not two—for it hasn’t done it for 
me. Course, I haven’t any sons to 
write my columns for me. 

+ + * 


(eran threw a party to 
“kick off” its new Super Cush- 
ion tire that is designed to elim- 
inate some of the worries and mid- 
night oil use of those engineers 
charged with giving the ’48’s a 
better ride. Goodyear claims the 
new doughnut which operates on 
at least four pounds less air pres- 
sure and will stand much more 
flexing of the sidewalls will help 
materially in providing the type 
of ride engineers have tried to get 
ever since the advent of the low 
pressure tire—-and do it safely. 

That latter is mighty important. 
Once a tire company developed an 
air tire that was so soft that it 
actually rolled over ruts in the 
road and curbs without the rider 
hardly feeling the impact. From a 
ride standpoint it was simply per- 
fect. But from power consumption 
and the safety standpoint, it left 
much to be desired. It was even 
worse than the early low pressure 
tires that were mounted on high 
pressure wheels, with steering de- 
signed for high pressure tires. The 
oldtimers will all remember the 
“wrassling” a blow-out or fast 
puncture gave one to stay between 
the ditches, to say nothing of on 
the road. I know for I put ’em 
on a Nash I owned in those days 
and found that 7.5 inches is a long 
way to drop at 60 mph. 

At the party, Jack Lawrence got 
his official presentation of his 35 
year pin—it wasn’t official when 
Jack Linforth decorated him _ be- 
fore, because there was no pho- 
tographer around at that time. 
This time, the two Jacks and the 
photographer were all in the same 
room at the same time, so that 
most necessary “pic” was taken- 
and now Jack Lawrence is happy. 

* x ” 


I FOUND the real value of one 
of those Power-Pak fire fighter- 
tire inflator cylinders this morn- 
ing. I was dressing—it was the 
start of our hottest day of the 
year to date, and sweat was drip- 
ping off my chin as I shaved. My 
daughter, who had gone down to 
back the car out of the garage, 
called up to me that a rear tire 
was flat. Knowing me, my family 
disappeared—but I went on calm- 
ly shaving cause I believed the ad- 
vertisements. I finished dressing 
and went down to the garage and 
my wife nearly had heart failure 
as she expected me to start chang- 
ing a tire all dressed for the office. 
Our country place is four miles 


|from the nearest air compressor, 


and it takes an hour or two to get 
a service wagon out to the place, 
so we ordinarily change flat tires. 
But this morning I hooked up the 
Power-Pak to the tire, gave it a 
“shot” and drove into town, leak 
and all. What a life saver! 


eee 
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DODGE “Wreckers’’ on either Standard or POWER-WAGON Chassis 


a, 


1 he has 
business 
se that’s 
> in the 
or one- 
ne it for 
' sons to 





offer Maximum Dependability at Low Cost! 


Progressive service stations—servicing many popular 
makes of vehicles—have discovered that DODGE 
can supply exactly the type of ‘‘wrecker’’ they need. 

Like all Dodge trucks, Dodge “‘wreckers’’ are engi- 
and mid- - neered and built to fit most towing and servicing 
"a fo requirements. There’s the powerful and versatile 
4-wheel drive Power-Wagon chassis with pulling 
and tractive ability unmatched by any other truck of 
comparable size. It is able to move right into and out 
of ditches, fields, mud, snow— wherever “‘wrecks’’ are. 
For general ‘“‘wrecking”’ service— Dodge “‘-Job-Rated”’ 
chassis are available with a wide variety of winches, 
lifting, towing, cradle, and other equipment. You’ll 
find the price of these “‘wreckers’’ unusually low! 
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The Famous 
DODGE POWER-WAGON 


. with 4-wheel drive (disengage- 
ment for rear wheel drive) . . . 4- 
speed transmission. . . 2-speed trans- 
fer case . . . heavy-duty, double- 
acting shock absorbers. . . full-float- 
ing axles... high traction tread tires. 
Extra equipment includes power 
take-off, power winch, pulley drive, 
tail shaft, draw bar, front tow hooks, 
and pintle hook. 
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Two Excellent “Wreckers” Installed on Standard Dodge ‘‘Job-Rated” Chassis 


ABOVE: Streamlined body on Dodge 11!s-ton truck, with 
power winch and crane. BELOW: Dodge ‘‘wrecker’’ used in 
Detroit-Windsor tunnel, for towing cars in either direction. 


il when i ’ Dodge ‘‘wreckers’” are available 


Special Features Available to Fit Your 





"'Wrecker’’ Exactly to Your Needs! 


ence got 
* his 35 aie : , 
rigidity required for maximum loads. 





him be- with winches having safe working Booms are equipped with heavy 
no pho- load capacities up to 25,000 Ibs. anchor chains which permit quick 
it time. All winches have alloy-steel heat- adjustment to desired height. Booms 
a — treated drum shafts, ground and can be raised or lowered by power. 
e sa Rar : : 
so that polished phosphor bronze Rear controls can be custom-built 
talken- machine-cut worm gear . . . hardened on each complete wrecker installa- 
; happy. and ground steel worm shafts tion at rear of body —permitting 
mounted on heavy-duty ball bearings. one-man operation of “wrecker.” 
rr Positive-type clutch of manganese te eR a etait Dene 
a wo. * steel, with clutch throwout lever of > moa e Sua or aes , 
& conveniently located at end of winch. en Cee Te Sana 
; morn- a <i eas s . : wire rope, snatch blocks, sheaves, 
vas the Winches are conservatively rated, 

F having a dependable margin of safety. cable guards, ground anchor, hooks, 
of the wire rope thimbles, wire rope clips, 
arip- ponte . pe cliy 
aa ay Cranes are scientifically designed tow cradles, tool boxes, tow bars, 

eae S to incorporate the strength and auxiliary wheel discs, etc. 
garage, 
ear tire Other service cars of interest to dealerships include DODGE “.Job-Rated” Pick-ups with 614’, 714’ 


| family and 9’ bodies on 4, 34, 1 and 1!4-ton chassis. All bodies are 4814” wide, sides 17” high to top of flare. 


DODGE Joo-2ec° TRUCKS 


FIT THE JOB...LAST LONGER 
Only DODGE builds 2%6-Rawted’ trucks ! 
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ROADWAY MOUNTING & EQUIPMENT CO., Detroit, performs a triple service for 
truck dealers far from Detroit and their factories. They not only prepare trucks for 
driveaway, but equip them with bodies and other equipment under factory engineer 
supervision. The firm is also distributor for several makes of bodies that present a wide 
range of styles and types. Thus, in preparation of trucks for driveaway they often are 
able to save the dealer considerable on his tariff by gauging total weights to meet low- 
est delivery rates. Roadway mounts only for and sells only to dealers. 


Drivers’ Award 


American Bantam Offers 


Truck Trophy 


WASHINGTON.—American Ban- 
tam Car Co., Butler, Pa., will pre- 
sent a special trophy to be known 
as the “Bantam _  Supercargo 
Award” to the winner of the Na- 
tional Driver of the Year contest 
being sponsored this year for the 
first time by American Trucking 
Assns., according to John V. Law- 
rence, managing director of the 
association. 





Crosley 2-Door Sedan 


Motorists Win 

5 Cars! 

PHILCO Refriger- 
ators, Radios! 
200 Other Prizes! 


¢ FREE posters, entry 
BLANKS, NEWSPAPER MATS, 
RADIO TRANSCRIPTIONS ! 


25 Park 
Pen and 


The contest winner will be se- 
lected in January, 1948, by an in- 
dependent board of three judges. 
Their decision will be based on 
the safety records and acts of 
heroism and courtesy on the high- 
ways by each of the truck and 
bus drivers being selected as driv- 
ers of the month tHroughout 1947 
in their home states by the 53 
associations affiliated with ATA. 

Francis H. Fenn, president and 
chairman of American Bantam, 
notified Lawrence his firm would 
furnish a large pedestal-type tro- 
phy and also a radio-phonograph. 


Survey Shows... 





Several States Boost 
Truck Use Taxes 


(Continued from Page 28) 


offset in settling gross receipts 
taxes, and puts the gross receipts 
tax revenue into a highway fund 
instead of the state general fund. 

Main source of new revenue in 
the California program is an in- 
crease of 1% cents a gallon in the 
state levy on gasoline and Diesel 
fuel, making a total tax of 4% 
cents a gallon. The highway bill 


also doubled the state automobile | 


license fee to $6, and imposed a 
new charge of 50 cents a year for 
drivers’ licenses. 
+ 4 + 

ORTH DAKOTA'S legislature 

enacted increases in truck and 
automobile license fees, which will 
boost revenues by more than 30 
percent in 1948 and nearly triple 
them over a 10-year period. The 
increases will mean an additional 
$500,000 for the state highway de- 
partment next year, along with an 
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PRIZES! PROFITS! 
Gel Your Share! 


Yes—it’s another big Fram First! A $100,000 Fram Campaign to 
increase your sales and profits 
you an opportunity to win one of 229 valuable prizes! Simply help 
your customers enter the big Fram statement contest and prepare 
their entries. (For complete rules, see special broadside.) Then if 
one of your customers wins, you win, too. Winning dealer gets 
FIVE HUNDRED DOLLARS CASH. Next four lucky dealers get 
$100.00 each! Next 224 dealers, $10.00 each. 


NO BOX TOPS TO SEND IN! NOTHING TO BUY! 


You'll win scores of new customers when motorists see your ‘Fram 
Contest Headquarters’’ poster. Motorists win five Fram-equipped 
a Lincoln Sedan, Studebaker Land Cruiser Sedan, Mercury 
Sedan, Ford Sedan, Crosley Sedan—Philco refrigerators, freezers, 
radios, 200 other prizes—just for stating in 25 words or less why 
they prefer to have their car equipped with a Fram Oil & Motor 
Cleaner. So, get set for sales—customers will be anxious to hear the 
Fram sales story, because the more they /earn, the easier it will 





|extra $500,000 for the counties. At 
|the end of 10 years, it was esti- 


mated, the new schedule should 
net the department about $2,000,000 
annually, as against collections of 
$750,000 last year. 

As a result of 1947 legislative 
action, Vermont expects to obtain 
the following new revenue from 
motor trucks in the current bien- 
nium: 

From increased registration 
rates on trucks, $256,000; in- 
creased registration rates on 
tractor-trailer combinations, $21,- 
520; elimination of truck toler- 
ance, $150,000; and from in- 
creased permissible truck 
weights, $56,000. Truck fees were 
increased to range from 65 cents 
ewt. if gross weight is 8,000 
pounds or less to 95 cents cwt. 
if weight exceeds 18,000 pounds. 

Maine’s legislature enacted a 
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-and give 


BACKED BY BIG ADVERTISING CAMPAIGN! 


Contest ends midnight, November 10th. Fram backs you with a big 
advertising campaign in Saturday Evening Post, Country Gentle- 
man, Farm Journal, Successful Farming, Capper’s Farmer, 1599 
daily and 2531 weekly newspapers. Get your supply of free entry 
blanks, free posters and other dealer helps from your jobber’s sales- 
man and rake in the chips. Do it now 
customers and fun! Fram Corporation, Providence 16, R. I. In 
Canada: J. C. Adams Co., Ltd., Toronto, Ontario. 


for prizes, profits, sales, 


Oil & Motor 
Cleaner 


Cleans the Oit that Cleans the Motote 















TRUCK SECTION 


measure, effective Jan. 1, charging 
registration of trucks from a rated 
capacity to a gross weight basis. 
The new law establishes fees on a 
graduated scale from $15 for 6,000 
pounds and under to $350 to 46,001 
through 50,000 pounds. It also es- 
tablishes a 10 percent tolerance 
for vehicles under 15,000 pounds 
and a 5 percent tolerance for heav- 
ier vehicles. 
* + + 

RUCK fees in Maryland were 

changed from a basis of chassis 
weight to a combination of chassis 
and gross weight, with fees grad- 
uated from $15 if chassis weight 
is less than 2,500 pounds and gross 
weight 10,000 pounds, to $200 if 
weight is over 9,001 pounds and 
gross weight 55,000 pounds. 

Fees for trailers and semi-trail- 
ers, under the new Maryland meas- 
ure, graduate from $5 if chassis 
weight is less than 300 pounds and 
gross weight 3,000 pounds to $200 
if chassis weight is over 3,501 
pounds and gross weight 55,000 
pounds. 

South Dakota’s legislature 
upped fees of for-hire carriers 
in the heavier weights approxi- 
mately 15 percent and set a fee 
of $525 if gross weight is 22 tons. 


A fee of $25 for an original li- 
cense for the transportation of mo- 
tor vehicles by drive-away and 
tow-away methods was established 
by the Washington legislature. 

New and increased truck levies 
also were proposed but not enacted 
in a number of other states, includ- 


ing Arkansas, Indiana and Kansas. 





Colorado Carrier 
Fined by U. S. for 


Long Hours 


DENVER.--Stressing dangers to 
private parties on public highways 
resulting from allowing truck driv- 
ers to operate excessive hours, U. 
S. District Judge J. Foster Symes 
last week levied a maximum fine 
of $1,500 against M & M Truck Co. 

Owners of the company pleaded 
guilty to charges which included 
15 counts of violation of ICC regu- 
lations. Ten counts charged the 
firm with permitting and requiring 
drivers to operate excessive daily 
and weekly hours. Five others 
charged the company with not re- 
quiring the operators to prepare 
and keep drivers’ logs. 

Five drivers for the truck line 
also were fined $20 each on charges 
of preparing drivers’ logs contain- 
ing false entries. 

Judge Symes assessed the maxi- 
mum fine of $100 on each count 
against the company after Assis- 
tant U. S. Attorney C. V. Marma- 
duke told the court that vehicles 
belonging to the company have 
been involved in 13 accidents since 
the beginning of the year and that 
eight deaths have resulted from 
accidents involving their trucks 
since 1943. 


White Names Pohl 
At Fort Worth 


CLEVELAND. — Victor J. Pohl 
has been named manager of the 
Fort Worth (Tex.) branch of 
White Motor, ac- 
cording to an- 
nouncement by 
J. N. Bauman, 
vice - president in 
charge of sales. 
He succeeds Jer- 
ry Kuhl, who 
was made branch 
manager at San 









Antonio. 
Prior to join- 
ing White the 


Vv. J. 


first of the year, 
Pohl was with Goodyear 21 years. 
During that time he served in va- 
rious capacities, starting in the 
accounting department and then 
transferring to sales. For some 
time he was truck tire representa- 
tive, later becoming retail store 
manager, and finally, assistant dis- 
trict manager of the Dallas dis- 
trict. 


Fire Hits McGlockip 
CAMPBELLSVILLE, Ky.— The 
dealership of William McGlockip 
has been damaged by fire to the 
extent of $8,000. 
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Union Gets Immunity Clause... 


Murray Reopening 
Aids 5 Makers 


(Continued from Page 1) 


rect cause of the closing of Lin- 


coln-Mercury lines, thereby idling|day written notice, 


4,000 workers, in addition to put- 
ting 51,000 Ford assembly line em- 
ployes on a three-day week. Stude- 
baker production was halted for 
three weeks and brought about the 
forced layoff of approximately 10,- 
000 production workers at South 
Bend (Ind.) Dodge light truck pro- 
duction was also affected. 
* * * 

a MAZEY, regional director 

of the UAW, expressed satis- 
faction with the agreement and 
said that the settlement gives both 
the union and the company “the 
protection we think is needed to 
maintain peaceful and constructive 
relations.” 

C. W. Avery, company presi- 
dent, pointed out that the settle- 
ment has resulted in “the prin- 
ciple of union responsibility” be- 
ing recognized. 

The International Harvester con- 
tract, signed in Chicago Aug. 13, 
provides that unions are (1) not 
exempt from all suits for money 
damages arising out of wildcat 
strikes. The agreement holds that 
(2) the union is responsible and 
liable only for matters which are 
within its reasonable control. 

International feels that it does 
not ask the union to take respon- 
sibility for things it cannot con- 
trol, but that the union must face 


its responsibilities in matters with- | 


in its control. 
Therefore, in the event of a wild- 


cat strike, it is the responsibility | 


of the union to make “prompt and 
sincere” efforts to get its workers 
back to work, pending arbitration 
of the offending issue. 

In the event that the union fails 
to make “prompt and sincere” ef- 
forts to get the workers back to 
work, the union thereby would be 
open to suit. 

The agreement covers Harvester 
plants in Fort Wayne, Indianapolis 


and Evansville, Ind.; Springfield, 
O., and Melrose Park, IIl. 
* * * 


MEANWHILE, the appointment | 


by President Truman of Cyrus 
S. Ching, former director of in- 
dustrial and public relations for 
the United States 
Rubber Co., as 
director of the 
new and indepen- 
dent Federal Me- 
diation and Con- 
ciliation Service 
—created by pas- 
sage of the Taft- 
Hartley Act— 
was hailed last 
week by leaders 
in both industry 
and labor. 

Ching, widely recognized in 
both management and union cir- 
cles for his fairness and skill in 
matters of management-labor re- 
lations, was director of indus- 
trial and public relations for U. 
S. Rubber for the last 18 years. 

An agreement was reached last 
week between the Goodyear Tire 
& Rubber Co. and the United 
Rubber Workers (CIO) union, pro- 
viding for six paid holidays. 

The agreement does not provide 
for wage increases, it was pointed 
out, but a new wage negotiation 
clause was agreed upon whereby 
either party of the agreement can 


HOMAS TRUCK 
of Heakuk 


Thomas “Job-Suited” round corner 
truck. Ten sizes. Made with over 
1000 different handles, boxes, 
shelves, etc. ... one of them “Job- 
Suited” to your business. Thomas 
also makes many other 
types of 2 and 4-wheel 
trucks, casters and wheels. 
Write for catalog MC. 





Cyrus 8S. Ching 






THOMAS TRUCK & CASTER CoO. 
4773 Mississippi River Keokuk, Ia. 











reopen wage negotiations on 60- 
effective 
through next June. 

+ * +” 


* THE meantime, soft coal oper- 
ators said last week that wild- 
cat strikes have increased under 
the “able and willing to work” 
clause of their contract with the 


The “able and willing” clause 
is John L. Lewis’ loophole for 
avoiding damages and penalty 
suits under the Taft-Hartley Act 
by providing that the no-stoppage 
agreement shall cover “persons 
employed in the _ bituminous 
mines during such time as such 
persons are able and willing to 
work.” 

Lewis forced inclusion of the 
clause in new contracts signed 
July 8 and since then the opera- 











A HUGE CIRCUS TENT 90 by 220 feet with 20,000 square feet of display space 
housed the Dodge Truck special equipment show at the Illinois State Fair. Some of 
the 43 trucks with special bodies and equipment and 15 passenger cars that were 
displayed by Harold Prehn, Inc., Springfield, Il., are shown. 


tors have had an_ increasingly 
greater number of work interrup- 
tions, they claim. 

One producer said that he had 
17 strikes in 50 mines within a 
period of six weeks. Cause of one 
of the stoppages was a worker’s 
refusal to carry out the order of 
a foreman by contending that he 
was not “able and willing.” He 
was sent home but the rest of the 
150 miners struck in protest. They 
returned to work the next day on 
orders from the local UMW offi- 
cials. 


Cutaway view of Timken Two-Speed Easy-Power Shift. Unit may 
be either vacuum or compressed air actuated. This exclusive 
Timken unit is integral with the axle—not tacked on to the outside 
where it would be exposed to water, ice, dust and flying gravel. Note: 
There are no outside connecting rods or linkage to go wrong. 




















Hypeid Gear* 












DOUBLES GEAR COMBINATIONS 


The Timken Two-Speed Axle sup- 
plies the missing rungs in your 
ladder of truck performance— 
bridges the big gaps between 
ratios provided by ‘‘single-speed”’ 
axles. You get 8 speeds forward 
instead of 4, 10 instead of 5, or 12 
instead of 6, depending upon the 
number of transmission speeds. 





A esr 
Hypoid-Helical 
Double-Reduction* 


*INTERCHANGEABLE IN SAME AXLE HOUSING USING THE SAME AXLE SHAFTS 


Husky gear train of 
Two-Speed Hypoid- 
Helical Final Drive. 


RITICISM of the CIO’s attempt 

to “put the finger” on members 
of Congress because of their action 
in voting for the Taft-Hartley Act 
was sounded last week by Carroll 
Reece, chairman of the Republican 
National Committee, who assailed 
issuance of a “1947 Voting Guide” 
by the CIO Political Action Com- 
mittee as a “typical piece of im- 
pudence.” 

Intended as an index to the 
political actions of members of 
the Senate in supporting or op- 
posing enactment of the Taft- 





2-SPEED 


33 


Hartley Act, this latest action is 

“merely another phase in the 
campaign of studied misrepre- 

sentation of the Republican Con- 
gress,” Reece asserted. 

The guide, listing the voting rec- 
ords of members of Congress to- 
gether with advice on how to de- 
feat those who “voted against the 
people,” was distributed by the 
CIO News last week in apparent 
defiance of a provision of the Taft- 
Hartley Act forbidding expendi- 
tures by unions in connection with 
federal elections. 

* + + 


EANWHILE in Boston, State 
i Commissioner of Labor and 
Industries Daniel J. Boyle and 
State Attorney General Clarence 
A. Barnes have agreed—in response 
to labor group protests—to revise 
the forms on which unions must 
file financial reports with the state 
under the Barnes law. 

Sponsored by Attorney Gen- 
eral Barnes, the law requiring 
unions to file annual financial 
statements with the state, was 
adopted by popular vote at last 
fall’s election. 

Boyle announced that unions 
would not be required to list their 
total assets in banks and invest- 
ments. 













HYPOID-HELICAL 
FINAL DRIVE 


... with Easy-Power Shift 


BROTHER, it’s a blinger! 


THIS TIMKEN ‘Two-Speed Hypoid-Helical 


Final Drive 


downs your maintenance cost and ups your schedules, 
because it makes available maximum pulling power and 
maximum road speed in the same truck. 


A FLICK of the finger and a momentary release of the 
accelerator — and all the strong-arm work of shifting axle 


gears is done for you! 


YOU GET double the number of speeds as compared with 
a conventional axle. You get exclusive Timken Hypoid 
“High-Performance” Gearing combined for the first time 


with helical spur gearing; a new, 
in a removable pinion cage; 


pinion mounted 


larger, stronger hypoid 
larger, 


stronger bearings — plus Advanced-Related Design and a 
high degree of parts interchangeability found only in new 


Timken “3 for 1” Axles. 


Like it? Specify a Timken “3 for 1” Axle with Two- 
Speed Final Drive and Easy-Power Shift under the next 


trucks you buy! 


Ff (AXLES 


TIMKEN-DETROIT AXLE COMPANY 


DETROIT 32, MICHIGAN 
NSIN AXLE DIVISION, OSHKOSH, WISCONSIN 
EN AXLE BRAKE DIVISION, DETROIT, N 
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Programs Under Way... 


Truck Sales 
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Seen Tied 


To Road Improvement 


(Continued from Page 28) 


under way in Michigan and under 
consideration in Mississippi, and 
in Pennsylvania an existing study 
group—the Joint State Government 
Commission—has been granted ad- 
ditional time by the legislature for 
making its report. The report is 
now due March 1, 1949. 

In two other states, Florida and 
Ohio, legislation providing for 
long-range planning failed. 

In six of the nine states in 
which highway studies were 
voted this year, legislative com- 
mittees were created for the ex- 
press purpose of making the in- 
vestigations. Existing official 
bodies received the responsibility 
in Maine (the State Highway 
commission), Massachusetts 


(Committee on Highway and Mo- 
tor Vehicles), and Nebraska (the 
Nebraska Legislative council). 

In Minnesota, Oregon, South Da- 
kota and Washington, personnel of 








A single row, 


work. A % 


vator shovel, fine-too’ 
10” sweep... easily 


instant use by a mere flip-of-your-foot. 


FHat04f rower rourenen 


For Farm aud Field 


Aggressive dealers far and wide are finding eager acceptance of 
the new Haney Bull Terrier Tractor. A marvelously versatile power 
unit... it’s the answer to complete mechanization on small and 
medium farms...an indispensable secondary unit for efficient 
operation of a large farm. It is applicable to highway maintenance, 
park and airport care, and hundreds of industrial uses. 
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THE HANEY POWER MULTIVATOR 


power-driven, 
purpose cultivating machine. Suitable for 
gardening, cultivation, and croptending 
H.P. 2-cylinder gasoline 
engine. Can be arranged as a planter, 
mower, spray set-up, snowplow, and many 
other odd jobs requiring fractional horse- 
power...either moving or stationary. 
Already attached are hilling plow, culti- 


EALERS! 


ew exclusive 





the committees is limited to elect- 
ed officials. The Kansas committee 
includes, in addition to elected offi- 
cials, 18 members appointed by the 
governor, including representatives 
of agriculture, highway users, la- 
bor and others. The number of 
committee members ranges from 
seven in Oregon and South Da- 
kota to 22 in Kansas. Expenses of 
the studies are to be paid from 
state highway funds, with Wash- 
ington making the largest appro- 
priation of $100,000. In almost all 
cases the committee reports are 
to be made to the next regular 
session of the legislature. 
Important to all truck dealers 
is the method of financing the 
present and long-range program 
of completing the nation’s hard- 
road system to give firm and all- 
year truck access to the 50,000 
towns and cities entirely depen- 
dent upon trucks. 


th cultivator, and 
interchanged for 







able. 


hole digger. 


THE HANEY-GRANGER 


2-WHEEL TRACTOR 


A sturdy little 5 H.P. 2-wheel tractor, 
perfectly designed and engineered for 
plowing, cultivating, harrowing. Comes 
complete with power take-off, 10” plow, 
disc harrow, and cultivator. Has additional 
accessories such as bulldozer, post-hole 


digger, snow plow, 


attachment, and mower. An all-purpose 
tractor, it is in year-round demand. 


riding sulky seat 





purpose for which 


When a state diverts any of 
its highway revenue from the 
it was as- 
sessed and _ collected—that of 
building and maintaining the 
hard-road highway system of the 
state or nation—it is a direct 
blow at the present and future 
truck sales potential of the in- 


dustry. 
Farmers, for the past two years, 
have demonstrated they want 


trucks and will buy them when 
available and as long as present 
high prices prevail for farm prod- 
ucts. With only one possible ex- 
ception, al! of the 10 leading states 
in truck registration increases last 
year were farm states. Registra- 
tion trends to date seem to indi- 
cate that this year’s figures will 
repeat the same picture of heavy 
truck buying by farmers and small 
town operators. 

Over 31 percent of all trucks now 
in service are owned on farms, 
while 62 percent of these are now 
10 years old or older and ready for 
replacement. This means that the 
farm truck market today will ab- 
sorb approximately 3,550,000 re- 
placements, as well as unknown 
thousands of trucks for farmers 
who have never owned a truck be- 
fore but now have the money and 


an urge to buy. 
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AS PART OF a huge expansion program, Don Allen (Chevrolet), Buffalo, has ac- 


quired the former Packard service building 


on Main and Amherst Sts., one block above 


his main building, and will confine operations here to the sales and service of com- 
mercial cars. This adds 24,000 square feet of working service space, in addition to a 
parts department and ample showrooms. The building was taken over with all tools and 
equipment and the entire staff of mechanics. The building was recently modernized at 


a cost of $34,000. 

The more good roads, the more 
truck prospects in the farming 
areas—and the faster the pres- 
ent trucks on farms will wear 
out because they will be used 
more and for longer periods dur- 
ing the year. 

So it is becoming more and more 
important for the truck dealer to 
keep himself informed on what is 
done with road money in his state 
and county—and to make his voice 
felt when diversion takes place or 
is threatened. 

Opposition to repeal or modifica- 








A 12% H.P. air-cooled engine makes it ideal for use in all weather, 
all seasons, all locations. Drawbar and power take-off are standard 
equipment. Three speeds forward, one reverse. Four-wheel adjust- 
able tread, individually braked rear wheels, and a turning radius of 
seven feet. Attachments include bulldozer, plows, mowers, high- 
row cultivator, spring-tooth harrows, tandem-disk harrow, post- 


Our policies are written by dealer minded men...men who know 
that a dealer must have adequate territories, must make money, must 
have every possible product advantage. A Haney dealer franchise 
means continuous sales and profits...and is backed up locally 
and nationally by forceful advertising, timely and aggressive dealer 
aids, and a policy of assistance in direct proportion to the vigor 
and initiative of your own management. 


TV ALTO UO kPa COU iP ay 32, PA. 





tion of the federal gasoline tax 
and other automotive excise levies 
was urged by Al F. Winkler, presi- 
dent of the Western Assn. of State 
Highway Officials at the organiza- 
tion’s annual convention in Mis- 
soula, Mont., recently. This opin- 
ion, which was concurred in by 
many of the highway officials 
present, is directly contrary to the 
viewpoint of over 400 national and 
state highway user organizations in 
the petition to the United States 
Congress recently submitted by the 
National Highway Users Confer- 
ence memorializing repeal of the 
federal automotive levies. 

In his presidential address, Win- 
|kler stated: 

“In order to sustain anywhere 
near adequate federal aid appro- 
priations we must resist legisla- 
tion that would repeal or modify 
| the federal gas tax and other 
| automotive excise levies. We 
must resist the use of these 
monies for any other purpose 
than for the development of the 
| national highway system. The 

proposals to cut highway users’ 
‘taxes derive support from strong- 
ly organized groups within our 
states and reflect themselves with 
almost overpowering strength in 
national legislation. I refer to 
the attempts to repeal or reduce 
gasoline and other automotive 
excise taxes. ... It would appear 
to me as sound economic judg- 
ment that the federal government 
assume a larger than 50-50 share 
on the interstate system, espe- 
| cially in light of the stupendous 

revenue the highway users are 

paying in anticipation of local 
| benefits.” 
In his welcoming address, Gov. 
|\Sam C. Ford of Montana called 
for spending of federal gasoline 
tax proceeds for highways and 
urged increased federal participa- 
tion in the interstate highway sys- 
| tem. 
| In his paper, “Public Relations of 
Highway Departments,” Hal H. 
Hale, executive secretary, AASHO, 
stated, “If we do the job that lies 
ahead of us, we are probably go- 
ing to have to spend, at all levels 
of government, something approxi- 
mating $4,000,000,000 a year. That 
|is a lot of money and the public 
|is going to have to be told by the 
| highway officials why it is needed 
|}and how it is to be acquired, if it 
|is to be provided.” 











Western Association 


Founded by Carriers 

PORTLAND, Ore.—Formation of 
| the Western Motor Carriers Assn., 
|}an organization of motor carriers 
|in 11 western states, has been an- 

| nounced by Ray H. Culbertson, 
| Secretary-manager of the associa- 
| tion. 

Headquarters for the associa- 
tion’s activities will be in San 
Francisco. George V. Eastes, of Lee 
& Eastes, Inc., Seattle, was a mem- 
ber of the committee which formed 

|the association. 


It costs you about a penny-a-day to keep 
| abreast of the automotive news—better re- 
new NOW! 


HUDSON 
CAR DEALERS 
For Greater Profits 





See 


“WEATHER-PROOF” 
SUN VISORS 
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Recognize Need... 
SapwaarellicamnsreDnansunapemnesan> 


More Dealers to Get 
Separate Truck Shops 


(Continued from Page 25) 


business. Whether they ever sold | 
trucks before, they can now re- | 
alize that truck service must be | 
profitable if handled properly. 

Good truck mechanics are dif-| 
ferent from passenger car me-| 
chanics. 

In the first place they would| 
rather work on trucks than pas- 
senger cars. There is an allure to 
the truck end of the business that 
is intriguing to them, and most of 
them take great pride in their 
workmanship. 


Due to the nature of truck ser- 
vice, most truck mechanics work 
on the hour-rate basis. And the 
truck owner would rather pay for 
his service on this basis, since 
there is nothing more costly to a 
truck owner than an idle truck 
during working hours. They want 
the mechanic to take the time to 
do the repairs that are necessary, 
properly and correctly. They don’t 
want to—and won’t very many 
times—come back to have faulty 
work corrected. It must be done 
right the first time. 

Truck owners and drivers know 
their vehicles much better than 
passenger car owners and are 
able to tell the mechanic just 
what is wrong and what should 
be repaired or replaced in a very 
high percentage of cases. Me- 
chanics don’t have to spend a lot 
of time looking for the fancied 
squeak, grind or other noise. 

Then, too, the driver knows when 
his truck has been repaired prop- 
erly and rarely gets out of the ser- 
vice door before he is able to tell 
if the work has been done right. 

Due to the nature of truck ser- 
vice, the tools, test equipment and 
other fixtures in the truck service 
department must be heavier and 
stronger. Stalls must be deeper, 
aisles wider, exits opposite en- 
trances, and provision made for 
a customers’ service parking lot 
where trucks awaiting service, and 
trailers, can be stored while the 
power unit is being worked on. 

Doors to the truck service de- 
partment must be higher and wider 
to accommodate large and high 
truck bodies. There must be suffi- 
cient height under the roof to ac- 
commodate large van bodies when 
the vehicle is on the lubrication 
hoist. Bumping and painting facili- 
ties must be larger and equipped 
to take care of much heavier sheet 
metal than passenger car service. 

Without these facilities, the deal- 
er cannot render the type of truck 
service customers demand — nor 
can they take adequate advan- 
tage of the profit advantages of 
selling truck equipment. They 
must have body mounting and 
painting facilities. They must be 
able to put on running lights, 
make tire changeovers and do 


KNUDSEN 


—a Biography 
By Norman Beasley 


“The life of Knudsen 
spanning the years 
from 1900 to 1947 is 
in itself a history of 
the industry. It will 
Prove as interesting 
reading to anyone who 
believes in the kind of 
America we are de- 
termined to retain, as 
it will to us who 
make our livelihood di- 
rectly or indirectly 
from the manufacture 
or sale of motor ve- 
hicles. I would recom- 
mend it to the Book-of-the-Month Club or 
the Literary Guild as surpassing in gen- 
eral interest anything they have selected 
this year. We predict that it will run 
many printings and would be disappointed 
if every reader of this column did not 
make it a ‘‘must’’ for his library and a 
legacy for his children. We will be eter- 
nally indebted to Norman Beasley for the 
excellent job he has done, but more par- 
ticularly for the ingenuity he displayed in 
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getting Bill to agree to it!'’—George M. 
Slocum in ‘‘Edgewise.’’ 
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Te el 


many other services in their own 
plants to obtain the full profit 
potential in truck selling. 

Of course many services, such as 
equipping with air brakes, mount- 
ing dump bodies and hoists, cut- 
ting down trucks for tractor ser- 
vice and making axle changeovers, 
| are better done in the shops of the 
equipment dealers from whom 
these units are bought. 

But the dealer should be pre- 
pared to service these items—day 
or night—in his own shop when 
called upon. : 

Separate salesrooms of sufficient 
size to not only show several mod- 
els of trucks but a goodly number 
of truck equipment items is also 
very advisable. Many equipment 
items, while they can be sold from 
the catalog, if the customer is fa- 
miliar with the item, are better 
sold by actually showing the de- 
vice to the buyer. 


ONCEOVER OF THE NEW FORD TRACTOR occupied the attention of dealers 
who attended a meeting in Richmond, Calif., under sponsorship of Pacific Tractor & 
Implement Co. Left to right: Newt Owen, San Francisco; Walter Noonan; Robert 
Cairns, Walnut Creek; Rex Nicholson and Berkley Neustadt, partners in the Richmond 
firm, and Tony McGraw, Pacific Coast sales manager for Dearborn Motor. Noonan is 
with Pacific Tractor. About 150 dealers and their representatives attended. 








the prospect to other sales out- 
lets when it is necessary to show 
the actual equipment to make the 


Having a model or sample on 
the floor of the truck salesroom 
eliminates the need of exposing 
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sale. Although this is not a seri- 
ous factor now, while trucks are 
short in supply and sales easy to 
make, under keen competition it 
may not be so desirable. 

In the truck business—especially 
in the cities—the customer that is 
highly desirable is the fleet oper- 
ator who gives the dealer all of his 
business——-not only his repeat truck 
purchases but his service business. 
By tieing the truck service to his 
shop the dealer makes it difficult 
for the buyer to shop when a new 
truck purchase comes up — good, 
efficient, reasonably priced service 
being so essential to economical 
truck operation that the customer 
would think twice about switching 
his purchases. 

And the profits from truck equip- 
ment are vital to profitable truck 
selling under competitive condi- 
tions, for in many cases, except in 
the very smallest models, the truck 
equipment so'd with a cab and 
chassis will many times show a 
greater net profit than the sale of 
the truck itself. 

—JacKk Weep 


Steffan Motors 


A business name has been filed 
for Steffan Motors, 167 Young St., 
Tonawanda, N. Y., by Walter J. 
Steffan. 








AVAILABLE NOW — For EXTRA PROFITS 


Mew TRIPPE Streamlined SPOTUIGHT 


The Sensational new Salesmaker that car owners see, want—BUY 


IT DOES WHAT NO OTHER TYPE 
SPOTLIGHT EVER DID BEFORE! 





BEAMS RIGHT, Lert—forward, up 
or down. Picks up signs, street 
numbers, obstacles on any side 
of car—no reflections on hood. 
Only a roof mounted spot gives 
your customers all this. 


QUICK AS A FLASH. 
Flip the switch on the 
inside under-roof 
CONTROL BALL. Turn 
ball any direction —for 
any driving emergency— 
in a split second. 

bulb turn, swivel ‘in 


‘ 


™ : . dust, dirt and wear. 


eQUICKLY, PROFITABLY INSTALLED =~ 
ePRICED FOR WIDE PROFIT MARGINS =~ 
OWITHIN EVERY CAR OWNER'S-BUDGET. 


. SEALED REFLECTOR: Reflectorand. 
a sealed 
housing. Proof against weather, 


fits 


GET ON THE BEAM!..it3 TRIPPE for Spotlight Prof 





















rT mrt CO. © 2608 W. ry St. bd eae aL 
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a CROSLEY INDIANAPOLIS ’41—-Convertible, $1,175; 4 door, §$1,- 
. s ’47--2 door, $525. (Ken Schaefer Co.) 075; 4 door, — 9 d $730; 2d 
se ar uction rices DODGE (Auctions held Thursdays. Col. R. V. —- door, $770; 2 door, $730; 2 door, 
'35-—Coupe, FORD =. auctioneer. Prices listed are for|* > 2 door, $800; 2 door, $710; 2 door 
Aug. 14.) - 7 , yo Owes o- ’ 
MA CITY *41—Convertible, $840; 4 door, $1,080; '47—2 door, $2,020; 2 door, $2,235; BUICK $520. J , 
aT ey ag 2 door, $1,080; 4 door, $1,095; coupe,| coupe, $2,245; 4 door, $2,060; con-| °47—Super convertible, $3,350; Super| '38—4 door, one; 2 door, $420. 
i ‘on i $1,150; 2 door, $1,080; 2 door, $1,175. | vertible, $2,250; club coupe, $2,140. convertible, $3,325; Super 2 door, $2,990. 37— 2 door, $305. } 
(Auction held on Wednesdays. Prices for FRAZER 1 
Aug. 18.) '40—2 door, $915; 2 door, $1,055; 2| ’46—Club coupe, $1,500; 4 door, $1,| '46—Super 2 door, $2,345; Super 4] , door, $2,260 
bin BUICK door, $940; coupe, $1,000; 2 door, $1,035.|650; 2 door, $1,730; 2 door, $1,760; 4/ door, $2,250. 47—Manhattan 4 door, $2,260. i 1 
’41—2 door, $1,115 "89—2 door, $670. a a $1,010 424 door, $1000: 4 door, $1,200. = an’ Wee ee gese 
40— ’ $350. ‘ 3 ’42—2 door, $1,010. ’41—4 door, $1,300. '41—-Convertible, $730; oor, $590; 
$84 door’ $820; 4 door, $215 Si—4 door, $800. '41—2 door, $1,125; 2 door, $990; 2] 404 door, $1,025. coupe, $740. 1) 
; CHEVROLET ’ CHRYSLER door, $1,070; 2 door, $1,160; 2 door,! °39—Coupe, $600. ; NASH 
"47—2 door, $2,125. '47—Windsor 4 door, $2,850. $1,000. ; CHEVROLET '41—2 door, $690. 
*46—Club coupe, $1,940. '46—Windsor 4 door, $2,575. *40—Convertible, $970; 2 door, $780; 47—Convertible, $2,826: FL 2 door, 40—Coupe, $610. tic 
*42—-Club coupe, $1,100. ’41—4 door, $980. oe, mre $810. a $670 $2,375; FM 4 door, $2,235; FM 4 door,| , OLDSMOBILE 3 
’ oe soy = oor, mae? eae, . $2,225. ’46—(6) 4 door, $2,080. 
37—2 door, eon '46-——Convertible, $2,005; FL 4 door,| ‘41—4 door, $1,300; 4 door, $900. : 
89-2 door, $525; 2 door, $525 oaas: FM 2 aie SM 4 door, 39-4 door, $750; 4 door, $725 5 
; ’ MERCU! aes $1,800; coupe, $1,725. PACKARD : ae 
46—C ee tte *42—Club coupe, $1,200; coupe, $940. "47—2 door, $2,250. : 
‘41-4 door, $1,160. ’41—2 door, $1,150; 4 door, $1,060; 4] "46-2 door, $1,900. 
'89—Club coupe, $860 door, $1,080. '41—2 door, $840. 
u cone, an 4 door, 1.000; 8 door, wn 2} °40—4 door, $820. 
’ door, $960; 2 oor, 40; clu coupe, T 
Ai 600% SD SMOBILE ee ee door, $2180 32 door, $2,140. , 4 
, : 2 door, 25. 4e@ ; ¢ 50 
3 _—— coupe, $1,180; club coupe, ak tant. s019; 2 door, $770; 2], _* 9 £390 $1,780; 2 door, $1,750; ‘ 
40— $860 door, $725; 4 door, $950. , : s : 05 : oO 
2 door, EY MOUTH "86-2 door, $275; 2 door, $230. ‘304 door’ $710; coupe, $630. aa 
’47—2 door, $2,255. CHRYSLER ’°36—2 door, $475. : $8 
’46—2 door, $1,590; 2 door, $1,510; 4 ’42—Town & Country, $1,400. PONTIAC > 
door, $1,500. ‘41—Royal 4 door, $975. "47—(6) 2 door, $2,600; 2 door, $2,- : $7 
’42—-Convertible, $1,125; 4 door, $1,- CROSLEY 560. ; ; 
000. ’47—-2 door, $690. 46-4 door, $2,325. 
PONTIAC DE SOTO 422 door, $1,200. 
"47—2 door, $2,465. "47-2 door, $2,575. '40---Club coupe, $1,050 
’46—4 door, $2,220. '42—Coupe, $1,130. '39-—-2 door, $875. ’ 
’41—4 door, $950. ‘ DODGE *26-—Coupe, $375. 
’40—-2 door, $860; 4 door, $605 *47- Convertible, $2,580; 2 door, $1, Y STUDEBAKER _ : 
’B9--4 door, $510. 925. '47—Commander 4 door, $2,500; Cham 
TERRAPLANE ’46—Coupe, $1,725. pion 4 door, $2,125; Champion 2 door. j 
‘35 -—Coupe, $165. " 4 door, $90. $2,095. 


FORD 42-2 door, $1,015. 


° '41—4 door, $950. 
DURHAM, N. C. 47—-4 door, $2,040. ‘ant Geen’ Seen. 


Durham Auto Auction, Homestead Sales ’46—-Convertible, $1,920; club coupe, p 
& ae J. B. Leathres, manager, and| $1,840; 2 door, $1,675; 4 door, $1,460. (Continued on Page 37, Col. 1) 


; a ills, auctioneer. Auctions every WHITE SIDEWALL TIRES 


46 


Thursday. Prices are for Aug. 14.) 
BUICK 


” 
2, 








’46—Convertible, $2,550. | sta 
*41—4 door, $1,025. $2,: 
CHEVROLET ‘ 
’47—Sedan delivery, $1,725. $1, 
"46—FM 2 door, $900; FM 2 door, 710 
$1,600; FM 4 door, $1,785; FM coupe, doo 
$1,560. $1, 
’41—4 door, $1,025; 2 door, $1,075; ‘ 
2 door, $895; 2 door, $925. a . 
39 2 door, $675. 3 
jae ete A WRITTEN GUARANTEE $1,( 
” oor, $1,100. a "4 
DE sOTO ISSUED WITH EACH PURCHASE den 
42—Coupe, $1,050. OF LIFETIMER EXTRA SERVICE con 
DODGE $1, 
’46—Custom 2 door, $1,875; 4 door, TIRES < 
$1,900 ; 


'42—-Pickup, $600. 
’87—2 door, $1,050. 


’47—Pickup, $1,200; 2 door, $2,125; 
coupe, $2,150. 

’46—Club coupe, $1,425; 2 door, $1, 
700; 2 door, $1,650; %-ton, $1,700. 

’42—Coupe, $710; 2 door, $1,095. 

’41—2 door, $650; 2 door, $1,010; 2 
door, $920; 2 door, $925. 

’40—2 door, $1,000; 2 door, $650; 2 


door, $875. 
LINCOLN 
’42—Zephyr 2 door, $1,100. 
MERCURY 
*46—Club coupe, $1,925. 
’40—Convertible, $1,055; 4 door, $975; 
4 door, $750. 
OLDSMOBILE 
> 46—(76) 2 door, $2,100; (76) 2 door, 


=< 4 a a i : "4 

= . : ‘ 

an 4d 

$2,000 a 1 

“¥41—(8) 2 door, $1,705. 4 

PACKARD : 9 

*42—-2 door, $1,200. Pa "3 

42-2 door, $900. . 

— oor, , ‘4 

’41—28 door, $900. ed aT A remolded tire with a “New Tire 








o . e 


Collins @ Aikman 
200 Madison Avenué, New York 16, N.Y, 






PONTIAC 


*47—Convertible, $2,600; (6) 2 door, 650x16 Te 14 Guarentee” 
$2,100; (8) 4 door, $2,150; (8) 2 door, ra tL 
$2,250; (8) 2 door, $2,350. Tae $9.75 ORDER A SAMPLE (s 


-— 4 door, $990; (8) coupe, $1,- 550x17 SL 


’40—(8) 2 door, $950. 
*89—(6) 2 door, $675. 
STUDEBAKER 


'41—Commander 2° door, $2,226 CAPITOL TIRE COMPANY, INC. 


TOLEDO, OHIO THE LARGEST TIRE PLANT OF ITS KIND IN THE WORLD 
(Doc Greiner) 

(Auctions held Thursday. Prices are for 
Aug. 14. Colonel Carl Marker, auctioneer.) ld hha 
"42-2 d stan 
—2 oor, ,420. 
'41—RM 4° door, $1,275. DISTRIBUTORS, DEALER 

CHEVROLET 
*46—Coupe, $2,005. ~ a 
’42—-2 door, $1,225. 
*41—Club coupe, $1,050; club coupe, 
$1,000; 2 door, $1,225. 
*37—2 door, $630. 
*36—2 door, $160. 
CHRYSLER 
’46—Limousine, $2,300. 
*898—4 door, $775. 
DGE 


DO 
’46—2 door, $1,910; 1%-ton C & C, 
$1,300. 
FORD 


GIVE WINGS 175; 2 door, $2,003 2 door, $2100, 


*46—Convertible, $2,025; 2 door, $1,- 


TO YOUR TRUCKS! Sportsman. "$3.200/ 9 'acor, “Si%50 clut 


SET TODAY! 


16th AND INDIANA AVE PHILADELPHIA 32, PA 
Tike eee) 2) CABLE ADDRESS -CAPTIRCOMP 


PRICES SUBJECT TO CHANGE WITHOUT NOTICE 





S & EXPORTERS WANTED 





Military Parts Headquarters 














ood Nae ible, $1,14 lub TRADE 
‘oO t 145; O . ‘ Tar 
With These Revolutionary New $1,000; 2 door, $1025. DISCOUNTS 
2 door, 50; 2 door, 50. 
MERCURY _ ~ 
ALUMINUM-MAGNESIUM Van Panels '46—Club coupe, $1,805, COMPLETE COVERAGE 
*42—Club —, a NEW—GENUINE 
The amazingly light-yet-rugged construction of ARMOR- ‘41—Club coupe, $750, PARTS and ASSEMBLIES 
LITE truck bodies reduces body weight tremendously ‘B94 door, 8600, FOR 
. a . DSMOB 
and increases load capacity dramatically. Get the 47 : v2 > 550. pe 
Msi toe See 7 468) 4 door, $2310; (10) 4 door, ALL MILITARY TRUCKS 
money-saving facts on ARMORLITE before you buy $2,210. . 2 
body. Write for literature tod '41—(76) 4 door, $1,190. AND PASSENGER CARS 
Or ee ee ee ter nse ce. EXPORT DISTRIBUTORS INVITED 
PONTIAC - a 
ARMORLITE a (8) 2 door, $2,425; club coupe. Call — Write — Wire 
reuck BODIES go ios (6) 2 door, $2,270; (8) 4 door, NATIONAL PARTS CO. 
‘41—2 door, $1,175. 4346 E. OLYMPIC BLVD. 
STUDEBAKER 
Available through Truck Dealers Everywhere ’47—Champion 4 door, $2,175; Cham- LOS ANGELES 23, CALIFORNIA 


pion 2 door, $2,185; Champion club coupe, 


: s i , $2,250. 
commerciat Boor ovivision, ELECTRIC BOAT COMPANY, croton, conm.| *:35°' champion # door, § 





VISIT OUR DISPLAY ROOM OF G.I. PARTS 





Se 





oii 








TRUCK SECTION 


Used Car Auction Pitees 


(Continued from Page 36) 


’42—-4 door, 
*41—Coupe, $970; 
door, 
$1,125. 

*40—4 door, 
door, 


TRUCKS 
Chevrolet: ‘46 Sedan delivery, $1,550; 
y-ton C & C. 
Dodge: °47 Pickup, $1,610; pickup, 


$1,600. 
Ford: °48 1%-ton wrecker, $675; °37 
1%-ton dump, $380. 


VALDOSTA, GA. 
(Tom Hewitt Auto Auction Sales, auc- 
tions every Friday. Prices are for Aug. 8.) 
BUICK 


'47—Convertible, $3,125. 

'46—4 door, $2,450. 

’41—4 door, $900; 2 door, $1,025; 2 
door, $1,075. 

'40—4 door, $900; coupe, $795. 

CADILLAC 
'47—2 dfr, $4,425. 
CHEVROLET 

'47—4 door, $2,050; 4 door, $2,050; 
4 door, $2,200; club coupe, $1,775. 

46—Pickup, $1,400; 2 door, $1,600; 4 
door, $1,630; 2 door, $1,685. e 

’42—2 door, $1,150; 4 door, $685. 

'41—Convertible ,$830; 1%-ton truck, 
$850; 4 door, $965; club coupe, $1,075; 
2 door, $1,100; 4 door, $865 ; pickup, 
$765; 4 door, $1,115; convertible, $1,000. 

'40-——2 door, $1,000. 

'89—2 door, $675; 4 door, $650; 2 door, 
$710. 


’88—-4 door, $675; 2 door, $675; 4 door, | ¢ 


$725; 4 door, $675. 
'87—2 door, $490. 
CHRYSLER 
'47—4 door, $2,700. 
'42—4 door, $875; club coupe, $1,500. 
CROSLEY 
'47—2 door, $745; 2 door, $675. 
DODGE 


’47—2 door, $2,325. 
’46—Pickup, $1,230. 
FORD 

’47—Station wagon, $1,975; 2 door, 
$2,050; 4 door, $1,620; 2 door, $2,125; 
station wagon, $2,275; station wagon, 
2,250; station wagon, $2,300. 

'46—Club coupe, $1,700; club coupe, 
$1,725; club coupe, $1,780; 4 door, $1,- 
710; 4 door, $1,700; 4 door, $1,575; 2 
door, $1,610; 4 door, $1,735; 4 door, 


’42—Jeep, $450; 2 door, $820. 

'41—Convertible, $1,500; pickup, $500; 
2 door, $1,125; 4 door, $990; 2 door. 
$1,075; 2 door, $885. 

*40—-Convertible, $900; 2 door, $700; 2 
door, $690; pickup, $850; 2 door, $1,000; 
convertible, $1,225; 2 door, $995; coupe, 
$1,300. 

’39—2 door, $920; 4 door, $920. 

HUDSON 


~ 


46-4 door, $1,375. 
INTERNATIONAL 


’47-—Half-ton pickup, $1,606. 
MERCURY 


'47—4 door, $2,400. 

'46—4 door, $1,760. 

°42—4 door, $1,185; 2 door, $1,100. 

’41--4 door, $875; 2 door, $825; 4 
door, $1,100. 


'46—4 door, $1,410. 
’40—2 door ,$575. 
OLDSMOBILE 
'42—4 door, $1,025. 
"40—4 door, $575. 
PLYMOUTH 

"47—4 door, $1,800. 

’46—4 door, $1,760; 4 door, $1,675; 
4 door, $1,225; 2 door, $1,700; 2 door, 
$1,750. 

’41—2 door, $835; 2 door, $900. 

’40—4 door, $900. 

’89—Coupe, $925. 

’87—2 door, $445. 


’47—Club coupe, $2,500. 
STUDEBAKER 
’47—4 door, $2,125; 2 door, $715. 
BIRMINGHAM, ALA. 
(Dixie Auto Auction Sales) 

(Sales held every Monday and Friday. 
E. W. McElroy and R. A. Wildrep, man- 
agers. Doc Liles, auctioneer. Prices are 
for Aug. 11.) 

BUICK 

’47—Convertible, $3,375. 

'41—2 door, $875. 

'40—-2 door, $765. 

CHEVROLET 

'47--SM 2 door, $1,750; FL 2 door, 
$2,270; FL 4 door, $2,300; SM 4 door, 
$2,025. 

’46—SM 2 door, $1,690; FL 4 door, 
$1,860; FL 4 door, $1,760; FM 4 door, 
$1,780. 


BRUNNER AUTO-TURNTABLE 


Broadway showmanship right in 


your own display room. No pits— 
no holes. Set it up in 30 minutes 
ond run it 24 hoyrs a day — 
ANYWHERE. 


AMAZINGLY LOW IN PRICE 
Can be financed if desired 


For full descriptive 
folder write 


BRUNNER SALES COMPANY 
Dept. A-3, 80 Oakland Ave., Manchester, Conn. 





























"46 
40 


'87—4 door, $335. 


"47—Club coupe, $2,050; 2 door, $2,050; 
door, 
$2,060; club coupe, $2,025; 4 door, $2,000; 
4 door, $2,160. 
’46—Club coupe, 
715; 
2 door, 


*46--Commodore 


PLYMOUTH 

"47—4 door, 
$1,750; 4 door, $2,050. 
"46—Club coupe, 


door, 


CHRYSLER 
*41—Windsor 2 door, $1,200. 


club coupe, $1,680; club 
coupe, $1,650; 4 door, $1,675. 

’41—4 door, $600; 
convertible, 
vertible, 
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‘41—4 door, $900. 

‘39—Coupe, $660. 
PONTIAC 

’47--(8) 4 door, $2,575. 


’42—(6) 2 door, $900; (8) 4 door, 


$1,250. 
*41—(8) 2 door, $1,265; 4 door, $1,000. 
STUDEBAKER 
*39—2 door, $600. 


ALBANY, N. Y. 
(Tim Anspach) 
(Auctions every Monday. Howard Stan- 
1e7: auctioneer. Prices listed are for Aug. 
+) 


BUICK 
*47—Convertible, $3,225; 2 door, $2, 
875; convertible. $3,050; 2 door, $3,050. 
*42— 2 door, $1,185. 
*41—Convertible, $1,220; 4 door, $1,- 
300. 
*39—Coupe, $750. 
CADILLAC 
*47—(62) Club Coupe, $4,200. 
'38—Limousine, $825. 
CHEVROLET 
"47— Club coupe, $2,045; FL 2 door, 
$2,210. 
"46—-SM 2 door, $1,625 
"42—4 door, $1,050. 
"39-4 door, $475. 
CHRYSLER 
'47—Town & Country, $2,700; Wind- 
sor 4 door, $2,000. 
*41—-New Yorker 4 door, $1,050 
DE TO 
*46— Limousine, 2.2); 4 door, $2, 
175. 
'39-2 door, $2,760. 
DODGE 
'47—Pickup, $1,450. 
"39-4 door, $700. 
FORD 
"47—2 door, $2,010; pickup. $1.450; 2 


Wherever 


"42—2 door, $875. 


*47—(66) 4 door, $2,375. 
*46—2 door, $1,910. 
*41—-2 door, $1,200; 4 door, $675; 2 


*41—-2 door, $1,090; 4 door, $875 


Trucks Roll, MIDLAND 
SERVICE is Ne 


sé 


door, $1,975; 4 door, $2,075; pickup, Obituaries 





$1,325. 
'46—2 door, $1,675. - 
—Stat a , $950. ° 
*39—2 doer, $450: emus, $525. Tacoma Dealer Dies 
HUDSON isi ’ 
eid oan ee On Visit to Scotland 
KAISER TACOMA, Wash.—J. K. (Jack) 


"47—4 door, $1,875. 


INTERNATIONAL Gordon, 64, president of the Allen 


‘ . Motor Co. (Studebaker) and treas- 

47—Pickup, $1,180. : 

46 Pickup, ton urer of the Tacoma Automobile 
LINCOLN Dealers Assn., died Aug. 15 in his 


’47-——Club coupe, $2,825. native Scotland after a four-week 
’40—Zephyr coupe, $650. illness. 


NASH Gordon, a Tacoman since 1917, 
was stricken while visiting rela- 


tives in Glasgow. He was a Mason 
and Rotarian and one of Tacoma’s 


OLDSMOBILE 


door, $1,200; '4 door, $675. most prominent business men. 
*40—(90) 4 door, $800. - Se 
— Thomas H. Wiss sr. 
’41—(120) 4 door, $1,370. MORRISTOWN, N. J.—A partner in 
PLYMOUTH Victor A. Wiss & Brother, Thomas H. Wiss 
’47—4 door, $1,950; 4 door, $1,900. sr., died here Aug. 11. For the past few 
’468—2 door, $1,685; 2 door, $1,775; 4| years he has been an active trustee of 
door, $1,585; 2 door, $1,675. the state board, representing Morris 
’41—2 door, $650; 2 door, $950; club] county dealers. 
coupe, $1,110. * * 
"40—2 door, $500. 
PONTIAC William E. Hall 
'47—Station wagon, $2,800; 4 door, FAYETTEVILLE, N. C.—William E 
$2,325; 2 door, $2,475. Hall, 54, ‘local automobile parts dealer, 
*46—Coupe, $2,000. died Aug. 9. 
'42—2 door, $1,000. ee 


Frederick A. Wing 


B 
"47 ieee’ 4 —— $2,485; 4 SEATTLE.—Frederick A. Wing, 94, Se- 
door, $2,400. attle capitalist and the city’s first auto- 
*41—-2 door, $1,100. mobile dealer, died last week at his home 
"B8—4 door, $420. here. 








EACH PIN REPRESENTS 
A MIDLAND DISTRIBUTOR 
OR DEALER. 























Safe, dependable Midland Power Brakes help materially 
in profitable truck operation. Your trucks seldom, if 
ever, will be held up for brake service if you have Mid- 
land equipment. But should an emergency occur, com- 
petent Midland service is near, to get you rolling with 
the least possible delay. 


Get complete information about Midland Power Brakes, 
and Midland’s famous “Factory Rebuilt Exchange Plan.” 
See your Midland distributor, or write to us in Detroit. 


THE MIDLAND STEEL PRODUCTS CO. 


6660 MT. ELLIOTT AVE. © DETROIT 11, MICH. 
Export Department: 38 Pearl Street, New York, N. Y. 
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Lobbyists’ Salaries, Expenses 
Revealed by N. H. 


CONCORD, N. H.—Free Men— 
Free Enterprise, Inc., and the Car- 
rier Council of New Hampshire, 
both of which are composed main- 
ly of truck owners, had one of the 
most expensive lobbies 
years that legislative agents have 


been required to file reports, ac-| 


cording to reports on 1947 legisla- 
tive services filed at the secretary 
of state’s office here. 


Products where they'll be 


Nya neh A 


PRODUC'S 
CUNTROL THE Al« 





$2500 
LIST 
$15 
DEALER COST 
F.0O.B. DETROIT 


in the 38) 


The truck owners, as well as 


Stocks that gather dust don’t gather profits. 
A sure springboard to fast turnover is a good 
stock of Schrader Products—particularly the 
New Display cosamy of Caps, Cores and 
con. Set up your displays of these Schrader 


many automobile dealers who 
helped to enact the labor-restrict- 
ing Willey bill, paid Robert B. 
Hamblett, chief lobbyist, a report- 
ed $11,700 and expenses amounting 
to $313.60. 

Other reports showed that the 
New Hampshire Truck Owners 
Assn. paid Robert W. Upton $950 
and Harold L. Barnard $300. 


Jefferson Motors 


Jefferson Motors, Inc., has been 
incorporated in Buffalo with capi- 
|tal of 200 shares. Incorporators are 
|Edwin Brockman, Grove Barnum 
and Evelyn M. Paine. 





QUICK TURNOVER 


. . quick turnover and volume. 
And for providing your customers with all 
‘round tire-service at your shop there are 
no better products than the complete Schrader 
line, with its world-wide prestige and accept- 
ance. Order from your regular supplier today. 








make sales . 


seen and you'll 


Sell a Schrader Gouge to Every Vehicle Owner 


THE COMPLETE LINE—ONE SOURCE ONE RESPONSIBILITY 


Tire Vaives, Vaive Caps, Vaive Cores, Tire Pressure Gauges, 
Chuck Gauges, Couplers, Blow Guns, Air Chucks, Vulcanizers, Serv 
ice Tools, Hose Fittings, Spark Plug Pumps, Accessories 


VALVE CORE & 





A. SCHRADER’S SON, Division of Scovill Manufacturing Company, Incorporated, BROOKLYN 17, N. Y. 
Originators of the Comparative Air Loss System for Flat Tire Prevention 





ee. 


$60,000 Annex Planned 
By Johnson in Conn. 
com- 


Arrangements are being 


|pleted for the: construction of a 


7,000 square foot addition to John- 
son Auto Co. (Hudson), 380 Hud- 
son St., Hartford, Conn., at an esti- 
mated cost of $60,000. 

The addition will be of steel 
skeleton frame, cinder block con- 
struction, with a metal deck roof, 
steel windows and concrete floors. 
The first floor will be used for con- 
ditioning new cars, and the second 
floor for offices. 























VALVE CAP 


Sell them by the box of 5 









Patented 
SLIDING (Tempered) 
SPRING BLADE 
Absorbs Both Horizontal 
and Vertical Shocks 
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| BEHIND THE STORY 


in the cow country when 


larly in towns like Jordan, 


big parade in honor of the 





dealer in the state. It was a 









Truck Consus ‘Cite Town’... 


__ TRUCK 


which are miles from the nearest railroad. 


Although Jordan, a town of 700 population in a county that has but 
tants seattered thinly over its 3,000,000 acres, the ranchers and townsmen put on a 
In the distance one can see some of the world’s 
finest riding horses being driven around the corner to take their place in the parade. 


event. 


AT THE BANQUET thrown to Chevrolet officials and dealers, the winner and promi- 
nent local celebrities by J. P. Johnson, of the Miles City Motor Co.; Miles City, Mont. 
—the jumping off point on the rails for Jordan. 


RANCH TOWN LIFE in the raw is depicted in the gathering on the ‘‘gossip bench’’ 





SECTION 





















of finding the nation’s oldest Chevrolet truck in the little 
town of Jordan, Mont., is a human interest story of what happens to a county seat 
*‘automotive’’ comes to the town in force. 
businessmen said ‘‘having Chevrolet come to Jordan was the greatest thing that ever 
happened to the town. Visitors are flocking in to see the spot where the oldest truck 
was found, and the store keepers are washing their windows and sweeping their side- 
walks for the first time in years.’’ The gathering demonstrated the important place 
that the modern truck has taken in the daily lives of farmers and ranchers, particu- 


One of the local 


2,000 inhabi- 








PRESENTATION OF THE new Chevrolet truck in front of the Jordan Chevrolet deal- 
ership brought throngs from far and near, as well as practically every other Chevrolet 
big event in the lives of these pioneers. 










in front of a Jordan cafe before meal time. Parked at the curb is the ‘‘oldest Chev- 


rolet truck in existence.’’ 





LESLIE A. STOREY, the winner, his wife and the five little Storeys line up at the 
local drugstore in Jordan for a round of drinks in celebration of their good fortune. 


Storey operates a smali ‘‘spread’’ 
Jordan and used the old truck every day in operating his ranch. 


of approximately 2,500 acres, 


a few miles out of 
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* The party will feature golf and a 
Detroit Dealers Set Smorgasbord style dinner. 
Party for Managers Prizes for the golf matches will 


DETROIT.—The first annual|be offered and opening of play is 
managers’ party will be held Sept. | scheduled for noon. Managers have 
9 at the Birmingham Country Club | been requested to submit their res- 
by the Detroit Auto Dealers Assn.|ervations early. 


I DOUBLED 
ne my truck’s 
\¥ earning power 








with a 


pETROWT KaronoMyE 
Thornton Drive 


“Yes, sir! I really hit a gold mine when I put Thornton 4-Rear 
Wheel Drive on my medium truck! That Thornton Drive has 
made my medium truck into a a powerful, high 
capacity, rugged 6-wheeler. It has doubled my profits by dou- 
bling my payloads and increasing my performance by nearly 
100%—yet I still have the operating economy and advantages 
of a medium truck! 


“Figure it out yourself. My medium truck had a G. V. W. of 
14,000 pounds. When equipped with a Thornton Drive, that 
same truck has a gross of 30,000 pounds. This additional equip- 
ment increased my body and 
chassis weight by only 78%. 
Therefore, the payload was more 
than doubled. 


“And performance? My Thorn- 
ton Drive, using 3 NoSPIN Dif- 


ferentials*, gives me fwo drivin 
axles, four forse nds wh 
with itive, inde- 


ee nneaneee 
traction plusthe Thornton Drive’s [ 

rugged walkin Bo arcing». I NoSPIN Differential 
can get out of mi tough places 

soa jobs I'd oever atremptother- ls a Profit Saver ! 
wise. My performance is 100% 


better on the road and on 
those rugged off-the-road jobs. 


“Yes, sir—any trucker can hit 
the profit jackpot—double bis 
earning power—by converting his 
medium equipment to heavy ca- 
pacity, high performance trucks 
with Thornton 4-Wheel Drive!” 


(Formerly Thornton Tandem Co.) 


8701 Grinnell Ave. ’ Detroit 13, Michigan 
SOLD BY TRUCK DEALERS EVERYWHERE 








INSURANCE FOR FINANCED AUTOMOBILES 


SELF-FINANCING AUTOMOBILE DEALERS 
can now obtain 

@ SOUND INSURANCE PROTECTION 

@ TOP COMMISSIONS TO THEIR AGENTS 


by insuring financed automobiles under 
“THE AMERICAN PLAN” 


Write today for particulars 


AMERICAN AUTOMOBILE RISKS INCORPORATED 


16 Liberty Street . New York 5, New York 
United States Automobile Managers for the 


RHODE ISLAND INSURANCE COMPANY 
Surplus to Policyholders, Jan» 1, 1947 $3,019,862.79 





Prices 


(Continued from Page 1) 
announcement appeared due at any 
moment from Studebaker, but Ford 
officials maintained silence. 

The latest Chrysler Corp. and 
Willys-Overland prices follow: 








Chrysler 
New Factory 
Retail 
Royal 
4-door Sedan 
2-door Sedan 
7-pass. Sedan ........ 
Limousine 
Club Coupe ............ 
3-pass. Coupe 
Windsor 
4-door Sedan 
2-door Sedan 
7-pass. Sedan 
Limousine 
Club Coupe ............. 
Convertible ............ . 1,991 
3-pass. Coupe ......... 1,611 
New Yorker 
4-door Sedan ......... 2,073 
2-door Sedan ........ . 2,048 
Club Coupe ............. 2,058 
Convertible ...... ..- 2,828 
3-pass. Coupe ........ . 1,973 
Saratoga 
4-door Sedan ........ . 1,973 
2-door Sedan ........ . 1,948 
Club Coupe ............ . 1,958 
3-pass. Coupe ......... 1,873 
Crown Imperial 
7-pass. Sedan ........ . 3,905 
Limousine ............. . 4,005 
Town & Country 
4-door Sedan ........ . 2,496 
Convertible ............ . 2,873 
Traveler 
4-door Sedan ......... 1,846 
Dodge 
New Factory 
Retail 
Price 
Deluxe (Fluid Drive) 
4-door Sedan ........ . $1,457 
2-door Sedan ........ . 2487 
3-pass. Coupe ......... 1,347 
Custom (Fluid Drive) 
4-door Sedan ........ . 1,507 
7-pass. Sedan ........ . 1,861 
Club Coupe ............ . 1,502 
Convertible ............ . 1,812 
Town Sedan ............ 1,577 
De Soto 
New Factory 
Retail 
Price _ 
Deluxe 
4-door Sedan ......... $1,551 
2-door Sedan ........ . 1,516 
Club Coupe .............. 1,541 
3-pass. Coupe ........ . 1,451 
Custom 
4-door Sedan ........ . 1,601 
2-door Sedan ........ . 1,581 
7-pass. Sedan ........ . 1,983 
Limousine ................ 2,103 
Club Coupe ............. 1,591 
Convertible ............. 1,891 
Suburban ................ . 2,283 
Plymouth 
. New Factory 
Retall 
Price 
Deluxe é 
4-door Sedan ........ .$1,214 
Club Coupe .............. 1,189 
2-door Sedan ........ . 1,164 
3-pass. Coupe ........ . 1,139 
Special Deluxe 
4-door Sedan ........ . 1,289 
2-door Sedan ........ - 1,289 
Club Coupe ............. . 1,264 
Convertible ............. 1,565 
3-pass. Coupe ........ . 1,209 
Station Wagon ..... 1,669 
Willys 
New Factory 
Retail 
Price 
Station Wagon ........ . $1,625 
4-WD Trucks 
Cab and Chassis .... 1,495 
i eee 


Platform Stake .... 1,645 


Backlog Called Barrier 


To Paint Price Cuts 


DETROIT.—The law of supply 
and demand precludes the possi- 
bility of any early reductions in 
paint prices, said Elliot S. Phillips, 
president of Devoe & Reynolds Co., 
last week. He said a reduction in 
the tremendous backlog of orders 
would have to precede price cuts. 


Reflecting general paint industry 
conditions,: Phillips said his com- 
pany’s sales for the first eight 
months of its fiscal year exceeded 
the previous year’s total by 36 
percent. Gallonage production was 
also increased es the eight- 


month period, he 
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200 Dealers Attend lie A. 4 adhe Serer eee 
. gram and games. 
BATA Outing Allen was chairman of publicity; 
BUFFALO.—Nearly 200 members|Dan Taylor, refreshments, and 
of Buffalo Automotive Trades Assn.| Sperry W. Miner, toastmaster. 
and their employes attended the} Area chairmen were Alvin C. 
annual outing. Carl J. Westcott|Eshborn, Hamburg; Stanley Pack- 
was general chairman, assisted| ard, Tonawanda; Paul MacRoberts, 
by Joe C. Villa, James C, Crosby| East Aurora; Ted Bauer, Depew; 
and Walter A. Arenz. Glen Camp-/| William Dietrich, Williamsville, 
bell, Ralph A. Young and Les-|and Bernard J. Reuter, Kenmore. 














(1, IY me AT) | oy 





WORLD’S MOST WIDELY 
USED BECAUSE THEY 
OFFER THE MOST IN 


Practical Protection 


Every year hundreds of dealers 
sell thousands of STUR-DEE 
GRILL GUARDS with profit to 
themselves and very important 









benefits to their customers . . . 
because the STUR-DEE, fastest- 
selling of grill guards, is scien- 






tifically engineered for maximum 






protection of costly grills, radi- 






ators. fenders, headlights, etc. 






Easy to install—liberal discount. 
Write for bulletin and details. 


VOLIZ BROTHERS 
Tuconporated 










$90 

90 

B. SERVING SINCE 1869 

a 2520 South Indiana Avénue, Chicago 16, Illinois 
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Of Price-Fixing 


(Continued from Page 1) 


conversion deals and swindles; (2) 
the historical quota distribution of 


spread operations of the respon- 
dent producers and that 
except for their activities pur- 
suant to the alleged conspiracy, 
they “would be in active and ac- 
tual competition with each other 
as to price and as to matters di- 
rectly and substantially affecting 
prices.” 

On the contrary, however, the 
complaint charges that for many 
years they have “collectively com- 


purchases of competitors by 
larger, integrated steel companies, 
and acquisitions of steel-producing 
facilities by larger users of steel; 
(4) exports of steel—the effects of 
unusually large exports of critical 








steel products upon the domestic 


duction and capacity.” 


lin Steel, Youngstown 


gheny-Ludlum Steel. 


8 FOR the FTC 


economy; (5) possibility of recov- 
ering stee) war scrap—to augment 
domestic scrap and pig iron sup- 
plies; and, (6) a study of steel pro- 


Heads of the following companies 
have been asked to appear at the 
hearing: U. S. Steel, Republic Steel, 
Bethlehem Steel, Jones & Laugh- 


Tube, Inland Steel, Sharon Steel, 
National Steel, American Rolling 
Mill, Wheeling Steel and Alle- 


“matching” of delivered price 
quotations through concurrent em- 
ployment of a multiple basing 
point system of pricing is one of 
the principal practices challenged 
by the complaint, which alleges 
violation of section 5 of the Fed- 
eral Trade Commission Act. 

Pointing out that the iron and 


posed, published and announced 
prices” and “systematically ex- 
changed and interchanged infor- 
mation among themselves calcu- 
lated to enable them to formulate 
and carry out a common noncom- 
petitive price policy.” 


had reached the point in its in- * ¢ ¢ 


T° THE extent that the respon- 
dent producers “act collectively 
and collusively in the production 
and pricing of their goods, they 
are in a position to frustrate and 


fire commissioners, look 
built about 20 years ago. 


though all mills were under one 
ownership and control.” 
Discrimination in price is effect- 
ed, the complaint states, by de- 
priving purchasers of the advan- 
tage which except for the conspir- 
acy and practices of the respon- 
dents, would accrue to them as a 


destroy price competition among) result of their proximity to the 


themselves and thereby to domi- 
nate and manipulate the markets 
in which their unorganized cus- 
tomers and consumers must buy 
such goods,” the complaint sets 
forth, adding: 


“The producer-respondents have 
exercised that domination and 
power to control and manipulate 
the market collectively through 
the offices of the American Iron 
& Steel Institute. That fact is evi- 
denced by action taken in connec- 
tion with the increase in steel 
prices which was announced dur- 
ing July, 1947. Producer-respon- 
dents collectively supported that 
increase through the offices of the 
institute. Representatives of pro- 
ducer-respondents have announced 
that the increase aggregated hun- 
dreds of millions of dollars.” 


Sheet & 


charges, 


plants of the respondent producers, 
and by requiring purchasers to pay 
increases over what the net prices 
would have been had they been 
fixed by competition. 

The common basing point sys- 
tem used by the respondent pro- 
ducers involves employment of a 
formula through which identical 
price quotations at any given des- 
tination “may be automatically ar- 
rived at with mathematical preci- 
sion,” according to the complaint. 

+ * s 


T= respondents have agreed 
upon a common list of charges 
to be added to base prices in lieu 
of switching, shipping and freight 
charges, the complaint states. 
These are stated to have been com- 
piled and published by the insti- 
tute and to be employed by the 


near a customer and another 
teel mill or mills more distan 


would be eliminated. 

Each mill, Olds said, would then 
be restricted in distribution to a 
limited area surrounding the mill, 
and customers would be confined 
to a single or a few sources of 
supply instead of being able to 
deal with a number of companies. 

e + * 
A§ A result, he added, mills 
would have to limit their ca- 
pacities to the consumption of 
their prescribed territories. 

Here it should be noted that 
the steel industry has been un- 
der attack for not increasing its 
capacity. Steel companies have 
claimed that the present unmet 
demand will fade in a few years, 
leaving steel companies holding 
the bag of excess 


capacity 
they expand now. 

Government and other econom- 
ists, on the other hand, believe the 
demand for steel will increase and 
that the steel industry is throttling 
the economy by failure to expand 
facilities. 


if 





steel industry is the “basic indus- 
try of the nation,” the complaint 
alleges that the respondent pro- 
ducers “have control of an exten- 
sive, continuous and highly valu- 
able trade and commerce in iron 
and steel products among the sev- 


Describing the present multiple 
basing point system used by the 
respondents, the complaint 
charges that its operation ac- 
cording to plan insures that “the 
same identity of delivered prices 
will result as though the indus- 





Flintkote Enters 
Field of Body 
Undercoating 


In using this system, the re- 
spondents “have refused to as- 
sess their charges for delivery 






eral states.” 


betas 


TIRE RECAP 








i 3424 McOEE STREET © 


The complaint traces the wide- 





d ~ St pecs: 
AUTO & TRUCK MACHINE 


TAKE THE HOIST TO THE JOB! 


Roll it up... lift weight up to 2000 pounds. The 
up any up 


Contact Your Favorite Jobber... or Write Direct 


i U. S. CHEMICAL & SUPPLY COMPANY 
Manviacturers of Z-4 Auto Tonics for Cars and Trucks 


try were operating under a single 
basing point system” and “as 


@ 2000-lb. Capacity 
@ MAXIMUM LIFTING BEAM 
16 inches low to 8 feet high 








DSK 


can have...sgaves time... 


KANSAS CITY 6, MISSOURI 


according to the actual cost,” the 
complaint states. but “have cal- 
enlated their delivery charges on 
the fiction that each shipment is 

made from one of a limited num- 

ber of common basing points co- 
operatively used and recognized 
among producer-respondents.” 

Among other steps taken to avoid 
price variations, the complaint al- 
leges an agreement among the re- 
spondents as to “standards and 
specifications covering every pos- 
sible variation and classification of 
product.” They have reached a 
“common understanding and agree- 
ment as to basic products upon 
which base prices are quoted, and 
have agreed upon ‘extra’ charges, 
or additions to the base prices to 
cover every characteristic of an 
iron or steel product differing from 
those specified in the basic product 
classification,” the complaint states. 
It adds: 

“From time to time, through 
agreement among themselves, re- 
spondents have increased the price 
of ‘extras’ by substantial amounts 
aggregating a high percentage of 
the base price factor and without 
relation to the extra cost involved. 

“The ‘extras’ on a multitude of 
alloy steel products have been in- 
creased to a point where they are 
several hundred percent of the 
base price.” 

Twenty days are granted the re- 
spondents to file answers to the 
complaint. 

* © 


* 
LDS declared that a substitute 


arbitrarily, would mean. serious 
dislocations in the steel industry 
and chaotic conditions in the steel 
consuming industries.” 

Under such a proposed system, 
Olds said, the net return per ton 


more miles away as on a sale to 
a customer in the same locality 
as the mill. 

He asserted that this would 
mean that the competition which 
now exists between a steel mill 


producing respondents in the cal- 
— of delivered price quota- 
tions. 





NEW YORK.—One of the coun- 
try’s largest manufacturers of as- 
phaltic protective coatings, Flint- 
kote Co., last week announced its 
entry into the field of producing 
coatings for protection of the un- 
derside of motor vehicles. The coat- 
ings are described as solvent or 
cutback and emulsion or non-in- 
flammable type which meet all re- 
quirements for spraying, durabil- 
ity, corrosion resistance, weather- 
ing and sound deadening. 

“Owners of new motor cars are 
becoming keenly aware of the rust- 
ing out of metal underparts and 
the rapid deterioration that fol- 
lows,” stated F. H. Neher, vice- 
president in charge of Flintkote’s 
industrial products division which 
is sponsoring the products. 

Neher said Flintkote had found 
that the market for Flintkote un- 
derbody protective coatings in- 
cludes applications to old cars as 
well as new ones. 


Willys Claims 
Station Wagon 
Output Record 


TOLEDO.— James D. Mooney, 
president of Willys-Overland, de- 
clared last week that his company 
had produced more station wagons 
in the 12 months ended June 30 
than any other single manufac- 
turer has produced in a like period 
in the history of the industry. 


marketing plan of the FTC, 
OPS REPAIRSHOPS SHOPS HEAVY LIFTING which “seems to propose a uniform | _ Mooney stated 22,115 Jeep Station 
S fob price system to be established | Wagons were made by Willys- 


Overland in the 12-month period. 
Mooney added that his company 
accounted for more than a third 
of the entire station wagon output 
for the period and eclipsed the pre- 
vious record of 19,265 station wag- 


eaves labor... saves ; le in many of product would necessarily be | 0S set by a single manufacturer 
eee rene tae be Go Be Oe oe pre Dent becines the same to a customer 100 or/| in 1941. 


The auto industry’s total station 
wagon output for the year. was 
59,725 units, an increase of more 
than 100 percent over 1941—the in- 
dustry’s record year—according to 
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Herd Heads H. & E. Service 

Troubles Are Multiplying ees or on or conn nected with south- 3 
west truck servicing opera mn 

Steel Makers Accused sumer of yar tae pena | 
ilton & Ellis, Inc., Reo distributors tag 






in the Dallas 


—_>>|>|~S>S|>|>|>|>>=S=== 


area. 




















Must move immediately large quan- 
tity of New 750-gallon Fuel Tanks. 
2 compartments—375 each. Com- 
plete with fittings for assembly to 
truck, hose, two 5-gallon cans, fun- 
nel and discharge nozzles. 










Lots of 10—$90.00 

Lots of 25— 75.00 

Lots of 50—$60.00 
F.O.B. Terre Haute, Indiana 
Crated 1 to crate, 185°x97"x60". 


BECKER MOTORS, INC. 
420 N. Capital Ave. 
Indianapolis, Ind. 
Li, 4889 
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SMART DEALER 
ADVERTISING! 















































































NEW ONE PIECE ALL PLASTIC 
LICENSE SHIELD, FRAME AND 
ADVERTISING TAG 


e@ Your name and city in your color. 

© Crystal clear window covers whole plate. 
® Fits your state—easy to put on. 

© Low priced—200, 93¢ ea., 500—Ste a., 
1,000—S8le ea. 

Other types not shown: Shield for recessed 
licenses, shield especially for Obrysier 
(doesn’t obstruct stoplight), shield with 
city name only, plain shield. 


White-Snyder Co. 
17449 E. Jefferson Ave. 
Detroit 30, Michigan 
Representatives: Territories still open— 


Western N. Y., N. J., Pa., Ohio, Mlinois. 
Indiana, Texas, Wyoming, Alabama. 





Guaranteed to fit any car on the 
trim rail over window, door or on 
the glass. Sells on sight. 


Dealers, send $2.40 to “GARMENT 
CHEK” for card of 24, postpaid. 
Box 1885, c/o Automotive News. 


een’ 
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LAE SIRT E 
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ao. Fruehauf Offers Movie trailers. The film, entitled “Auto- O * * 
Seroice | pernorr Srucheut Trailer) mete, Savings,” ie availabe for utput Truck Production Estimates 
7 announces the release of a new 16 (Continued from ‘ ° 
ations for sanounces the releses Of Zecribing |OFY branches. jie ee eS aie By Automotive News 
been ®P- 7 the operation and economic advan-| ,w want Ads cost little—get results— | h teh on (U. 8. PRODUCTION ONLY) 
eamaeee tages of Fruehauf automatic semi-! why not use ‘em? See inside back cover. on ee Week Week.) Jami Jan. 1 
Minor walkouts were reported Aug. 23, Week Aes. 18, iagun Aug. %4 aus. 93, 
semtipientipuane oo most other plants all through sii 1947 196 861947" )—s8a7si«éiaS® CTO 
MA See ee eey ene 1,732 5,978 2,834 9,210 100,596 190,0 
— noma felt -1hY Discouraged by poor attendance |CHEVROLET ......... 7,826 8,585 = 
and a shortage of materials, Nash 6,862 20,758 185,025 182,818 
machined and Giicials on Wednesday decided to|DODGE ............... 2,061 3425 1,814 7,790 80,729 114,855 
honed that you cease operations entirely for the ae 8,114 2,523 8,088 = 9,789 70,288 (97,456 
never need to ee ee en aeteemannes cewsesoes Pe tele oa $116 43,223 658,911 
replace a piston ALTHOUGH Murray production|gwq a i - 8,471 25,818 42,485 
Cro ar) workers returned to work last|/ > “""""""""" ests 1,587 14,200 87,469 
ve to wear Thursday, it will be at least three A eae 103 882 712 484 9,297 12,882 
weeks before Murray will be able} WHITE ............... 424 196 416 1,275 6,296 11,559 
to supply Ford with everything it) MAOK ................. ee 477 «1,859 = 3,241) «138,7185 
needs. 
All Lincoln production has been |DIAMOND T .......... 809 226 841 966 4,014 10,500 
stopped since July 25, and Ford EMPEUEBERES cc ccvcceuces 178 102 194 544 3,921 6,112 
coupe and convertible and Mer-|HUDSON .............. 79 56 106 298 2,898 
Teele cury output has been drastically | MISCELLANEOUS 491 683 none 
. 480 1,471 16,801 14,726 
good reason ee ER 550 ac sdess00- OF xsi 15 «25 1,728 
why you save Some of the slack in Ford pas- peat 
mT es car as be a Total Trucks, U. 8. 19,800 26,648 19,758 62,278 615,486 792,577 
up next week, but a return aaecienmtite 
full Mercury and Lincoln output | Total Cars, Trucks, 
will require = few weeks longer. My «iePawess aneten’ 78,298 88,591 82,099 255,319 1,598,668 3,006,086 
) with reliable today (Aug. 25) oa Onn Ede 4,371 2,728 1 1 
} . Also closed by the Murray strike,| Canada .............. 3,2 0,597 105,994 160,817 
e tudebaker hoped to be building} Granda Total, Cars and 
, Heil Hydraulic Dump Units cars on a 480-a-day basis again by| Trucks, U. S. and 
the end of this week. Production! Canada .............. 82,669 91,814 85,316 265,916 1,704,662 3,166,908 


pélana Lifting 24 tons to a 50° dumping angle in 10 to 15 
97x60" seconds is real performance — and that’s just what 
; you get from Heil Hydraulic Dump Units. This 
means faster dumping, more trips, lower costs. But 
there are other savings — savings that result from 

_ INC. unusual reliability. 


D. You see, the hoist cylinders of, Heil Dump Units 
are made of special steel. Machined to extremel 
close limits, they are then honed under an oil ba 
to give them a mirror-like finish. The tolerance be- 
tween the piston and the cylinder is so small, and 
the surfaces so smooth, that. you never need to re- 

lace a piston due to wear. Moreover, every cylin- 
ce must pass an extremely rigid test before it 
leaves the shop. 

This is why Heil Hydraulic Dump Units are 
practicall le-free — why they keep on giving 
you the fast, powerful dumping action that saves 
money month after month after month. See your 
nearest Heil distributor for other important details. 


















































“kK” 
AUTOMOTIVE MATERIALS 
RUBBER AND SYNTHETIC RUBBER 
Molded (hard or soft) and Extruded Parts 
r on the RUBBER-TO-METAL ADHESION PARTS 
wee Detroit Office 
RMENT C. J. EDWARDS * VICE PRESIDENT 
postpaid. 2210 FISHER BLDG. 
News. 
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stitution, was originally brought in 
federal courts by the AFL. But 
the U. S. Supreme Court refused | 9733 w. Wisconsin A 
to hear it until it had gone through - oe 
state courts. 










































will resume tomorrow (Aug. 26). 
- a + 


OMBINED U. 8. and Canadian 
car and truck output last week 
is estimated at 82,669, compared 
with 85,316 the previous week. 
Through Aug. 23, U. 8S. plants 
this year have built an estimated 
2,214,509 cars and 792,577 trucks— 
a total of 3,006,086 vehicles, accord- 
ing to Automotive News tabula- 
tions. 
Following is a resume of activ- 
ity in U. 8. plants last week: 
General Motors: Built an esti- 
mated 28,666 cars compared with 
29,912 previous week. Through Aug. 
23, GM’s five divisions thus far this 
year have built an estimated 912,083 


cars. 

Chrysler Corp.: Built an esti- 
mated 14,129 cars, compared with 
14,550 previous week. 

Ford: An abbreviated lineup of 
assembly plants throughout the 
country in five days built an esti- 
mated 7,813 Fords and 25 Mer- 
curys, compared with 7,875 Fords 
and 228 Mercurys in previous 
three-day week. 

Estimated output of 
1,851 cars reflects series of heat 
walkouts. Total of 1,838 built pre- 
vious week under similar circum- 
stances. ' 

Kaiser-Frazer: Built estimated 
3,109 cars compared with 3,387 pre- 
vious week. 

Nash: Built an estimated 864 
cars before closing down Wed- 
nesday, compared with 2,494 pre- 
vious week. Schedules call for 
540 cars daily. 

Packard: Built an estimated 874, 
compared with 909 previous week. 
Studebaker: Passenger car lines 
still idle because of Murray strike. 
Willys-Overland: Built an esti- 
mated 733 station wagons and 1,551 
commercial} vehicles, compared 
with 703 and 1,444 of the respec- 
tive models in previous week. 


Peckat Files Suit 
For Infringement 


On Shade Patent 


MAYWOOD, Ill.—The Charles 
Peckat Mfg. Co. announced last 
week that it had fileé an infringe- 
ment suit concerning its patent 
covering the mounting bracket on 
the Peckat Auto Shade. 

William Mueller, president of 
the firm, warned dealers to scru- 
tinize their stocks of other shade 
manufacturers in order to avoid 
being caught with an inventory 
of “orphans.” 


Fla. High Court Upholds 


State Closed-Shop Ban 

TALLAHASSEE, Fila.—Florida’s 
law prohibiting closed-shop agree- 
ments has been ruled constitutional 
and valid by the state supreme 
court. 

The suit challenging the law, 
which is a part of the Florida con- 


Note: Combined U. S. and Canada car and truck output in the com- 
parable week of 1941 was 46,502 units. 


*Revised. Miscellaneous includes Autocar, Divco, Marmon H., Brockway, 
Four-Wheel Drive, Sterling, etc. 














FAST SALES 
ADD UP TO 


BIG PROFITS 


Join the Hundreds of ‘dealers 
who have profited in the sale of the 


PROVEN & ACCEPTED “WEATHER PROOF” 


ALUMINUM SUN VISOR 


With these new features— 


PRIMED A BEAUTIFUL GREEN 
ready for final coloring to match car. 


FULLY ASSEMBLED 
simply attach brackets and install in a few minutes. 


SUN PROTECTION PLUS BEAUTY 












NO HOLES TO DRILL .. . WON’T TEAR OR RIP 


@ 5 sizes to fit all cars except Lincoln and Studebaker 
without split windshields. 


LIST PRICE 


$2995 


CAR DEALER’S REDUCED COST 


$15.95 Each 


Please Specify Car Models 
Sold in Carton Lots Only —6 to a Carton — Wt. 43 lbs. 
Terms —C.0.D. Immediate Delivery 
F.0O.B. Milwaukee 


Distributors 


CHARLES DISTRIBUTING CORPORATION 
Milwaukee 8, Wis. 
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AUTO AUCTION 


Every Wednesday—12 Noon—Rain or Shine 
DEALERS ONLY 


Buy What You Want—Gell What You Have 
We Do Not Buy Oars in Our Auction 


Tolede Car Auction Co. 
2803 Summit PO. 7031 











We have on hand and can deliver as 
many clean 1939 to 1947 cars that you 












oe MANAGER of automobile parts 

accessories. Must have intimate FOR SALE 
SSouteane of markets and sources of 
supply. Must be ambitious. Knowledge 
of languages helpful. Salary and com- 
missions. Box 1893, c/o Automotive 
News, Detroit 26 


Parts Specialist 


























Mailed Weekly on Request 
SAM GREENFIELD 
a i a in Cleveland 









Automotive 
District 





























Managers Detroit area automotive Unusually Cle = 
Wanted! concern has openings for mumomiate Delivery 
men thoroughly experi- IRVIN SACHS 
The Stinson Division, of Con- ceaetin Ge the ind aie Vor dealers only. Plan to attend one || | 4539 Chestnut 


of the greatest automobile auctions in 
the a at —.. Mo. The 
America, 66 and 


tribution of body and chas- 
sis parts. These men must 
be capable of discussing 
problems with our 
incarine, Purchasing 
Inspection De 
ments & an aa the a ility 
to plan Parts 
Merphandising Programs. 
salle oF’ edwostion. expert: 
0: ucation, - 
ence and doalved. 
Reply to Box 1882, c/o 
=—— News, Detroit 


































tive merchandising methods 
and have actually worked with 
a large number of dealers. Write 








120 car contract, a ae little business 
will pay for itself in several 





c/o ‘Automotive News, Detroi 
drop frame 

equipped with Van bodies, - 
ble doors on each side and rear, 10.00x20 
tires, air brakes, all in good condition. 
Can be purchased at a very reasonable 
price. H. D. Jones, Glasofer Truck and 
Parts Co., 527 Spring &t., Elizabeth, 
ew Jersey. 
TWO NEW 1047 REO TRUCKS for sale 
at West Coast dealer’s net. 5-ton mode) 
23 or 7-ton model 25. Cash or will take 
clean 41, 42 or 46 cars or pickups at 
right figure. Box 1869, c/o Automotive 
News, Detroit 26. . 
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N 946 MARMON- G All- 

Pita 0 3 i, co duty 
1, Autometive N 26. » 10: . vy 
187 c/e jews, Detreit var ." 9 = 














ACCOUNTANT-OFFICE MANAGER, 
—w » Toeation AUCTION 
EVERY THURSDAY 


KEN SCHAEFER ©0O., INC. 
915 N. Tilincis St. Indianapolis, Ind. 
Also Every Menday in New Albany, Ind. 


AUTO AUCTION 


- EVERY FRIDAY -- - 
12 o’Clock Noon Sharp 
HORSE HEADS, NEW YORE 


Lecated on Ohemung 8t. Beste & & 
About 3 Miles North of Elmira, N 


s 

— Strictly a Dealer's Auction — 
a” 

if You Have Oars to Sell This Is the 

Place-te Cash Them Quick 

If You Need Oars for Retail You Oan 

Buy Your Menth’s Supply im 3 Hours 
a 


A Car Sold Every Minute 
oe 













preferred. 
1879, c/o Automotive News, Detroit 26. 


QUALIFIED GENERAL MANAGER, sales 
manager or used car manager for a 
dealership of 500-car contract or more. 
_— 25 years General Motors experience 

in large ip. Prefer middle west 
or east; however, would consider others. 
No objection to reasonable investment. 
Box 1873, c/o Automotive News, De- 
troit 26. 


“MANUFACTURERS REPRESENTATIVE 


WANTED—Salesman calling on used car 
dealers to sell newly developed Fina 
Foam Auto Upholstery cleaner, unusual 

uct; big repeater, attractive proposi- 
tion. Earl Grissmer Co., Anderson, Ind. 





dump body, 9.75x20 tires. Michles Auto 
Wrecking Co., Fremont, Ohio. 


DEALER’S ATTENTION 
Four Wheel Trailers 


For small Hi-Lift or Dozer; has 
hydraulically operated tilt bed; air 
hydraulic brakes; both ball and eye 
hitch; four (4) 900x20 tires and 
tubes. These units are brand new— 
some are still in the crate. Because 
we are closing out our surplus 
stock you can buy all of this 4,500 
Ibs. of steel and iron trailer for the 
very low price of $450 per trailer. 
Will sell separately or in lots; we 
have about 30 of these units left. 
ALSO 

left among our surplus equipment 
are over 100 crates of 1-ton 2-wheel 
Cargo Trailers. These are complete 
with 8x4 body, sides and tarp, plus 
five 750x20 tubes and wheels, but 
no tires. Each crate consists of two 
complete trailers weighing 1300 Ibs. 
each trailer. OUR CLOSE OUT 
PRICE ONLY $130 per crate. 


ALSO IN OUR CLOSE OUT SALE 
1 NEW Brockway Bridge Con- 




























































HORSE HEADS AUTO. 
AUCTION 















































to ’ 
it 26. Confid Office Ne. 3 struction Truck, 10-ton. 10 almost 
SALES MANAGER ‘ze General Mo- monaLD P. wase, ‘one new GMC 6x6 2%-ton trucks (dump 

tors dealer midwest city. Must have ex- bodies available). 4 NEW 12-yd. St. 
cellent sales ability and knowledge 408. E. JOHNSON — TEX RICKARD / bay] dump bodies complete with 
rod ae ree car, Susivee.” Me Auetioncers hoists. 
sales with ability to train’ and handle ALL AT BARGAIN PRICES 
say er ight man. Fisase mutt oy. -Limegrover Sales & 
and carnings: iso give age, edu AUTOMOBILE AUTOS ses AUTOS Service 
confidence. Box 1891, c/o Automotive AUCTION LARGEST SELECTION 6th & Airbrake Ave. 






OF NEW AND USED CARS 
IN PHILADELPHIA 
1947 TO 1989. MODELS 
ALL BODY STYLES 
Also Big Selection of Convertibles 
ALWAYS 200 CARS TO SELECT FROM 











Principals 

Square Chevrolet Co., 2055 
Massachusetts Ave., Cambridge, "Mass. 
Kir. 4400. 


GOOD GARAGE and parts business, new 
55x82 block building, 200 foot lot on 
Federal Highway, city limits, industrial 
city 18,000 pop. Building. lot, $17,500. 
Parts, equipment at inventory. Britton 
Auto Service, Talladega, Alabama. 


TURTLE CREEK, PA. 
Phone Brandywine 5050—Valley 2233 


TRUOK EQUIPMENT WANTED 


WANTED: New or used cab over engine, 
to fit 1940 Chev. 1%-ton. Zoladz Motors, 
1389 Bailey Avenue, Buffalo, New York. 


WANTED—Two new or used cabs for 2% 
ton 6x6 GMC army trucks. Michles Auto 
Wrecking Co., Fremont, Ohio. 

WANTED—New or used cabs for 1941 to 
1946 Dodge trucks. Box 1881, c/o Au- 
tomotive News, Detroit 26. 
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28 MILES FROM CHICAGO LOOP 
Ye Mile East of Illinois State Line 
on Route 30 































EVERY FRIDAY 11 A.M. 














Strictly Wholesale 
Dealers Buy—Dealers Sell 
Sen eae > te ae of ea 
eall—we will meet you. Hotel 
todations available, transportation fur- 

Call early for reservations. 
ll IR a 


PAT PATERSON, Auctioncer 
Dyer Auto Auction 
Phone il ° Ind. 


Res.: Lansing, Dl., 730 


















ONE LOT OF CARAVAN TOPS for sale 
at distributors’ prices. New stake bodies 
for half-ton Chevrolets. BU 
Body Builders, 339 N. Champion Ave. 

Ohio. 


and cable. Absolutely perfect con- 
dition, $6,000. 

AUTO FINANCE OO. 
2432 8. Figueroa St. Les Angeles, Calif. 
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““FRUCK EQUIPMENT FOR SALE 
QMyv SURPLUS SLASHED—Autocar 5- 
ton truck tractors, 4x4. open cab, air. 
$1,295. 16’ van semi-trailers, $295. 16’ 
express semi-trailers, $245. Van 1-ton 
g-wheel trailers, $195. Army 6x6 Duck, 
$795. Cargo bodies, 9’ new, $49; 12’ 
new, $99. ORANGE MOTORS, 799 Cen- 
tral Ave., Albany 5, N. Y. 

POR SALE—Gar Wood winches and booms 
somplete with cables, power take-offs 
and gear box. These winches capable of 


lifting 30 tons. Contact Michles Auto 
Wrecking Co., Fremont, Ohio. 
Gc NEW CABS. latest heavy duty mod- 


els, complete with seats and dash in 
original crates, $395. General Truck 
Sales & Service, Inc., 1626 W. Fond du 


Lac Ave., Milwaukee 5, Wisconsin. 


| NEW ARMY SURPLUS 


25 ft. Semi Trailers 
Solid Oak Sides 


11:00 x 20 Dual Tires 


Priced to Sell 
$1,125.00 Each 


‘Army Surplus Pumpers 


Chrysler Motors and Pumps 
Mounted on 2-Wheel Trailers 


Pumps 500 gal. Per Minute at 
120 1b. Pressure 


$495.00 Each 


Draper Chevrolet Co. 


Saginaw, Michigan 














BUSES FOR SALE 
PORD 1935 TRANSIT BUSES—Yellow 
Coach transit buses with side exit door. 
New school buses. 1941 Dodge 28-pass., 
headrest seats, several airport coaches. 
Two used ambulances, pictures available. 
McLaughlin Bus & Equipment Co., 1224 
No. Main, Providence, R. I. 
CHOOL BUSES FOR SALE—1942 Inter- 
national K-7 48-passenger Wayne De- 
juxe, $1.750; 1942 Wayne deluxe body, 
$1,295; 1941 GMC 194” school bus chas- 
sis, $750; 1947 Ford 194” school bus 
chassis. Alvin C. Ruxer, Ford Sales & 
Service, Jasper, Indiana, Phone 5. 


YOR SALE—School bus. 1942 Ford V-S 
chassis with all steel 21’ body. Good 
condition. Good tires. Sam P. Hale, 
Ardmore, Oklahoma. 
PARTS WANTED 

» ANTED—-Wire if available. One hood 
ornament for 1938 Chevrolet commercial 
ow utility group 1265, part 598015. Holler 
Motor Sales, Sanford, Florida. 
“ANTED—1942 or 1941 Chevrolet or Pon- 
tiac 25 body. Hometown Sales & Service, 
Inc., Durham, North Carolina. 


PARTS FOR SALE 


40 DODGE DIESEL ENGINE assembly 
‘ready to run. Has just been completely 
‘ebuilt and includes all accessories for 
‘omplete installation. Will fit 1940 thru 
942 three-ton Dodge trucks. Merrick- 
Miller, 50 E. Chestnut St., Columbus, 
Ohio. Adams 8277. 








{REE HUNDRED 36-47 wrecks on hand 
it all times. For engines, bodies, etc. 
Fords to Cadillacs), write or call 
KENNY’S AUTO WRECKING, U. 58. 
No. 25, Lima, Ohio. We ship anywhere. 


SNUINE FORD PARTS. We ship any- 
where. Immediate delivery. Joyce Motor 
Sales, 1050 S. Dettman, Jackson, Mich. 


"HOLESALE PONTIAC PARTS. Large 
stocks of hard-to-get parts. Body and 
‘ender parts for all models, fast service. 
5% discount. Walter H. Schultz, Pon- 
jac, 16-20 Passaic St., Trenton, N. J. 


MEDIATE DELIVERY, Chevrolet ra- 
Mators, 1935 through 1941 passenger, 
22.95 net, 1937 through 1946 truck 
30.70 net, F.O.B. Minneapolis. Saxon 
Auto Parts Co., 1410 Washington Ave., 
North, Minneapolis 11, Minnesota. 





Complete Stock 
Genuine STUDEBAKER Parts 
New Motors 


We Ship Anywhere 


OSAGE SALES COMPANY 
(Authorized Studebaker Dealer) 
%S 8S. Grand Bivd. St. Louis, Mo. 





OLDSMOBILE PARTS 
3431 


Sturdily built, 
room or outside use, runs constantly. 








7862 Walnut St. 


STEWART-WARNER Model 


833 19th St. 


PARTS FOR SALE 


NASH PARTS 


LARGE STOCK OF MECHANICAL 
AND BODY PARTS 
Out-of-Town Mail 
Orders Filled 
The Same Day 





DISCOUNT TO DEALERS 


NASH CENTRAL 


MOTORS INC. 


25% 


3705 Carnegie EX. 


CLEVELAND, OHIO 


5800 








OLDSMOBILE 
PARTS AT WHOLESALE 
$50,000 Stock 
Discounts to Dealers, Etc. 


Hoods Core Supports 
Grills Hydromatic Parts 


Hub Caps Shock Absorbers 
Fenders Distributors 
Gas Tanks Carburetors 


Trunk Lids Steering Wheels 
Fuel Pumps Clutch Parts 


And many other items. 
Orders Filled Same Day Received 


SELMI MOTORS, INC. 

HEADQUARTERS 

N. 15th St. Philadelphia, Pa. 
Telephone SAgamore 2-5568 


SHOP EQUIPMENT FOR SALE 








IMPROVED TURN TABLE 
foolproof, built for show- 


SHOW YOUR CAR 


to its best advantage, either ‘“‘top used 
car’’ or new model. Write for prices and 
detalis. 


HARRIS TURN TABLE CO. 
Detroit 14 


7051 + Elec- 
tronic wheel balancer. New, current pro- 
duction. $268 net. List $335. Falk-Zolle 
Co., 218 S. 10th St., Minneapolis 2. 


ELECTROCAP electric recapping rib tread 


mold. This unit handles 550x17, 600x16, 
600x17, 625x16, 650x15, 650x16 and 
700x15 tires. New, current production. 
$409.50. O.P.A. net price was $585. Can 
also furnish any other tread design molds 
Electrocap makes at same 30% discount. 
Catalog on request. Falk-Zolle Co.. 218 
S. 10th St., Minneapolis 2. 


BEAR BRAKE HYDRAULIC tester, model 


400-420. Good condition, $250 F.O.B. 
Bloomingdale, New Jersey. Kochka Bros., 
Inc.. Main St.. Bloomingdale. N. J. 


eer een ED 
WEAVER TWIN POST EC 100 hoist, new. 


100” to 208” wheelbase. Cost $530. Take 
best offer over cost. Donohoe Chevrolet. 
Brooklyn, Michigan. 


BOLT--CLIPPERS 


36 inch—MANCO 
Brand New—%” Jaw Opening 


List Approximately—$12.50 each 
Packed 14 to the Case 


In Case Lots - - - - $4.25 each 
Less Than Case - - - $4.50 each 
F.O.B. Altoona, Pa. 


Please forward check with order. 


J. H. Cohen & Son 


Wholesale Jobbers 
Altoona, Pa. 
Phones 2-6202—3-1232 














AUCTION 


World s Largest Indoor 


Automobile Auction 


Every Thursday, 11.30 a.m. 


Write, Phone or Wire 


Chicago Automotive Auction 
Incorporated 


lo5o E. 81st Street 


Chicago, Illinois 


Telephone: Hudson 5300 


833 19th St. 





_ 
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SHOP EQUIPMENT FOR SALE 





Lyon 2983-11 Steel Two Drawer 


The WORLD’S Finest 


Tool Toters. Carload Just Received. 


Only $17.78 Each 


MACHINERY & EQUIPMENT 


EXCHANGE 
3400 W. Fort St. Detroit 16, Mich. 


——— 

BULLETIN—An extremely advanced line 
of lightweight powered equipment, in- 
cluding one-horse gas engine weighing 17 
Ibs., motor wheel, pump, generator 
plant, compressor, etc., ready for an- 
nouncement. Dealers, write Atwater Co., 
5115 Plankinton Building, Milwaukee, 
Wisconsin. 


MOTOR ANALYZER Ford laboratory test 
set, equipped with B.R.S. trickle charg- 
er, tachometer and stroboscope. Factory 
reconditioned recently. Like new, $250. 
Bendix-Cowdrey drive on type brake 
tester, less motors, $60. A. P. Hess Co., 
Newark, Ohio. 

PRICED FOR QUICK SALE—Weidenhoft 
motor analyzer and Weidenhoff Distrib- 
U-Scope. Good condition. A. E. Rogers 
Co., 707 South Barstow St., Eau Claire, 
Wisconsin. 

WILL TRADE 

NAVION NC8583H—Ferry time only. Will 
trade for automobiles and difference. 
G. L. Stevens, 300°E. Pershing, Spring- 
field, Missouri. 

WILL TRADE: Cub 1946 J3C 65 Airplane, 
practically new. Cost $2300. Will trade 
for $1800 values in any model cars or 
trucks. Will deliver airplane and drive 
away units. Lambert Motors, Augusta, 
Arkansas. 


BRAND NEW 1946 Ercoupe. Four hours 
total time. A real buy. Will take auto- 
mobile in trade as part payment. W. 
Foxall MacElree, Wayne, Pennsylvania. 
Phone Wayne 2100. 


AUTO EQUIPMENT FOR SALE 





TOW PILOT—$17.50 
ADAPTOW COUPLERS 
(For Tow Pilot) Per Set, $7.50 


RED ARROW BARS—$38.82 
1947 Model with Guide Cables 
Approved by I.C.C. 


Tow Bar Sales Company 
Factory Distributors 
100 So. Clinton St. Chicago 6, Ill 





AIRPLANES FOR SALE 





FAIRCHILD M-62-C 


90 hours since engine major; zero 
hours since air frame major; li- 
censed and all bulletins complied 
with. New paint—yellow trimmed 
in red. Close out sale $1095 or best 
offer—MUST BE SOLD! 


Pitt-Wilkins Airport 
Phone Pitcairn 9457 


Write 


Franklin McConnaughey 
c/o Pitt-Wilkins Airport 
Pitcairn, Pa. 





ACCESSORIES FOR SALE 


ATTENTION—ALL NEW CAR DEALERS. 
Custom-made shock-proof plastic seat 
covers trimmed with art leatherette in 
three color combinations: blue, green, 
maroon. 5 passenger, $23.00. With arm 
rest, $25.00. F.O.B. factory. Dealer and 
customer acceptance outstanding. TAY- 
LORBILT CO., 3217 Lorain Ave., Cleve- 
land 13, Ohio. 


MISCELLANEOUS 


USED CAR DEALERS ATTENTION— 
Auto upholstery cleans beautifully with 
the newly developed Fina Foam. Spe- 
cial prices to dealers. Write for free 
sample. Earl Grissmer Co., Anderson, 
Indiana. 


ENGINE REBUILDING—Crankshaft 
grinding and metalizing. John P. 
Hughes Motor Co., Inc., 800 Commerce 
St.. Lynehburg. Virginia. 


“GARMENT CHEK”’ 


Works on any car. See display elsewhere 
this issue. Send 15 cents for sample or 
$2.40 for card of 24. Special deal for ter- 
ritory franchise. 


Box 1885, c/o Automotive News 
Detroit 26 








1000 GALLONS 
GENUINE LACQUER 


Color—Dark Blue Only 
Specifications AN-TT-L-51. For- 
mula, No. 064260. Made by Beck- 
with Chandler Co. in 5-gallon 
cans, each ‘can in a heavy car- 
ton. Will cut 2 to 1. 


$10.00 per 5 Gallon Can 
F.O.B. Altoona, Pa. 


Will refund money and transpor- 
tation charges if material is not 
100% satisfactory. 


J. H. Cohen & Son 
Wholesale Jobbers 


Altoona, Pa. 
Phones 2-6202—3-1232 





AUTO AUCTION 


(FOR DEALERS ONLY) 
Going at FULL BLAST Every 


TUESDAY & WEDNESDAY 


RAIN OR SHINE, SALE HELD INSIDE MODERN BUILDING 


“Pat” Patterson, Auto Auctioneer, Sells a Car 
Every 70 Seconds 


WE GUARANTEE EVERY CAR 












Our reputation is your guaran- Call any bank or finance com- 
tee for HONEST, IMPARTIAL, pany in Indianapolis for ref- 
EFFICIENT SERVICE. 


Sales Start 12 o’Clock Noon C.D.S.T. 


STUART & RAMP, INC. 


1011 N. Pennsylvania St. Riley 8781 
INDIANAPOLIS, INDIANA 











AAAAAADAAAAAAAMAS 
BUYS AND SELLS 


WHOLESALE 


500 USED CARS ALWAYS ON HAND 


SMILING JACK 


2378 MAIN ST. 


BUFFALO, N. Y. ‘) PARKSIDE 4745 


"WUVVVVVVVVVVVVVWT 


Brand New TRUCK BODIES 


Inside Dimensions: 80” wide, 144” long. Will fit any 157” to 160” Chas- 
sis. Heavy Oak Bottom with steel strapping, steel sides and end gate, 
complete with set of bows, sills, heavy duty 15x15 tarpaulin and side 
boards. These bodies cost the U. S. Government $425 each. They are 
packed two to a crate weighing approximately 3,500 lb. and will be 
sold this way only. 


$90.00 Each — $180.00 Per Crate 


F.O.B. Altoona, Pennsylvania. Will ship either by freight, or we will 
load on your truck. 


FORWARD CHECK WITH ORDERS 


J. H. COHEN & SON 
WHOLESALE JOBBERS 
Altoona, Pennsylvania 


833 19th Street Phone 2-6202—38-1232 





NEW SUBSCRIPTION ORDER’ 


Send Automotive News to Address Below 
for One Year $6 LJ or Two Years $10 0 
for which check is attached DU or send bill 0 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 
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Chrysler power for: 50,850,000 readers 
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